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Wishing You a 
Merry Christmas 





WINTON 


Foshay Tower 


Minneapolis 


and Happy New Wear 


December 14, 1940 








Once again the happy Yule- 
tide. And all members of the 
Winton organization send greet- 
ings and good wishes to every- 
body in the land of lumber. 


To all who have been so gener- 
ous with their patronage during 
1940 we here express our heartiest 
thanks and true appreciation. 


Our hope is that 1941 will be for 
you the best, brightest and most 
successful year that you have 
ever known. 


























WHITE PINE MILLS: 
Winton Lumber Co. 
Gibbs, Idaho. 
SPRUCE MILLS: 
The Pas Lumber Co., 
The Pas, Manitoba, 
and Reserve, Sask. 
PONDEROSA PINE MILLS: 
Somers Lumber Co., 
Somers, Montana. 
Craig Mountain Lumber Co. 
Winchester, Idaho. 


Ltd. 












































As. Different as Black & White 


One block (right) treated with PAR-TOX; the other (left) untreated. 


One block still a new wood “WHITE” after 3 years exposure; the 
untreated block BLACK with wood-destroying fungus which is 
the cause of ROT. That's the story of what PAR-TOX does to pro- 
tect millwork against rot—also against TERMITES. And that's 
the kind of protection conscientious dealers are demanding for 
the millwork they sell. 


PARIOR 


REG US.PAT. OFF. 


The new PAR-TOX WR is also water- 
repellent. It makes wood resistant to 
swelling, shrinking and warping. 


REPRESENTATIVES: 


A. Weaver, 9711 Lamont Ave., Cleveland 
B. Gordon, 516 Devonshire Rd., Walkerville, Ont. 
W. Ecker, 1301 E. Broward, Ft. Lauderdale, Fla. 


IRA PARKER & SONS CO. 


OSHKOSH, WISCONSIN 


zom 


Serving the Sash and 
Door Industry for 75 
vears. 





AMERICAN LUMBERMAN, 
Street, Chicago, III. 






















OPCO”.. 


the Window 





Frame They tw aay 
All Prefer-- 573.0% 


Architects like to specify, dealers 
sell, contractors install and home 
owners buy “Topco” Weather- 
stripped Frames— 


Because... 





They give more years of trouble-free 
service per dollar. Their costless upkeep 
and better protection make them a life- 
time economy—for palace or cottage. 


Reason! Their exclusive — patented — 
features make them DIFFERENT and 
BETTER: (1) Overhead Pulley; (2) 
Three-point Jamb Clamp for Water-tight 
Sills; (3) Mull Center Clamp; (4) Three- 
width Jamb; (5) Plus 39-years of 
specializing in top-quality frames. 





POSITION NO,2 


The patented overhead pulley, alone, 
puts Malta’s new “‘Topceo” away out front, 
. Find out why! Don’t lag behind! 





The “Topco” Wing-Flexed Unit—com- 
pared with ordinary weatherstripped 
windows—can save up to $75 per room, 
in 20 years, on heat alone. Recent scien- 
tifie tests prove this. 


Patented 
“Topco” Overhead Pulley: To 


“Topeo” demand is moving’ rapidly 
YOUR way. Every dealer should have 


read from bottom to Malta’s complete new Catalog No. A2. 


install, 


top; to remove (if ever . 
necessary) just reverse the Write for yours TODAY. 
order. 


The Malta Mfg. Co., Malta, Ohio 








Published by The American Lumberman—FEstablished 1873—Office of Publication, 431 South Dearborn 
Entered as second-class matter March 28, 1932. at the Post Office at Chicago, Illinois, under the Act of March 3, 1879 
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BRADLEY's 
aT RAIGHT- LINE 








How Bradley’s STRAIGHT-LINE Oak Flooring 
lines up ahead of actual nailing: Note uniformly 
straight edges and absence of offtangle end-match- 
ing—features that expedite rapid laying and pre- 


vent sub g up. Til ion courtesy 
Levitt & Sous, buildese, Manhassett, N. Y., and 
S. Nelson, dealer, Richmond Hills, N. Y. 











Oak Flooring 


: | OUR first floor laid with Bradley’s STRAIGHT-LINE Oak Flooring 
will convince you that here, at last, is the flooring which not only 
speeds up laying, but also provides refinements in manufacture 

which enable floor layers and finishers to install perfect jobs. 


For, Bradley’s STRAIGHT-LINE Oak Flooring is manufactured to 
straight, parallel lines and 90-degree angles throughout. This long-needed 
improvement eliminates crook and provides perfect side and end match- 
ing. Each piece fits accurately with the next. Tongue and groove go 
together snugly without forcing—no nailed-in tension to cause opening 
up later on. By the same token, Bradley’s STR AIGHT-LINE Oak Floor- 
ing facilitates perfect sanding and finishing. 


It is because of these genuine improvements that contractors, floor 
layers and owners alike are responding to Bradley’s STR AIGHT-LINE 
Oak Flooring with an enthusiasm that spells more sales and better 
profit for you. 


Include Bradley’s STRAIGHT-LINE Oak Flooring in your next order 
for Oak Plank Flooring, Oak and Gum Trim and Mouldings, Arkansas 
Soft Pine Finish and Framing Lumber. Just call the nearest Bradley 
representative, or address: 


Y LUMBER COMPANY 
2 R A y [F of Avhansas 
WARREN, ARKANSAS 
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@ Portability and Easy Set-up*—No Water Problem* — 
Easy to Run (no constant watching) —Low Fuel Cost— 
Low Maintenance—Power, Stamina and Dependability 


There’s not just one, but a Jot 
of things you can say for your 
sawmill power when it’s mod- 
ern “Caterpillar” Diesel. And 
every one means profit— 
whether it be in the direction 
of lowering operating costs, in- 
creasing production, reducing 
depreciation, or saving on 
equipment investment. 
Sawmillers throughout the 
world have discovered and 
proved these things for them- 
selves. They know the econ- 
omy “Caterpillar” Diesel En- 
gines make possible. They see 
them stand up under long 
stretches of going —against all 
kinds of loads, in all kinds of 
weather, and in all sorts of 
locations—taking punishment 


a less carefully designed and 
less ruggedly built engine 
couldn’t long withstand. And 
they have found that when they 
do need service or replacement 
parts, these are readily obtain- 
able through the most complete 
and widespread engine servic- 
ing facilities in the world. 


Isn’t it about time that you 
and your “Caterpillar” dealer 
got together toward putting this 
modern money-making power 
to work for you? 


POWERED FOR MONEY MAKING 
With their ''Caterpillar'' Diesel D8800 
Engine (pictured above) replacing 
steam, S. A. Luck & Son, Ashland, Va., 
turn out 13,000 ft. of building pine lum- 
ber in 10 hrs. of daily operation — with 
only 15 gals. of 6/sc fuel (or 94c total ). 


CATERPILLAR TRACTOR CO., Peoria, Ill. 


CATERPILLAR 


eee. U.S. PAT. OFF. 


DIESEL ENGINES 


AND 
TRACK-TYPE TRACTORS 


ELECTRIC SETS 
© ROAD MACHINERY 


*FOLLOW THE TIMBER INSTEAD OF THE STREAMS! 
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HERE’S THE PAINT 
FOR SPECULATIVE 
BUILDERS 


Here are 3 reasons why 
MODEX Powder Casein Paint 
is your best bet for interiors 





















] Most economical 
Cheaper than any other paint product. 
Cheaper than cheapest wallpaper. 


Cheaper than interior colored stucco (figuring 
protective cost). 





Most practical on all surfaces 


One coat covers putty, plaster (lime or sand), 
wallboard, etc. 





Most attractive and saleable 


Comes in 12 modern pastel shades to please 
any prospect’s taste. 


Write for complete information. 


THE REARDON CO., 2220 N. 2nd St., St. Louis 


PREPARERS REED 


WISHING YOU A 


I Joyous Christmas 
IFO 
Yosemite Sugar Pine Lumber Company, its 
officers, employes and representatives, send sin- 
cere thanks and appreciation for your valued 
favors through the years. We hope the New 
x 
x 
x 
x 
X 


Year will shower you with the rich gifts of hap- 
piness, health and prosperity. 


YOSEMITE 


Sugar Pine Lumber Co. 
General Office, Mills and Yard: Merced Falls, California 


D. M. WARNOCK ACEN LOS ANGELES OFFICE: 





95 River St., Hoboken N. J. 2) ARLO D. SQUIRES, 
New York Phone— y Commercial Exchange 
Rector 2-0432 I>) Bidg., Los Angeles, 

New Jersey Phone— Q> <) California 
Hobeken 3-301! rar Phone—Michigan 863! 





ee eee 








40 





a i tial i i le le > ne > i nd 





OO 


As! tape do 


December 14, 1940 


Amemcanfiumberman 











































All members 
of the 
Kinzua 
organization 
send you 
best wishes 
for a 


FMlerry Christmas 
and 


Happy New Year 


Now Is a Good Time To 
Get Acquainted With 
The Famous Kinzua Line 


Growing every day is the demand for choice pine 
lumber and lumber products. New building 
operations, modernizing plans, new needs for 
Kinzua Kiln-Dried Ponderosa. 


Whatever YOUR pine needs may be, Kinzua can 
promptly supply you. All standard lumber and 
planing mill products. Wide clear lumber, like 
that in the picture, or stock of any standard 
grade, size or width. 


This is masterpiece lumber, cut from selected 
timber, refined and perfected by modern ad- 
vanced methods of manufacture. Beautiful lum- 
ber, soft, mellow, light in weight, uniform in tex- 
ture, always bright, fresh, clean, straight. 


These are days when dealers, builders and manu- 
facturers demand super-quality. Lumber with 
satin-smooth surface and square, straight edge. 
Window and door frames accurately milled to 
pattern, perfect in fit. Interior trim thoroughly 
seasoned, fine-textured, beautiful, smooth. 


Kinzua Products meet all these quality specifica- 
tions. Made from finest stock, in every process 
of their making they are handled with that care, 
skill and precision that distinguish master pro- 
duction. 


We are always on the lookout for your inquiries 
about Kinzua “Architect-Designed” Frames, 
Bevel Siding, Knotty Pine Paneling, Satin-Finish 
Interior Trim, Mouldings, Casing, Base, Lath, 
Selects, Common, Log Cabin Siding. 


All our products are sold under the Kinzua 
Trademark of “Quality Guaranteed.” 
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“lll Tell You Why We’re 
Recommending It: 


“It’s good construction. Laid over all 
sheathing, Sisalkraft permanently seals 
the building from water, wind and dust. 
It’s a satisfaction to know you’ve used the best. 


“And as to cost — it saves time and labor to 
use Sisalkraft. It’s tough — won't puncture 
or tear — and one man can apply it alone 
even in a heavy wind.” 

Sisalkraft has many other uses, too, such as curing 
and protecting concrete floors — flashing around 
doors and windows — over sub-fill for dry base- 
ment floors — and many more. Your sales and 


profits are greater when you sell Sisalkraft on every 
job. Learn about its hundred and one uses, 


Write for details. 


The SISALKRAFT Co. 
205 W. WACKER DRIVE CHICAGO, ILL. 
New York ¢ © San Francisco 


SjSALKRAFT 









TAMMS PAINT MIXER and AGITATOR 


Makes old paint stocks like new—will boost your 
paint sales. Mix every can of paint before it leaves 
your store. Just press the switch and paint is thor- 
oughly and quickly mixed. Mixer handles any size 

can from pints to gallons. Completely guar- 
anteed for one year against defects in ma- 
terial and workmanship. Comes complete 
with pulley and belt. 


AC. 1, HP. 
s 3 110 V. Motor 
Less $7.95 


MOTOR 







KOLOROX A Concrete Floor Dye 


The ideal material for interior or exterior coloring and dustproofing. 
Penetrates into pores of cement making a beautiful waterproof surface. 
More durable—will not crack, chip, peel or wear off. Six colors. For 
added protection use TAMMS Self-Polishing WAX. Comes in same 
colors as dye, or clear solution for waxing wood and linoleum floors. 


Double Duty CAULKING COMPOUND 


Comes in bulk or cartridge form for use with caulking gun. When 
extra heavy compound is desired specify Knife Grade. aterial will 
not dry out or deteriorate. Will not extrude or work out of place. 
Line of TAMMS Super-Pressure guns and special nozzles av: able. 
FREE CAULKING GUN DEAL—Write for details] 


LINDEX Casein Paint PLASTER COLORS 


to damp or dry surface. One Famous ‘“‘COLORWAY”’ Brand. Comes 
pg no size needed. Washable. in powder form. Uniform tints assured. 


Paste or powder form—mixes with water No waste or — when matching 
only. 12 colors. Fast drying, econom- colors. Packed in convenient 2'/2 Ib. and 
jeal. Meets Government specifications. 5 Ib. packages. 


MORTAR COLORS CEMENT COLORS 


Double strength. Eliminates messy han- TAMMS (Brand) packed in bulk. 

dling because it comes in 50 Ib. or 100 COLORWAY (Brand) packed in 9 Ib. 

ib. dustproof multi-wall paper bags. bags, the correct amount for each bag 

Maximum coloring value and permanency. of cement. Both brands are Acid free 
—lime and alkali proof. 


Write for CATALOG] 


TAMMS SILICA CO. 228 w. Lasaite st. Chicago 











And here's our sincere wish that your 
Christmas be the happiest ever. Thank 
you for your many favors during 1940. 
Our constant aim will be to make our 
products and our service better and bet- 
ter. We hope the New Year will reward 
you richly. 


Anaconda Copper Mining Co. 
BONNER, MONTANA 
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INTRODUCING 


MASONITE 
CELL-U-BLANKET 


NEW FLEXIBLE INSULATING MATERIAL IN BLANKET FORM 












ASONITE Cell-U-Blanket 


offers you a new and superior insulat- 


ing blanket that is water and wind 
proof, provides a positive vapor barrier, 
does not shrink, sag or settle, is light 


in weight and easy to apply. 


Between its asphalt-saturated cover- 
ings is a fixed but flexible core of Cellu- 
foam—the sensational new insulator so 
widely adopted by makers of refriger- 
ators, automobiles and other industrial 


products requiring the finest insulation. 


In the adjoining column is a sum- 
mary of Cell-U-Blanket’s many features. 
Builders and Lumber Dealers are in- 
vited to write for samples and detailed 


information. Just send the coupon. 








QUICK FACTS ABOUT MASONITE CELL-U-BLANKET 





Size. Each roll of 
Masonite Cell-U- 
Blanket covers an area 
of 125 square feet of 
wall,ceiling or floorarea. 


Economical. Low 
price plus installation 
economies produce 
welcome savings in 
insulation costs. 


@% Cy Low Heat Conduc- = Vapor Barrier. Pre- 
iil i ~ tivity. Lowest of all vents passage of mois- 
aN standard insulating ma- ture through wall, and 























terials for home use. 


Thermal “K”’factor.26. 


Lightest Weight. 
Less than thirty pounds 
per roll. All unneces- 
sary weight has been 
eliminated. 


Permanent. Termite 
treated, mould-proofed 
and rot-proofed. Lasts 
as long as the wall to 
which it is applied. 





provides positive con- 
trol of condensation. 


Does Not Shrink. 
Integral, flexible mass 
neither settles nor sags. 
The core can sustain 
its own weight. 


Easy to Apply. Cut 
with shears. Apply with 
staples or nails. Special 
flange provides quick 
installation. 
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Copyright 1940, Masonite Corporation 


MASONITE CELL-U-BLANKET 
Sold by lumber dealers everywhere 


Cellufoam Products Division 
MASONITE CORPORATION 
111 W. Washington St., 


Chicago, Illinois Dept. AL-12 


A i~ 
MASONITE 
Please send me free samples and detailed information about Masonite’s new Cell-U-Blanket 
Insulation. 





Name 
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Crosby 


Lumber and Manufacturing Co. 
Sends You Best Wishes for 


A ferry Christmas 


Soon will come the shining lights of Christmas . . . and 
here’s our good wish that for you the happy season may 
be filled with cheer, and all things which contribute to 
happiness and contentment, 


We most sincerely thank our customers and friends for 
many favors during Nineteen Forty. 





We hope good health and good fortune may be yours in 
Nineteen Forty-One and through all the years. 


Crosby Lumber & Mfg. Co., Crosby, Mississippi 





KH IST 


TIDEWATER RED 


RES 


Millions of feet of genuine Tidewater Red 
Cypress are available to fill your order. 


BURTON-SWARTZ CYPRESS CO.  monpa 






















“ Wishing You o 
EMONT Happy Christuas 


All the members of the Tremont or- favored us with their confidence and 
ganization join in sending Holiday patronage. We will always strive to 
Greetings and good wishes to all in merit your friendship and good will. 
the lumber trade. We are deeply We hope that Nineteen Forty-One 
grateful to the retail dealers and in- will be a happy and prosperous 
dustrial buyers who have so freely year for all of you. 





re 


(“1 TREMONT LUMBER COMPANY 





th HERBERT MOSS, 
‘ 7 General Sales Manager Rochelle, La. 
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Sordyce- rosselt 
WOLMANIZED 


ym oe rachael 


These factual pictures are indicative of how 
dealers are increasing their sales and profits 
with Fordyce-Crossett ‘‘Wolmanized Lumber’’* 
... how you, too, can enjoy more business 
from a broadened field of residential, farm, 
commercial, industrial and public service con- 
struction. 


CERTIFIED PROTECTION AGAINST 
TERMITES AND DECAY 


Wolman Salts preservative, fixed in the wood 
cells by vacuum-pressure treatment and sub-- 
sequent drying, affords definite protection 
against termites and decay. The fixed pre- 
servative will not evaporate or be drawn out 
by heat, rain or ground water. The seal of 
the Pittsburgh Testing Laboratory, branded on 
all Fordyce-Crossett Wolmanized Lumber 
Products, certifies thorough treatment. 


CLEAN, DRY, ODORLESS... 
CAN BE PAINTED 


Fordyce-Crossett Wolmanized Lumber is clean, 
dry and odorless. It is harmless to man and 
animals. It can be handled, worked and 
painted the same as untreated lumber. 


FOR EVERY BUILDING PURPOSE 


Fordyce-Crossett Wolmanized Lumber prod- 
ucts include all items of Arkansas Soft Pine 
which, in construction, may be exposed to 
termites and decay. Also Wolmanized Poles 
and Piling, Timbers, Bridge Planking, Roof 
Decking, Guard--Rail Posts, Silos and Tank 
Staves, Poster Panel Moulding and specialties. 


You can order Fordyce-Crossett Wolmanized 
Lumber loaded in mixed cars with Arkansas 
Soft Pine lumber, trim and mouldings; Oak 
and Gum trim and mouldings; and Royal Oak 
Flooring. 


For quotations, call our nearest 
representative, or address: 


*Registered Trade-Mark 
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At Wauna, Oregon, the Crossett Western Company, an 
allied enterprise, operates a pressure-treating plant for 
Wolmanizing Douglas Fir, Western Hemlock and Spruce. 





Gorpyce-Crossettt SALES ComPaNY 


CROSSETT, ARKANSAS 


FORDYCE, ARKANSAS 
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HH#lerryp 
Christmas 


Ozan Pine 


We, the officers, employes and represen- 
tatives of the Ozan Lumber Company, 
are deeply grateful to lumber dealers 
and industrial lumber buyers for the 
favor of their generous patronage dur- 
ing 1940. 


To our friends and customers and to all 
the men and women in the great lum- 
ber industry we send hearty Christmas 
greetings, good wishes and good will. 
May 1941 bring you happiness, pros- 
perity and peace. 





Over-Roofing Increases Your 
Winter Sales 


No more lean winter months for CERTIGRADE deal- 
ers! You can increase winter sales by promoting 
Over-roofing with Red Cedar Shingles. The new 
roof goes on right over the old . . . no danger of 
exposing interior furnishings to winter weather. 


Write Red Cedar Shingle Bureau, Seattle, Wash., or 
Vancouver, B. C., Canada, for free literature. 





FOR GUARANTEED GRADES AND QUALITY, SPECIFY— 
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CERTIGRADE 
sHInGees 


PS EE RE EN EC eR ae Cae 


Ozan Lumber Company is 


Prescott, Arkansas 
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Shevlin Pine Sales Company 




















DISTRIBUTORS OF 
SELLING THE PRODUCTS OF GHEVLIN PINE SPECIES 
*THE waaay LUMBER Reg. U. 8. Pat. Off. NORTHERN (Genuine) WHITE PINE 
McCloud, Calif. GSCUIVE OFFICE eeinnanhoanepamiangs 
900 First National Soo Line Building NORWAY OR RED PINE 
SHEVLIN-CLARKE COMPANY, LIMITED MINNEAPOLIS, MINNESOTA (PINUS RESINOSA) 
Fort Frances, Ontario 
DISTRICT SALES OFFICES: PONDEROSA PINE 
*THE egg =o COMPANY NEW YORE CHICAGO (PINUS PONDEROSA) 
end, Oregon 1604 Graybar Bldg. 1863 LaSalle-w 3 
Sitaitiin a the te : a Mohawk 4-9117° Telephone. Contra a8) SUGAR (Genuine White) PINE 
” stern me ad LAMB 
tion, Portland, Oregon. we Slag. samaaaen — 
Exbrook 7041 

























RAINY LAKE LUMBER CO., LID. 


SELLING THE PRODUCTS OF J. A. MATHIEU, LTD., RAINY LAKE, ONT. 















fs / ’ Py / Fs SLA ET Lid pid f ef se ‘; 
‘A/,, MIXED. CAR:SHIPMENTS-44,, CANADIAN WHITE SPRUCE—NORWAY PINE «(i 
sl ata at hr alt EE ie PE ie Here’s where you can obtain the Genuine Northern White Pine 
















Genuine Northern White 
Pine and Canadian 
Spruce Items all shipped 
in same car if desired. 





fife —famed for quality and durability; for softness, light weight, RN 
rhe superb cutting characteristics, resistance to a and 
swelling, fine painting oer. All our stock is manufactured 

f from thoroughly water-cured logs. Scientific i M w 

: Stock, Pattern Lumber, Flask Lumber, Finish, Lath, Boxing, Pl , 

paw my Write for full information. Let us quote or fill an ue f / 

order for you. it f 1 d 
ILL. NORWAY 


Other Sales Offices: Milwaukee, Janesville and Eau Claire, Wis.: Duluth. Virginia and Minneapolis, Minn.: Cleveland, Ohio; PINE 
Cedar Rapids, Iowa 
“peewee me mm i DSSS aa ES PRA Ss 





Cross Circulation Kilns of latest design. White Pine Shed 
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IN THIS COUNTRY hee 
A Loss OF 


- —— 
Vay © yt. 


, sommny RUST 








W067 BOLLARS 


y/ A } ANNUALLY. 








MAOE 8Y THE FAMOUS 
“ Galvannealing" PROCESS, HAS 
FAR GREATER RESISTANCE 70 
RUST ANO CORROS/ON THAN 
ORDINARY GALVAN/Z£O rere 


C dwuuerds EVERYWHERE ® ’ 
~~ KNOW THAT FENCE OOES pres 
NoT WEAR OUT /7RUSTS OUT, =f 
THEREFORE, IT1S GOOD BUS— 
INESS Jo PICK A FENCE 2 RW 
WITH THE GREATEST °° SIR 
RESISTANCE 70 RUST- : 
THAT (1S WHY THOUSANDS 
OF THRIFTY FARMERS, 2 
WHO OEMANO THE ee | |! 
UTMOST /(N VALUE, CHOOSE °° 2° 


RED BRAND FENCE, fey 


THE FENCE THAT 
FIGHTS RUST. 


“LOOK FOR THE TOP ae 
WIRE PAINTED RED” 38" 


KEYSTONE STEEL oom COMPANY 








PEORIA, ILLINOIS Dent. a 
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WINTER 
WINDS... 


MEAN WINDOW 
CONDITIONING 
and profitable 


extra business 
for you! 











There are still plenty of wintry days ahead. Sug- 
gest pine storm sash for greater comfort and lower 
fuel bills. Western Pines are ideally suited to this 
purpose — easily milled, light to handle, strong 
and tough-fibered. 


IT PAYS TO STOCK THE WESTERN PINES 


Western Pine Association, Yeon Building. Portland, Oregon 





*Idaho White Pine *Ponderosa Pine 


*Sugar Pine 











*THESE ARE THE WESTERN PINES 
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From the land of the fir, 
spruce and hemlock .. . 


ry Christmas ,. 
~ Greetings 


The C. D. Johnson Lumber Corporation, 
and all employes and representatives, 
send greetings and good wishes to all in 
the lumber industry. 


During 1940, and through former years, 
we have been favored with your patron- 
age in generous measure. For this we 
are sincerely grateful. 


We wish you joy at Christmas and 
health and prosperity all through Nine- 
teen Forty-One. 


C. D. Johnson 


Lumber Corporation 


1330 American Bank Bldg. 
Portland, Oregon 


Mills: Toledo, Oregon 
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Home of White River Lumber Co. Mt. Rainier in distance 





Wishing You a 
Joyous Christmas 


and a Happy Journey through, 
Nineteen Forty-One 


With Christmas just over the hill and Nine- 
teen Forty speeding to its close, let's forget 
formality and send the good old greetings. 


All members of the White River organization 
wish you that great happiness which is the 
crowning gift of Christmas. Our sincere hope 
is that the new year will give rich rewards 
to you. 


To our customers, old and new, thanks for 
your many favors. Your confidence and good 
will are our most prized possessions. Our 
appreciation of your patronage is more than 
words can tell. 


White River Lumber Company 


Enumclaw, Washington (Since 1896) 
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To all in the lumber industry, these producers and distributors of Northen 
Woods each and all send Christmas Greetings — good wishes for your 
happiness all through Forty-One. 





“Von Platen-Fox Company . . . . tron Mountain, Mich. 


Complete Stocks Northern Hardwoods, Kiln-Dried or Air-Dried: 
Hemlock & Pine. Mills: Iron Mountain—Trout Creek—Mass. 


*Rib Lake Lumber Co. . . . . . . . Rib Lake, Wis. 


Northern Hemlock, White Pine, Kiln-Dried Hardwoods, Lath, 
Shingles, Cedar Posts and Poles. 


t*Wisconsin Land & Lumber Co. Hermansville, Mich. 


“IXL’ Maple. Birch and Beech enti Northern Hardwoods 
and Softwood Lumber: White Cedar Posts and Shingles. 


*Thunder Lake Lumber Co. . . . . . Rhinelander, Wis. 


Air and Kiln Dried Hard and Soft Woods; cut-to-size Hardwood 
Dimension; Piling, Cedar Posts, Poles. 


Robbins Flooring Company . . . . . Rhinelander, Wis. 


Newberry, Mich.—Maple, Birch, Beech, Oak, Strip Flooring: 
Block, unit, single slat, parquetry: Heavy Duty Flooring. 


*Roddis Lumber & Veneer Co. . Marshfield & Park Falls, Wis. 


Compl. stk. N. Hdwds., Hemlock, W. Pine, Cedar Prod., Maple, 
Brch. Flg. Hdwd. Ven’r'd Doors, Plywd. Mod. Dry Kiln facil. 


+*Yawkey-Bissell Lumber Co . White Lake, Wis. 


Northern Maple, Birch and Oak Flooring; Kiln Dried Hard- 
woods; Hemlock Lumber and White Pine. 


+*1. Stephenson Company Wells, Mich. 


“Ideal’’ Maple, Birch. Beech Flooring: Hardwood Dimension; 
White Pine, Spruce, Hemlock; Posts, Lath. Shingles. 


tHolt Hardwood Co. . . .. =.=... ~ Oconto, Wis. 


Maple, Birch, Beech, Oak Flooring. Strip, Assembled Block, 
Herringbone, Parquetry types; all types Heavy Duty Flooring. 


Cadillac-Soo Lumber Co. (lutie mea) Grand Rapids. Mich. 


Northern Hardwoods. Hard Maple a Specialty. Hemlock, 
White Pine. Modern Dry Kiln facilities. 


“Michigan Pole & Tie Co., (Mills; Newberry. Don-) Newberry, Mich. 


Northern Hardwood Lumber, Old Faithful Hemlock, Northern 
White Cedar Poles, Posts, Shingles. Piling. Soft & Hardwood Ties. 


tConnor Lbr. & Land Co, (Mis: Laon, Wis.) Soe, Marshfield, Wis. 


K. D. & A. D. Hardwoods, Hemlock, W. Pine—Cedar Shingles. 
Posts, Poles—Laona Rock Maple & Birch Flg.—Dimension stock. 


tMember Maple Flooring Mfrs. Assn. 


“Marathon Paper Mills Company . . —_‘ Ironwood, Mich. 


Air Dried or Kiln Dried Ash, Basswood, Birch, Elm and Maple 
Lumber—also White Cedar Shingles. 


E. M. Holland Lumber Co. 


Sales Office, Grand Rapids—Michigan Sestenaie, Softwoods 
and allied products. 


* Oconto Co., Oconto, Wis. *Bay De Noquet Co., Nahma, Mich. 


Sales Office, 617 Rn ig Exchange, Chicago—Hemlock. Hard- 
wood IL s, Cedar Products, Lath, Lumber. 


“Edward Hines Lumber Co. . . . . . Park Falls, Wis. 


Kiln or Air Dried Maple, Birch, Elm and other Northern Hard- 
woods: White Pine, Spruce and Hemlock. 


*Kerry & Hanson Flooring Co. (Sig Srayiing &) eave, MICH 


Maple, Beech and Birch FlooringMaple, Beech, Birch, Elm, 
Soft Maple, Basswood, Hemlock. White Pine, Cedar Posts. 


C. H. Worcester Co. . . . Ontonagon & Atlantic, Mich. 


Sales Office—135 So. LaSalle St., Chicago—Hardwood Lumber, 
Plywood and Veneer, dry kilns and planer. 





“Lake Superior Lumber Corp. . . . . Ontonagon, Mich. 


Northern Hardwoods, Hemlock. White Pine. 
odern Dry Kiln facilities. 


*C. M. Christiansen Co. . . . . . . . . Phelps, Wis. 


An outstanding Wisconsin lumber manufacturer—Hardwood, 
White Pine, Hemlock and Cedar Products. 


“Wm. Bonifas Lumber Co. (yar. *thich.) Sas. Neenah, Wis. 


Northern Hardwoods, White Pine, Cedar tr ll Shingles, 
Squares, Lath, Modern Dry Kilns. Expert Millwork. 


“Yawkey-Alexander Lumber Co. . . . . Schofield, Wis. 


Birch, Basswood, Hard Maple, White Pine, all Northern Hard 
and Softwoods—Factory and Yard Stock—air or kiln dried. 


*Goodman Lumber Company... . . . Goodman, Wis. 


Northern Hardwoods, Hemlock, White Pine. Basswood, Cedar 
Shingles. Planing mill. Dry kilns. Rotary cut veneers. 


“Bissell Lumber Industries ..... 


Manufacturers Northern Hardwoods, Hemlock, White Pine Lumber. 
Band sawn, excellent manufacture, first-class planing mill work. 


*Member Northern Hemlock & Hardwood Mfrs. Assn. 


Newberry, Mich. 


Hawkins, Wis. 











LOOK! 


There's a difference 
between boiled oil 
and cooked oil!! 














POLMER'! 
Bouled 


HAS BOTH! 


THE GREATEST CONTROL FACTOR FOR A QUALITY PAINT JOB 





Pol-mer-ik Boiled linseed oil is a blend of Cooked Oil and Boiled 
Oil, each of which brings its own distinct values to the paint job. 


Cooked Oil is actually kettle-cooked to the point of polymeriza- 
tion. The oil becomes heavy-bodied and takes on new qualities. It makes 
paint brush and level better. It creates a paint film that has finer luster, 
more beauty — and the film is more durable. It lasts longer. 


Boiled Oil is the industry name for an oil containing driers. In the 
manufacture of Pol-mer-ik Boiled, the raw oil is heated only enough to 
make it free of moisture—then the correct 
proportion of quality driers are blended 
under laboratory control. The result is an 
oil that dries correctly—that eliminates film 
burning. 

Pol-mer-ik Boiled is packaged in factory- 
sealed, tamper-proof containers. Feature 
them in this display rack. Profit with cans. 
Eliminate the losses of bulk selling from 
drums. Write today for the merchandising 
set-up on Pol-mer-ik Boiled in Cans. 





Archer-Daniels-Midland Company ALAON 
Roanoke Building, Minneapolis, Minnesota 


Please send me ........ Pol-mer-ik folders 


number 
and the name of the nearest Jobber. 





ASIZE FOR EVERY PAINT JOB 
Pints, Quarts, 1, 2, 5 gallon containers 
Available in Raw or Boiled 


Sea 
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Alexander-Yawkey 
Lumber Co. Prineville, 


Oregon 
One great joy of the holiday season is this oppor- 
tunity to send the same old friendly greetings to all 
in the lumber trade. 
We hope you will have good cheer at Christmas 
time and all good things in Nineteen Forty-One. 
Thank you for your generous patronage. We assure 


you that the coming year will find us eager to serve 
you in the best possible way. 











A a¥ u= Ochoco Soft Pine 


yy MEN WHO TRAVEL TO 
YO MILWAUKEE 


HERE'S YOUR BEST 
LOCATION 


In the very center of the business 
and entertainment districts, The 
Wisconsin offers 450 “hospitality 
units”"—rooms of superior comfort, 
plus a genuinely friendly atmos- 
phere. Coffee Shop and Cocktail 
Lounge. Garage and parking lot. 


LEWIS S. THOMAS, MGR. 





Owner operated by the 
Milwaukee Hotel Wisconsin Ca 
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OU can reduce handling costs, speed 
your operations, expand storage capacity, by 
using Clark Fork Trucks to handle lumber 
products (with or without pallet) in produc- 
tion, storage and shipping departments. 


Clarks will enable your men to move 
heavier loads, with less effort. Twelve fork 
models, capacities up to 7,000 lbs. Ask for 
Clark Fork Truck Bulletin. 


CLARK TRUCTRACTOR 


Div. of Clark Equipment Co. 
150 SPRINGFIELD PLACE » BATTLE CREEK, MICH. 


At Kinzua Pine Mills, Kin- 
zua, Ore., finished lumber is 
taken from machines by 
Clark Fork Truck to storage, 
tiered in stable, safe piles 
ceiling high. Withdrawal for 
shipment easily accom- 
plished. Money saved on 
each handling operation. 


ClIARK 

FORK TRUCKS 
lift 
carry 


tier 





CLARKTOR.-- 6 


pulls 85 tons on trailers 


For trailer operations, investigate the 
“Clarktor-6” tractor with 6-cyl. power plant, 
self-starter, generator, pneumatic tires, heavy 
bumper plate, eye-coupler. Five models — 
25 to 85 ton towing capacity on level. 
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THE BEST ALL-'"ROUND 


TRUCK VALUES 
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MONEY CAN 






BUy! 


This 4 to 5-ton International Truck is one of a fleet owned by L. C. Moriarty, Sumner, Wash. It is hauling logs near 
Chehalis, Wash. 


Join the big family of International owners the 
next time you buy trucks—and enjoy the perform- 
ance and economy these units will give you over 


a long period of years. 


There’s real satisfaction hauling your loads with 
Internationals. That’s because this organization 
knows how to build trucks for men with loads to 
haul—trucks that are all-truck all the way through, 


readily adapted to all types of loads and conditions. 





Depend on Internationals for outstanding service 
at lowest possible cost. Find out all about the types 
and sizes best suited for your work. The nearby In- 
ternational Dealer or Branch will give you complete 
information. Sizes from Half-Ton units up to 


powerful Six-Wheelers. 


INTERNATIONAL HARVESTER COMPANY 


180 North Michigan Avenue Chicago, Illinois 
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while meetin g the 
DEFENSE NEEDS OF TODAY 


There are no bottle necks in the production of quate stocks in time to anticipate the opening of 


Southern Pine for defense. All representative manu- the building season of 1941. 


facturers within the industry have seen to that... Notwithstanding the increased tempo of output in 


patriotically, efficiently. producing for defense, there has been no departure 


No less than these manufacturers, their dealer friends, from the high quality standards symbolized by the 


too, have responded to the call of the nation’s needs 


by willingly recognizing the Government’s priority 


respective Trade and Grade Marks of the Southern 


Pine Association and the Southern Pine Inspection 








rights. Whenever priority has delayed 
the supplying of their own require- 
ments, they have acquiesced with 


loyalty and patience. 


The greater part of current emergency 
needs are likely to be completed in 
the near future. With that duty ful- 
filled, but without relaxing a readi- 
ness for any sudden recurrence of 
Government demand, manufacturers 
comprising the Southern Pine Asso- 
_ ciation pledge their utmost efforts in 


supplying the retail trade with ade- 


Southern Pine Association 


NEW ORLEANS, LOUISIANA 


520 CANAL BUILDING 





By these Trade and Grade Marks branded on 
Southern Pine, you and your customers are 
assured of honest lumber values. 

The SPIB Grade Mark certifies production under 
official supervision of the Southern Pine Inspec- 
tion Bureau, the recognized authority for South- 
ern Pine grades. It identifies the manufacturer by 
the number within the ring and warrants the 
grade indicated which, in turn, assures good 

manufacture and proper moisture content. 

The SPA Trade Mark is the recognized endorse- 
ment of the Southern Pine Association, compris- 
ing the industry’s representative manufacturers 
whose policies are dedicated to maintaining the 
integrity of Southern Pine’s high standards of 
value and service to the retailer and his trade. 


Bureau. It is the establishment and 
maintenance of these standards which 
have qualified Southern Pine under 
the rigid restrictions provided in 


Government specifications. 


By the same token, these standards are 
guaranteed to every user of Southern 
Pine. Thus, in Tradeand Grade Marked 
Southern Pine, retail trade is afforded 
a lumber value of the most effective 
merchandising appeal, of vital interest 
to every architect, builder, home own- 


ef, private or Federal lending agency. 
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You’VE GOT WHAT IT TAKES TO 


SELL WINTER comront [iil 


@ It’s Window Conditioning—storm sash 
—that you can use to ring the bells on your 
cash registers in December. Right now home 
owners all around you are aware of the dis- 
comforts that cold weather brings—chilly 
drafts— some rooms warm, some rooms 
cold— foggy, drippy windows. And already 
there’s a lot of complaining over the size 
of the fuel bills. 

When people are uncomfortable, they 
are most interested in a simple, inexpensive 
means to avoid discomfort. Backed b 
national L-O-F Window Conditioning pe | 
vertising, a powerful radio program, and 
satisfied users stretching clear across the 
country, you can impress the most skeptical 
with the comforts that storm sash afford. 
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And when you can prove that Window Con- 
ditioning has cut fuel bills—in many in- 
stances as much as 30% —that the entire 
installation can be financed under F.H. A. 
with no down payment—you’ve got about 
as sweet a sales story as has ever been told. 

Tell this story every day as people get 
ready for cold weather—make full use of 
all of the material in your L-O-F Window 
Conditioning merchandising kit. You’re 
bound to sell a lot of storm sash. Libbey: 


Owens: Ford Glass Company, Toledo, Ohio. 


TUNE IN... LISTEN TO 
“‘Design For Happiness’’ 
over C.B.S. stations coast to coast. 
Every Sunday afternoon at 5 P.M., 
E.S.T. It’s family entertainment 

for the American family. 
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Ngain in 1947... 
THIS J-M PLAN WIL 
L HELP DEA 
SELL NEW HOUSES, INCREASE PROFITS 


Write Johns-Man ville for details 














NEW IDEA IN HOME BUILDING 
PAYS BIG DIVIDENDS TO BUILDERS 


The ‘All-Weather- 
Comfort’ Home 


y ilding one house or one 
oo you a ns Manville Plan peo a 
a val! Because it gives you an warger 
one one that has sales appeal an ee 
rena Furthermore, !t has 3 a a 
pee: er acceptance 0 being we yer 
ine Manville building materiais—" 
a wn name in the building industry. 
"7 vv AlLWeather-Comfort” Home gives 
= rospects 3 big values Pr nati 
peo he fire, weather and wear—mate = 
be b y the use of these 3 J-M pro uc 
a “al points of construction:— 

































TYPICAL! Builders everywhere are fea- 
turing ‘‘All-Weather-Comfort’’ Homes. 
J-M materials add fire-safety, year-round 
comfort and upkeep economy to the sell- 
ing features. Add little, if anything, to 
the cost. J-M plaque at right identifies 
each house, helps builder sell. 
































1A Johns-Manville Roof 


ed J-M As- 
lit double-coat 
Finest duingles—thick-butt =— Fire 
Pesistant. Long years of ser 





A Partial List of Builders who have featured 
“All-Weather-Comfort’’ or “Triple Insulated’ 
Homes during 1940 






















City Builder Co-operating J-M Dealer 
High Point, N. C. J. Paul Sanders Parker-Brown Lbr. Co. 
J-M Asbestos Siding Columbia, S. C. McGowan. Stubble- Capital Coal & 
2. hered wood, J-M field, Walker Supply Co. 
Charming as weat oot ‘won't Battle Creek, Mich. Chas. W. Ryder C. R. Brewer Lumber Co. 
, Asbestos Shingles are frepiereatment. poe torso — sb — Co. — — Co. 
‘ eservativ /orthington, O. uster Bros. ‘otter Lumber & 
F rot. Never need pr Supply Co. * 
Denver, Colo. Henry Kern W. B. Barr Lumber Co. 
Port Chester, N. Y. C. Ernest Dakia Interstate Lumber & 
3. J-M Insulation Mill Corp. 
Thik 3-M Rock Wool Some tae Silver Springs, Md. A. H Ryan & United Clay Prod. Corp. 
. - atio . W. s 
A a in the attic and J- eeunet Nazareth, Pa. Jas. Cameline The Trumbower Co. 
idewalls make the Tremont Garden, Va. W.B.'Smith & Eisinger Mill & 
in the s! warmer in winter. Jj. LL. Gaddy Lumber Co. 
in summer, Arlington, Va. Jackson Developers United Clay Prod. Corp. 
Lincoln, Nebr. The Meek Lumber Co. 
Winslow, Ariz. Harry Pollock Babbitt Bros. 
Ukiah, Calif. 


Trading Co. 
Ray Peart Herman Runkle 


: a sa ” i 








This advertisement 
featuring the J-M 
Model House Pro- 
gram appears in the 
December issues of 
Practical Builder, 
American Builder, 
Operative Builder & 
Contractor, National 
Real Estate Journal. 


JOHNS-MANVILLE 
Dept. AL-12, 22 East 40th St., New York, N. Y. 
Please send me full details of the J-M local promotional plan 


for a Model House featuring J-M materials. We are considering 
building houses during 1941 in the $ 


JM JOHNS-MANVILLE (ia 
Building Materials . 
















price range. 
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(, TO OUR FRIENDS, 


Wy 
i the Lumber Dealers of America 


As 1940 nears its end and we reflect upon FROST PINE’s 
steady progress through past months and years, it is 
fitting that we pause a moment in appreciation of the 


splendid patronage and cooperation received from our 
host of dealer friends. 


Wholeheartedly then, and in the real spirit of all that i 
“Merry Christmas” holds, we extend to you, our dealer 

friends, a full measure of good wishes and the hope that i 
the coming year brings you Health, Happiness and i 
Prosperity. i 


By the same token we renew our pledge to maintain, for 
the future, the same high standards of quality and ser- 
vice which have warranted your trust in the past... to 
the end that, in FROST PINE, you and your customers 
will always have a true yardstick of genuine value for 
your lumber dollars. 


FROST LUMBER INDUSTRIES, Inc. 


EVEP 
New York City ae St. Louis, Mo. 
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TO GIVE YOU BETTER 
FINISHED LUMBER AT 
LOWER COST 


The greatest dollar value in thin planer knives 
is Disston Dissteel. They Stay Sharp Longer. Dissteel 
Thin Planer Knives run longer—at any correct 
feed— between jointing, save time in fewer shut- 
downs for jointing; give you the sales advantage 
of better quality products at lower cost on 75% 
of all types of planing. 

And Disston Discrolyte Knives are made for 
special types of planing, such as hard maple and 
kiln dried oak. Disston High Speed Steel Knives 
are made for any job where a high speed steel 
knife is demanded. 

Call on your Disston Distributor for more 
information, or write Henry Disston & Sons, 


Inc., Philadelphia, U.S. A. 


= Shey Say Sratyo Korg et ‘ 


NO. 30 
GROOVE-RITE 


MAKE YOUR GROOVERS 
PRODUCE AT A BETTER 


NO. 53 
GROOVE-RITE 


Equip your machines with 
Disston Groove-Rite Dado 
Heads, made of Disston Steel. 
No. 30, makes smooth, clean 
grooves at any angle. No. 53, a 
real production head that gives 
you a smooth cut on both bot- 
tom and edges of grooves. 
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CHICAGO, ILL. 





© PADUCAH, KY 


© JACKSON, TENN 


NEVILLE 


0) SHANNON 


VELECTRIC MILLS 


J LAUDERDALE 


_ 
NEW ORLEANS. La 


THE MOST DIRECT ROUTE 
FROM THE GREAT LAKES 
TO THE GULF COAST 








GAIN we extend to you a 

most cordial invitation, as 

we have in the past, on your flight South this 

winter, to pian to spend a day or two at Electric 

Mills, the home of "NEARWHITE," one of the 

show places among the Yellow Pine mills of the 
South. 


Electric Mills, as shown on the route map to the 
left, is located on U. S. Highway 45, the most 
direct and fastest of all highways from the Great 
Lakes to the Gulf. Concrete, hard surfaced all 
the way from the North, or the South, right to 
our own front door. 


If you are coming South by train, you reach us 
over the Gulf, Mobile & Ohio Railroad out of 
St. Louis or Mobile. If you are really flying South, 
you land at Meridian, Mississippii—Let us know 
and we will be glad to send a car for you. 

When you see our mill, spend the day going 
over the plant, meet the men who control the 
manufacture through the sawmill, and on the 
yard—where the same careful handling is given 
the common lumber as the B & Btr. Finish; when 
you note the expert workmanship in the planing 
mill, the careful loading of all cars, the enthusiasm 
of each man on the job to do his work a little 
better, you will understand why Sumter has built 
up and maintained for years its most enviable 
reputation. 


SUMTER 
Lumber Co.,Inc. 


ELECTRIC MILLS, MISS. 
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OU will actually see that "NEAR- 
WHITE" is lighter, whiter, softer 
than other yellow pines; you will get the "feel 
of the soft texture and know that "NEARWHITE" 
does offer you an opportunity for profit because 
the stock will appeal to your customers as we 
know it will appeal to you. 


When you see the homes of the workers, the 
Hospital, the Picture Show and other benefits, you 
will understand the reason for the loyalty of the 
crew. You will see exemplified the truth of that 
epigram—''Satisfied workers make satisfactory 
products," and that is one of the reasons for the 
perfection of "Sumter Service." 


Come, stay overnight with us. You will find a 
royal welcome and pleasant accommodations. We 
will do everything in our power to make you as 
glad of your visit to us as we will be glad to have 
you. We know that a day spent together will knit 
more closely that pleasant personal relationship 
that Sumter always strives to maintain with its 
customers. 


If you were among the many who visited us in 
previous years, we know you will want to come 
again. If you were not among those groups, we 
hope you will accept this, as a sincere invitation 
from the Company, and a personal one from: 


W. H. MYERS, 
General Manager 


E. H. McGILL, 
Sales Manager 








De 





140 December 14, 1940 Amemeanfiumberman 23 


QAL- TECO'S new 
scumvaone> TERMITE SHIELDS 








=AR- 
ofter 
feel" 
1ITE" 
sause 
s we 





, the 
$, you 
Ff the 
a 7 moubles. TECO die gf “merd the house cnd it 
: am 
4 n 
or the | °w sales ond new Profi 





find a 


: A PACKAGED 
s. We | P RODUCT 
you as | TECO Shields a REQUIRING MINIMUM SPACE LABOR TIME 


> have Sh 

: Series ; ields sli 

ai a inte Of strj P int 
il knit J "changeable as toy + P and pan { Plate, fit tightly, 
onship 
ith its 











d us in 
» come 
ips, we 
itation 

from: 











BILL, 
anager 








24 


OOOOOCSOOOGOOOOGOOOOGOOO 





Christmas 
Greetings 


The Pacific National Lumber Company and all 
members of the organization join in this Yule- 
tide wish. May yours be a Joyous Christmas 
and may Nineteen Forty-One be for you a year 
of happiness and prosperity. 


For the many favors you have extended to us 
we here express our sincere thanks. Always our 
endeavor will be to make our products and our 
service worthy of your trust. 







2a Pacific National 
‘2 LUMBER COMPANY 


TACOMA, WASHINGTON 








DOO OOOOOOOOOOOOOOOOOG660 
$900000000000000000000000000 
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C QUALITY 


SUGAR PINE ano PONDEROSA | 


This Camino Quality Sugar Pine richly deserves its fame as fine 
lumber. Of even, mellow texture, it is scientifically seasoned 
and expertly manufactured. Good assortments — Wide Thick 
Pattern Stock, Shop and Factory Lumber—Clears, Selects, Com- 
mon. Prompt attention to your inquiries. 


AMINO w: 


All members of the Michigan-California organ- 
ization join in wishing you a Joyous Christmas 
and a Prosperous 1941. 


Michigan-California Lumber Company 


Member Western Pine Assn. Camino, California 
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ADVANTAGES 


1. The “Improved Ready Reference Inventory” book is loose leaf 
with the new spiral binding. (See figure 1 above.) 


This spiral bound book lays flat when open. 











The pages can be turned more easily when taking inventory. 


Cut-out index is uniformly spaced on each page. 


(See figure 
2.) 


This provides an instant reference method for later use. 


The sheets can be taken out of the book and run through the 
typewriter if copies of inventory are desired. (See figure 3.) 
This feature is very useful for lumbermen who prepare their 


Lumbermen's “Improved Ready Reference Inventory” oc 


Compiled by Lumbermen for Lumbermen 


Cost of the Lumbermen’s “IMPROVED READY REFERENCE INVENTORY” book, 


One book, $1.50; four books, $5.50; ten books, $11.00 
Send all Orders to 


431 So. Dearborn St. Americanfiimberman Chicago, Illinois 


Wi 
Se N 





OF THE BOOK: 


inventory books several weeks in advance by listing grades and 
species of woods in each section of the book as taken from the 
preceding inventory. Then all that is necessary is to write 
in number of pieces in each pile as counting in the yard 
proceeds. 


All pages are ruled on both sides which increases th i 
of the book to 64 pages, erste seed 
Extra ruled sheets perforated to fit this book may be secured 
at 2c each. Easily placed in the book. 

8. Makes inventory taking a pleasure. 


6. 


7. 
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© By what it gives the BUILDER 


@COMPLETE UNIT—a prefabricated _—_ - grade 
Bonderized Steel Casement window, already glazed, 
Redwood cased and outside trimmed, inside wood 
trimmed, with all hardware attached. 

@eLOW FIRST COST — less than the cost of ordinary 
windows. 

e JIFFY INSTALLATION — quickest, simplest, cheapest 
window installation ever devised; window installed 
complete on outside in less than 5 minutes, with ham- 
mer and nails only. 

@ NO SERVICING — no “comebacks’’ later; no warping, 
sticking or rattling. 


Fenestra shows you how 


“HIGH CLASS" «LOW PRICE” 


b= 


© By what it gives the OWNER 


@ DOUBLE DISTINCTION — adds beauty both inside 
and outside. 


@ MORE DAYLIGHT—larger glass areas, narrow frames 
admit more light through same size opening. 


* —— VENTILATION — from 3 directions instead 
of one. 

e EASY OPENING — no warping or shrinking, no stick- 
ing or rattling. 

@ SAFE CLEANING — both sides washed from the in- 
side — no sitting on the sill. 

@SUPERIOR WEATHER - TIGHTNESS — snug - tight 
against storms. 


@ BETTER SCREENS — “‘lifetime’”’ screens attached safe- 
ly, quickly, on the inside. 


@ LOW-COST STORM SASH — uses ordinary, outside, 
wood frame storm sash. 


€) And by the Way it Helps 
LUMBER DEALERS SELL BUILDERS 


The new Fenestra Package Window, built to sell through 
Lumber Dealers, offers the builder of low-cost houses 
an unbeatable combination of “high quality” and “low 
price.” And besides, profit margins for the dealer are 
high, handling costs are low with rapid turnover. See 
pictures opposite .. . the Cape Cod home shown is one 
of 60 houses the Arnold Construction Co. are building 
at East Hartford, Conn., in which Fenestra Package 
Windows are used. Two other examples are shown 

..in Cleveland and St. Louis. 

At the extremely low prices of Fenestra Package 











ST, LOUIS—One of 50 houses in CLEVELAND—One of 16 houses Windows you can a builders the aed — 
which Schuermann Building and in which George M. Colcher, tant features of expensive windows. The builder’s demand 


Realty Co., big St. Louis builders, Cleveland builder, has used for this low-cost, complete, jiffy-installed steel window 


have used Fenestra Package Win- Fenestra Package Windows. 27 " 
dows. Reason’ for change to Fen- more planned. Colcher says, They assures the fastest window turnover you’ve ever known. 


estra are given on this page. are money-savers and sales-winners.” Don’t miss this profit opportunity. Use the coupon. 
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PACKAGE WINDOW (fae 

















Detroit Steel Products Company, 
2265 East Grand Boulevard, 
Detroit, Michigan. 


Please send me the Fenestra Package Window 
Catalog, Price List and Dealer Discounts. 
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Christmas 
Greetings 


From Feather Falls 


To our customer 
friends: Please accept 
our sincere thanks for 
your many favors. 


Here’s wishing you the 





Big and tall are the trees that grow on the 
rugged slopes of the California Sierras, above 
Feather River canyon. These trees, straight, 
strong, mature and mellow, yield the lumber 
offered by Feather River Pine Mills, Incor- 
porated. 


You who are buyers of Sugar Pine lumber, whe 
seek super-quality, uniformity and dependable 
supply, should know about this Feather River 
Pine. 


It's wood of beauty and quality, soft-textured, 
straight-grained, light in weight, strong, dur- 
able. We offer it in all grades and sizes, sci- 
entifically kiln-dried or carefully air-seasoned. 
Also we have PONDEROSA PINE, in all grades, 
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in limited quantities. And CALIFORNIA DOUG- 
LAS FIR and WHITE FIR DIMENSION, excellent 
quality, properly seasoned. 


Our plant at Feather Falls is modern and com- 
plete, manned by an organization of highly- 
skilled workers. There are two large band 
mills and special equipment to produce ver- 
tical grain pattern lumber. Fully-equipped 
planing mill, including smooth double-end trim- 
mer. Dry kilns of latest improved type. 





Substantial stocks of well-manufactured and 
well-seasoned California Sugar Pine now 
ready for loading. It will pay you to get 


acquainted with this super-quality lumber. 
Write us today. 





Merriest Christmas and 
a New Year filled with 
Happiness and Suc- 


Member 
Western Pine Assn 
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FILLING YOU 
ORDERS 
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No dealer more than a retail lumberman knows the 
necessity of having his supply orders filled promptly 
and accurately. NOYO knows this too and bears it 
in mind throughout every step from registering your 
order to final tallying. Care alone, however, is not 
enough! NOYO has the facilities—timber, stock, 
equipment and trained personnel—to give the kind 
of service that keeps true ‘‘Once a NOYO Dealer— 
Always!’’ 


When you need Lifetime Lumber 
Call on NOYO Chie} of the 
REDWOODS 
UNION LUMBER COMPANY 


Members of Durable Woods Institute and California Redwood Assn. 
Crocker Building Grand Central Terminal 
SAN FRANCISCO NEW YORK 
Builders Building WM. Garland Building 
CHICAGO. LOS ANGELES 
Mills at: Fort Bragg and Mendocino, California 
Warehouse Stocks 
CHICAGO, ST. PAUL, INDIANAPOLIS, CLEVELAND, CINCINNATI 
BROOKLYN, LOS ANGELES, ST. LOUIS, LOUISVILLE 
ROSELLE (N. J.), BETHLEHEM (PA.) 


cans siiaatniti ae 
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The last check. Kenneth (Ike) Wright, rail 
shipping foreman, and Les Rowe, head lumber 
inspector, making a final inspection before 
lumber is loaded into car. 




























Onder pee GRISWOLD 


‘Yard Stocks in DOUGLAS FIR, PINE, 
CEDAR, HEMLOCK... MIXED CARS 


.. Long Joists. Leng Dimension, Plank, Timbers, Ties. Dependable values. Write 
7 te-abouf your needs. Your orders will receive prompt. careful attention. 
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ETROPOLE 


CINCINNATI, OHIO 
400 ROOMS 


Arthur C. Shafer, Gen. Mgr. 
Frank E. Martin, Resident Mgr. 
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GeadombineeiomwerGo, 


RAINELLE, W. VA. 


Al 
West Vina 


STEPPING & RISERS FLOORING-Red and TRIM & MOULDINGS Solid or Edge-Glued 
Oak & Birch White Oak, Maple, Chestnut, Ash, Birch, Dimension Maple, 
BEVEL SIDING --Poplar Birch and Beech Poplar, Oak. Basswood Oak and Poplar 


“Cream of the 
Appalachians” 


Mr. Industrial Buyer: Let us sup- 
ply you with Dense Long Leaf for 
Laundry yee a 4 Tank, 


Mill 


cellent drying facilities under sheds. 
Let us quote. Write us toda 











LUMBERMEN’S EXCHANGE. 


R. F. PRAY 
Wholesale 


PONDEROSA and SUGAR PINE 
Lumber, Mouldings, Cut Stock 


541 Monadnock Building, San Francisco, California 











“Tar ‘CYPRESS 


uw 


The Wood Eternal 


Logged from the deep tidal swamp- 
lands of Florida and Louisiana . 
Trade and grade-marked. 


FLORIDA LOUISIANE RED CYPRESS CO. 
JACKSONVILLE, FLORIDA 
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IXL MAPLE FLOORING 


The World’s Standard since 1888 





WISCONSIN LAND & LUMBER CO. 
HERMANSVILLE, MICHIGAN 























H.M. SPAIN & CO. 
Timber Estimates and Appraisals 


Thirty years experience in Southern 
Pine and Hardwood timber. 


MEMPHIS, TENN. 


Commerce Title Bldg., 


American Car Door Roller 


EVERY YARD SHOULD HAVE ONE 


Best and cheapest helper for load- 
ing and unloading lumber. Often 





pays for itself in one lumber ship- 
ment. Adjustable to fit openings 
5 to 6 ft. wide; double extension 
roller for door 5 to 8 ft. wide. 


Can be furnished with wood or 
steel beam. “American” Logging 
Tools and Appliances best on the 
market. Write for catalog and information 


AMERICAN LOGGING TOOL CO., Evart, Mich. 








More and More Dealers and Builders 
Now Choose This Lockwood Flooring 


It’s because this ee is BETTER. Mountain Oak 
from the Ozarks. Beautiful in color, grain and finish; 
— smooth; strong and durable; scientifically sea- 
son accurately manufactured. It will pay you to 
handle this trade-winner. 


Send TODAY for stock and price list. 


GEO. C. GRIFFITH STAVE CO 


P. O. Box 6, Springfield, Mo. 




















FOLLOW THE Curve of Confidence 


This graph shows the increase in number of 
“L-M-C” policyholders since organization. For 
savings and security, specify Lumbermens for 
Automobile and general casualty insurance. 


- Lumberme 


MUTUAL CASUALTY COMPANY 
Home Office — Chicago, U. S. A. 
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Consolidation in 1899 of the Northwestern Lumberman and Timberman 
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“Straight Ahead” says Paul Bunyan 


"There is only one course to follow,—straight ahead. 


"Lots of lumber needed," says Paul, "National De- 
fense includes defense against lack of housing, in the 
“Paul Bunyan’s towns and on the farms. It means defense of health, 


CALIFORNIA PINES comfort and American family life by repairing and im- 


proving all the old run-down houses and buildings." 


SOFT PONDEROSA SUGAR PINE ' : : 
snaieen ueeieees iain Paul s logging crews at Westwood are storing up 
ee ean ere millions of feet of logs at the mill in defense against bad 


weather in the midwinter months that would tie up log- 
ging. The mill, plywood factory, moulding factory, 
venetian blind slat factory and the dry kilns will run full 

a blast, come rain, come snow, to keep up stocks and 
meet shipping commitments. 


“Producers of White Pine for Over Half a Century” 


The RED RIVER LUMBER CO. 


Mills, Factories, General Sales, WESTWOOD, CALIFORNIA 


BEGIONAL SALES OFFICES: 





360 N. yy Ave. 807 Avenue Western Pacific Bidg. 315 Monadnock Building 
CHICAGO MINN LIS 1081 So. pe ey SAN FRANCISCO 
1048 Grand Central Terminal NEW YORK CITY 908 Financial Center Bldg. OAKLAND 


UNITED STATES PLYWOOD CORPORATION, 616 West 46th Street, NEW YORK CITY 
RBGISTERED DISTRIBUTING YARDS CHICAGO MINNEAPOLIS LOS ANGELES BENO 








Amemcanfiumberman 31 


This Country of Ours 


, 1940 December- 14, 1940 


Je- 





A PAGE OR TWO OF OUTLOOK AND OPINION 


HE CHANGE in public buying 
regulations, permitting govern- 


ment buyers to negotiate con- . 


tracts instead of calling for bids, is 
causing some uneasiness among retail- 
ers. They always fear a rise in prices, 
especially when there is no normal 
market justification for such a change. 
A large government order, bought at 
an advance over the going market, may 
easily set a new price level for that 
kind and grade of stock. 

A wholesale advance based upon 
general retail yard demand can usually 
be handled; for the customers who 
must absorb the advance are the ones 
whose strong buying brought it about. 
But retailers know all too well that if 
the advance is set by outside factors 
their customers may be frightened out 
of the market. 


Not Mandatory 


The right to negotiate contracts has 
been written into law; but it is permis- 
sive and not mandatory. We under- 
stand that most government orders are 
still going to the low bidders and that 
the method of asking for bids will be 
followed so far as this is practicable. 
The right to negotiate sales is a safety 
device; something that will be avail- 
able, if and when it is needed. 

Knowing why the change has been 
made will not remove the danger of 
inflation ; but knowing it was made for 
definite and practical reasons should 
help us to accept it with some patience. 
Public buying has never been too 
efficient ; either for the government or 
for those trying to do business with it ; 
and the number-one argument for com- 
petitive bidding is that it saves the peo- 
ple’s money. But it is a slow and cum- 
bersome method and not always a real 
economy. The real reason for its use, 
we suspect, is that asking for bids 
saves the agent and the government 
from a storm of criticism. 

$a s 


A retail lumberman may refuse to 
buy from a certain mill for reasons 
other than price. The grades have run 


lean or the stock has been wet or the 
deliveries have been slow. The re- 
tailer doesn’t have to explain his re- 
fusal to buy. There’s no effective ar- 
gument about his decision and not 
much outside pressure that can be 
brought to bear. 

But a government purchasing agent 
is wide open to pressure, and his hard- 
boiled attitude isn’t much protection. 
His one real defense has been low 
price; for if a bid is high the bidder 
hasn’t much to say about the lost sale. 
But if the bid is low and still doesn’t 
land the order, the agent is usually 
threatened with everything from a con- 
gressional investigation to political in- 
fluence to get him thrown out of his 
job. At their worst, these things can 
come near to paralyzing a purchasing 


and good will. 


hiatal ahi 


will on Christmas Eve. 


See RS ER ER EN EN Ne Ne Ne ie ee SES 


office. The usefulness of competitive 
bidding, from a defensive point of 
view, is clear. 

Buying on bids has worked fairly 
well in times of no special emergency. 
It has been slow, and the rigid speci- 
fications have kept many manufac- 
turers from submitting figures. But 
when purchases are relatively small it 
is always possible to get enough bids 
and to anticipate needs far enough in 
advance to get the job done. 

At present these conditions don’t 
hold. Events move fast. As soon as 
a project is authorized it ought to be 
started; and waiting for materials 
while gangs of men are idle is ob- 
viously no economy. Purchases for 
the program are already so large they 
can not be fitted into factory idle time ; 


CaN ae aan ae a eee 


O THOSE who have passed the wide-eyed age of child- 

hood, the Christmas season of 1940 has somber overtones. 

How can we sing the Christmas songs of peace and good 
will in a world of hate. chaos and revolution? 


But Christmas still remains Christmas. The immortal Scrooge, 
you remember, was visited by three Christmas ghosts; of the 
Past, the Present and the Future. All of us are happily haunted 
by the ghosts of past Christmases. We remember those child- 
hood celebrations not because of the gifts they brought us, 
which we have long since forgotten, but because we felt with- 
out understanding it the welling up of a kindly spirit of peace 


It is this inner spirit that makes the holiday what it is: a hope I 
that is more than wistfulness, a prayer that can be its own Vy 
answer. Christmas in the somber world of 1940 can be trans- 
formed by this hope and this prayer into the Christmas of the bi 
future. The Babe grew up in a brutal world and met a shameful 
fate. But because He came not to be ministered unto but to if 
minister we make of His birthday the crowning season of the 
year. It is the promise of the infinite reaches of the human spirit. : 


In that spirit we can sing Adeste Fidelis with faith and good 
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and they promise to be so much larger 

that they will put an enormous strain 

upon American productive capacity. 
ees 


Public buying policies naturally 
have to be adjusted to an overall pat- 
tern of efficiency. Narrow specifica- 
tions and sales made on low bids could 
easily turn an overload of orders to one 
manufacturer or to one area, leaving 
factory capacity in other areas unused. 
It probably will be necessary to modify 
specifications so that plants tooled for 
other types of production can be 
brought into the program; and this 
may call for reasonable price adjust- 
ments. 

Wholesale shifting of worker popu- 
lations is a serious matter, and so also 
is a concentration of specialized pro- 
duction in a single area. We hope the 
emergency will be over before too 
long; and when that time comes the 
necessary industrial demobilization will 
be less costly and demoralizing if this 
concentration can be kept at a mini- 
mum. This calls for a spreading of 
orders; and in spreading orders pur- 
chasing agents have to take account of 
existing unemployed groups and the 
skill levels of idle men, in relation to 
local factories that can be used without 
too much re-tooling. In doing this the 
buyers may find that special price ad- 
justments are fair and necessary. 

After weighing these and other fac- 
tors, Congress decided to take what- 
ever risk is involved in allowing pur- 
chases to be made by negotiation. 


Price Inflation 


The government knows about the 
risks, including price inflation. A man 
well up in government circles told this 
Page within the week that Washington 
looks upon price inflation as one of the 
dangerous domestic problems and is 
making all practicable preparations to 
guard against it. 

Not all the factors mentioned above 
have a bearing upon government lum- 
ber purchases. Speed and volume of 
delivery do have such a bearing. The 
government intends, we are told to ask 
for bids on lumber orders whenever 
that is at all practicable. But we have 
to remember that this is an emergency 
and that speed and efficiency in the 
preparedness program must come first. 
Protests and suggestions, to have 
standing in Washington, must take 
these primary considerations into 
account. 
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Stepping Up Debt 


HILE THE inkslinger of this 
W page does not fancy himself as 


a fiscal expert, we rather wish 
Congress would raise the Federal debt 
limit a step at a time. Having too 
much credit all at once has been known 
to generate unanticipated desires. It’s 
never such good fun to go around and 
turn yourself inside out for the banker 
to take a hard look; but sometimes this 
painful pastime has its uses, for the 
man of money has been known to point 
out workable methods that don’t cost 
so much. 

Congress has been suspected at 
times of not being too bright; but it’s 
probably smarter than most of us, and 
it has the habit of talking out loud in 
public and of figuring with figures. If 
Congress were asked five different 
times, instead of just once, to get the 
limit up another fifteen or twenty bil- 
lions, that august body might generate 
some plausible economic by-products. 

They tell us, reasonably enough, that 
to pay for preparedness we'll have to 
borrow or else tax ourselves where it 
hurts. We'll doubtless have to do both. 
But those who ought to know tell us 
the present tax structure is likely to 
work some near miracles if the national 
income rises. It may well rise under 
the stimulus of preparedness expendi- 
ture; perhaps not a wholly healthy in- 
crease when measured by normal 
financial yardsticks, but none the less 
an increase. Before we get too ambi- 
tious about new sources of revenue, 
we'd like to see what the present fiscal 
year will do when given a chance. 


* * x 


Saving “Blight” Areas 


HE HOLC, after a two-year 
study in the Waverly residential 
district of Baltimore, has put out 

a report on the blight and disintegra- 
tion that turns a residence district into 
a slum area. 

The study and the local action it has 
inspired prove that it is practical to 
save such an area, provided the work 
is done before decay and degeneration 
have become pronounced. 

Arthur Goodwillie, of the HOLC, 
who had charge of the Waverly test, 
says there are three steps needed in 
organizing to save a community or 
neighborhood ; first, an intensive sur- 
vey, second, a practical master plan for 
improvement and, third, a strong or- 
ganization of property dwners to put 
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it into effect. This formula, Mr. Good- 
willie says, is neither costly nor 


dramatic. 
* * * 


“Blight,” says the report, “starts 
with the neglect of a single property 
and the occupancy of that property by 
a family which has a living standard 
below that of the balance of the com- 
munity. Gradually it begins to spread ; 
slowly it widens and deepens; finally, 
from this single point of infection, it 


- produces a full-blown slum.” 


The first phase of restoration is, of 
course, repair, reconditioning, modern- 
izing and landscaping. This is the 
work of owners and makes rather nec- 
essary the organization of these own- 
ers. It involves borrowing; and in 
most places Building & Loan associa- 
tions, the HOLC and the FHA are 
ready to extend and increase mort- 
gages for rehabilitation, if possible to 
do this without increasing the amounts 
of the monthly payments. Mr. Good- 
willie says the matter of persuading 
owners to borrow for this purpose is 
“a job of salesmanship—of helping 
people get their courage back.” It is 
also a matter not only of courage but 
of long-range protection for the invest- 
ments already made in the properties. 

The second step involves city action ; 
building playgrounds and adjusting 
and relocating streets. 


* * X 


In one way or another lumbermen 
have long been noted for helping along 
with such rehabilitation; encouraging 
individual owners to improve their 
properties; helping with plans and in 
getting the needed loans. A_ good 
many lumbermen have furthered the 
purpose as a means of private invest- 
ment; buying houses and recondition- 
ing them as rental properties. 

But the Waverly study indicates that 
without too much formal organization 
it is possible to enlist community inter- 
est and enthusiasm and courage; thus 
putting the weight of public opinion 
back of the effort. The Waverly Con- 
servation League now consists of 400 
dues-paying members. It is easy to 
guess that this organization will add 
incalculable momentum to the move- 
ment. 

Local lumbermen have the advan- 
tage of the various public financing 
agencies with which they can work. 
The volume of business is important, 
city planning of many kinds is getting 
attention and the social possibilities are 
large. 
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Here Are More 


5. HEADACHES 


= 


S _ Please Pass The Aspirin! 


These Headaches are submitted by dealers in response to our invitation to "tell us about 
their problems, large or small, that stand in the way of more profit in 1941 and ensuing 
years.'' Details to date will be found in the full-page announcements in Nov. 16 (page 37) 
and Nov. 30 (page 17) issues of the AMERICAN LUMBERMAN. In the latter issue we 
printed Headache No. |, and offered Cash Prizes of $10, $5 and $3 for best three letters 
from dealers, or their employees, giving solutions or constructive suggestions toward alle- 
viation of the situation set forth in said Headache No.!. That contest is in full swing, and 
results will be made known after expiration of the 30-day contest period provided in the 
Rules. Suffice to say that some very constructive letters have been received. Watch for 


them in later issues of the AMERICAN LUMBERMAN. 


NOW we present two more Headaches, and offer prizes of like amounts ($10, $5, $3) 
for best three letters based on these troubles. Dealers or employees can send "aspirin" for 
EITHER Headache, or for BOTH (also for No. |); but separate letters (of 100 to 1,000 words) 
must be written for-each subject. Thus it is possible to win more than one prize, as each 
Headache constitutes a separate Contest, designated as No. |, No. 2, No. 3 etc., each with 
its own list of prizes—$10, $5, $3. Pick your subject, from those already — or to be — 
printed; and get into the game. You will be in good company, as some of the best known 
dealers of the country have already entered. 








HEADACHE NO. 2—From a Pennsylvania Retailer 


My biggest headache is to get the members of our organization to sell. One mem- 
ber of the organization, a truck driver and yardman, has been working here about 20 
years. The other members are comparatively new, a woman bookkeeper, less than 
a year; and a very good yard man, truck driver, shop mechanic, four years.” The 
first mentioned is old; the other two are young. I would like to get them all so 
minded as to sell for the company—not just work for it. 


HEADACHE NO. 3—From a Florida Retailer 


Our specific headache at this time, and our hardest job, seems to be to remain on 
friendly terms with a customer who wants to buy material on credi: and after being 
advised of our 30 days terms and tenth of the following month limit for payment 
gets mad and “blows up” when we send him an extra statement, or call on him for 
payment. If that is not a headache, we do not know what one is. 











EXTRA! We're still asking for more "H eadaches"—that is, problems concerning your 
business that are bothering you, and which the advice and experiences of others might 
solve. Every sender of a “Headache” will receive, in acknowledgment, a beautiful auto- 
matic pencil—of real value—one that you'll be proud to own. 


Address all correspondence to: CONTEST EDITOR, American Lumberman, 431 S. Dearborn St., Chicago 
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Iu Washington, D. C., 
City of Beautiful Buildings 
This Lumber Yard 
in Harmony With 


Its Surroundings 


Of lumber yards maintaining an ap- 
pearance in harmony with their sur- 
roundings, what could be more appro- 
priate in the City of Beautiful Build- 
ings, Washington, D. C., than to build 
a lumber yard that radically departs 
from all preconceived designs; that 
presents the production story from 
forest to consumer in a series of cir- 
cular murals, and yet remains prac- 
tical, compact, and utilitarian from the 
standpoint of operation? 

Such a business center is presented 
in the Baltimore Lumber Company’s 
yard in Washington, D. C., which 
opened officially on Oct. 26. 

The architecture of the new building 
is of simplified design in keeping with 
the modern trend of eliminating un- 
necessary ornamentation. It provides 
every convenience to expedite business 
and at the same time offers an artistic 
touch seldom encountered in the retail 
lumber business. 

The exterior of the building is con- 
structed of iron-spotted beige brick. 
Six twelve foot diameter circles, set 
brick-depth in the long wall of the 
building, act as show windows for the 
beautifully executed murals by Franz 
Bueb depicting the story of the 
lumber industry from the logging 
camp to the use of manufactured lum- 
ber in finished homes and buildings. 
B. Alan Aronson, advertising manager 
of the Baltimore Lumber Company, 
conceived the idea and furnished the 
young artist with necessary data to 
produce these modern masterpieces of 
design and color. They have attracted 
the attention of thousands of autoists 
who travel the crowded New York 
Avenue thoroughfare. 

Two sets of Zeon letters showing the 
company name are the only signs on 
the street side of the building. The 
long, sweeping, grass-covered lawn is 
given a garden effect by a background 
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Entrance to new 
Baltimore Lumber 
Co. yard, Wash- 
ington, D.C. 
Modern, yet 
practical, com- 
pact, and utilitar- 
ian from the 
standpoint of 
operation 


of landscaped shrubbery. Concrete 
driveways lead to the front and rear 
of the building and to the customer 
parking area at the left of the stream- 
lined structure. There is also an exit 
driveway at the extreme eastern end 
of the grounds. The section housing 
the offices and salesroom has large per- 
manent ceiling-height windows which 
allow the entrance of plenty of day- 
light. 

The rear of the building and shed 
face a large triangular-shaped cinder 
paved yard where piles of neatly 
stacked lumber border the convenient 
railroad siding. The shed is approxi- 
mately two hundred feet long, two 
tiers high and has thirty-six stock bins 
that can store 600,000 square feet of 
lumber. It is well lighted on both lev- 
els and stock can be handled very 
easily either by hand or roller con- 
veyor. The yard is also equipped with 
a speaker system which aids in giving 
instructions to order clerks and keep- 
ing check on stocks and deliveries. 

The interior of the building follows 
the same simplicity as shown in the 
exterior. Perfect harmony of color 
and design is matched with perfect 
coordination of business units for effi- 
cient sales and service. The salesroom 
and offices are equipped with the lat- 
est type of air-conditioning system for 
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summer cooling and winter heating. 
The walls and fixtures are made of 
stained and lauxited fir plywood; the 
natural grain brought out with telling 
effect. Acoustical insulation tile was 
used on the ceiling and the solid ce- 
ment lower floor is covered with wood 
grained linoleum in which a large rep- 
lica of the company trade-mark is in- 
laid. 

Even distribution of artificial light 
is furnished by electric fixtures of the 
fluorescent type. 

The lower floor of the administra- 
tive section consists of the foyer, sales 
office, private office, a vault, and two 
rest rooms. On the balcony are the 
business offices and a spacious station- 
ary stock room. Beautiful walnut fur- 
niture, venetian blinds, and tubular 
chromium chairs carry out the theme 
of the design. 

This new branch of the company 
will be supervised by Jerry Schloss, 
the youngest of the partners, with Gor- 
don King holding down the managerial 
job. A fleet of trucks have been as- 
signed to the yard in order to continue 
the policy of quick delivery for which 
the Baltimore Lumber Company has 
established a reputation. 

During the opening, Toney Schloss, 
senior member of the firm, and his two 
partner-sons, Dan and Jerry, acted as 
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Left: Modern lumber yard of the Balti- 
more Lumber Co., Washington, D. C.; 
note six murals in the wall. Below: View 
showing the bins. Left, below: Admin- 
istrative section with business offices on 
balcony above. Right, below: Close-up 
of one of the six murals which depict 
the lumber industry from forest to 
manufacture to structural use 


hosts to hundreds of invited guests 
from Baltimore, and the WNation’s 
Capital. Under a large green and 
white striped tent a tempting array of 
foods was served by uniformed wait- 
resses. The occasion was entirely de- 
void of formalities; the guests coming 
and going at their pleasure. 

Among those who attended were 
Arthur V. Charshee, John Galvin, 
Harry Fried, O. H. Smith, Thomas 
Webster, Guy Eckenrode, and many 
other members of the lumber and 


building material fraternity in Balti- 
more and Washington. 











If you want to build up your build- 
ers hardware department, about the 
best thing you could do would be to 
get a good builders hardware sales- 
man. J. T. Perry, president of the 
Perry Lumber Co., did that, and his 
company now sells 80 percent of the 
builders hardware sold in Lexington, 
Ky. ; 

The builders hardware man was 
T. E. Driver, who had worked for the 
Van Deren Hardware Co., retail, for 
about 20 years. His assistant, W. L. 
Bryant, handles the store end of the 
business while Mr. Driver rustles up 
business on the outside. Between them 
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Perry Lumber Co., 
Lexington, Ky., 
hardware and 
paint store front, 
attractively de- 
signed and located 
on a corner 
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How To Sell Builders Hardware 


they get most of the business in town. 

The reason Mr. Driver was such a 
good man for a lumber company to 
employ was because he had spent a 
good part of his 20 years in the busi- 
ness getting acquainted with the con- 
tractors and architects in the town. 
By constant contact he had built up 
a personal following which he brought 
with him. 

Inasmuch as there aren’t many men 
with Mr. Driver’s experience waiting 
to be hired, the next best thing is to 
train a man to do the things Mr. 
Driver does. 

There appears to be two keys to 
selling builders hardware: one is to 
constantly contact the builders, con- 
tractors and architects; and the other 
is always to be aware of the peculiar 
psychology of the public regarding the 
purchase of builders hardware. This 
peculiar psychology may be summed 
up as follows: People never think about 





builders hardware for their new homes 
until they want to lock out the van- 
dals—then they want all of the hard- 
ware immediately. 

That is the reason the Perry Lum- 
ber Co. carries a complete line— 
everything for the home. They can 
take an order for finished hardware 
and deliver it the same day. 

A variety of patterns are kept on 
hand at all times; the stock is kept up 
to enable anyone to make a selection. 

One of the main things is to have 
the builders hardware sent to the 
builder on time for installation, which 
means that a good hardware salesman 
should be able to “take off” the 
amount of hardware needed from the 
house plans, so as to be able to order 
it far in advance and thus have it on 
hand when needed. This is particularly 
true of special hardware. 

On the average, approximately $60 
worth of hardware is used in a $5,000 





Hardware display 
of Perry Lumber 
Co. Note the cab- 
inets on the wall, 
with samples of 


tain mounted and 
displayed on the 
cabinet doors 


the items they con- 





house and about $125 worth of hard- 
ware in a $10,000 house. 

Mr. Driver has built himself into 
the enviable position of being a recog- 
nized authority on special items such 
as panic bolts and commercial hard- 
ware. Big jobs, of course, call for put- 
ting up bids, but Mr. Driver often 
does the figuring on them. For ex- 
ample, he has sold the hardware for 
eight schools in the last four years. 
Even in surrounding smaller towns he 
has taken the business. 

The Perry Lumber Co. does the com- 
plete building job with the exception of 
plumbing and wiring. They have com- 
bined the handling of builders hard- 
ware with carpenter’s, contractor’s 
and painter’s tools and paint sales. 

Standard practice in hardware mer- 
chandising is the selling of three butts 
to a door. Doors won’t warp or swing 
out by themselves when three butts 
are used, for three butts have a ten- 
dency to keep the door plumb. The 
Perry Lumber Co. always sells three 
butts on outside doors. 

Another practical selling point 
comes under the head of convenience. 
If the customer so desires, all locks 
are keyed free of charge so that one 
key passes all cylinders, even to the 
lock on the garage. 

To Mr. Driver and Mr. Bryant, 
a house is only just as good as the 
hardware that goes into it. A good 
salesman, they say, can build your 
hardware business into a money maker 
if he will go out on the street, make 
contacts, figure plans, and give good 
service. 
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Package Selling in a Big City Yard 


Package selling can be made to 
work just as effectively and profitably 
in a big city as in a small one or in a 
country town. This is proved by the 
successful operations of a number of 
large retail lumber and building ma- 
terial yards in Milwaukee. Among 
these yards is the John Schroeder 
Lumber & Supply Co., of which John 
E. Schroeder is president. 

This concern steers a course in 
package selling of new homes and 
store and residence remodeling that 
fully recognizes the positions and func- 
tions of general contractors and archi- 
tects, and utilizes them for the mutual 
profit of everyone concerned, including 
the customers. 

“We launched our package selling 
program early in 1938,” said John E. 
Schroeder, “and we are very enthu- 
siastic about it. We felt when we be- 
gan that the service would be a real 
benefit to the community, and the re- 
ception it has had bears out our feel- 
ing in the matter.” 

Continuous use of space in Milwau- 
kee newspapers, and frequent mailings 
of direct-mail pieces produce leads, 
which in addition to the leads obtained 
by the sales force in their contacts, 
keep the plant busy. 

Plans for new houses and remodel- 
ing projects are part of the service. It 
is generally recognized that there is 
little profit for anyone in commission- 
ing an architect to design individual 
low-cost homes. For houses below the 
cost that an architect can be interested 
in, or on which a prospect can not af- 
ford an architect’s fee, stock plans are 
used, and a company draftsman makes 


such minor changes as are required. 
On houses of sufficient size and value 
to warrant drawing an original plan, li- 
censed architects are commissioned by 
the lumber company. This procedure 
is also followed on all remodeling proj- 
ects. If the extent and complexity of 
the work require skilled architectural 





obtained at the expense of no ‘effort 
or time on his part. His selling is done 
by the Schroeder organization. All of 
his time is left free for building work. 

“We have six men out in the terri- 
tories, and we rotate the leads we get 
so that they all get an equal part of 
what comes here to the office as a re- 


Small shop after remodeling by John Schroeder Lumber & Supply Co. 


treatment, an architect is retained. 

All of the actual construction work 
is done by selected general contractors. 
With this procedure the contractors 
not only are not cheated of any work 
they might otherwise get, but they ac- 
tually receive a lot more work than 
they had before a corps of home build- 
ing and remodeling salesmen were on 
the street creating work that in most 
cases would not otherwise materialize. 
Another advantage to the contractor 
is that this added volume of work is 





























Shop before remodeling operations to "lift its face" were begun 





sult of our advertising program and 
other sources,” said Mr. Schroeder. 

“We make no attempt to meet price 
competition. All of the materials we 
carry are branded, nationally adver- 
tised lines that have real merit. We 
teach our salesmen what these merits 
are, and school them carefully on how 
to sell what they have. 

“Generally speaking, the best sales- 
men are the ones we get when they are 
young, and train here in the yard. We 
haven’t been at this package selling op- 
eration long enough to have had time 
to train a full corps of salesmen 
through all of our departments, but 
that is the policy. At present we have 
a young man coming up through the 
various stages in the yard.” , 

One of the parts of the service that 
gives Mr. Schroeder the greatest sat- 
isfaction is the remodeling of run-down 
retail establishments and other small 
commercial institutions. Every re- 
modeled store adds to the sprightliness 
of the community, and enhances it as a 
place in which to live and do business. 
Accompanying illustrations of a re- 
modeled shoe repair establishment are 
typical of many small commercial jobs 
the company has executed. 
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Larger window areas than are in the average home of its 
size characterize the "Design for Happiness" homes 


Extensive Yse 
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Well lighted kitchens make the wife's "workshop" a much 
more attractive and pleasant place 


Glass It Gealure 


“Design for Happiness” Homes 


The Kelsey & Freeman Lumber 
Company, Toledo, Ohio, is playing a 
leading role in the construction of ten 
“Design for Happiness” homes—the 
first to be built in the nation since the 
release of the FHA technicolor film of 
that title. The eighty year old lumber 
company is supplying all the materials 
going into the houses which, like the 
“Design for Happiness” home, con- 
tain larger windows than average and 
features extensive use of mirrors, 
structural and decorative glass. 

The builder believes that greater use 
of glass makes houses more salable 
today and has carried out his convic- 
tion at little extra cost. There is 119 


percent more window glass in each of 
the 24x30 foot houses than is found 
in the ordinary residence of this size. 
The mirrors and glass products inside 


Insulating blankets are laid by experts between the ceiling 
joists in the attic of each of these homes 


have a retail price at Kelsey & Free- 
man of approximately $75 and this 
figure includes labor cost of installing 
the architectural glass panels around 
the bathtub. In each house all of the 
ewindows, whose glass area amounts 
to 170 square feet, are fitted with 
storm sash. The places are further 
weather-conditioned by insulation in 
the ceiling and beneath the sub-floor- 
ing. 

People visiting the first house of the 
group to be completed are impressed 
by the glass installations and mentally 
chalk up its value at several times more 
than actual cost. It seems unusual to 
home seekers that these modern dwell- 
ings with the glass refinements can be 
bought for $3,990, including a 50x120 
foot landscaped lot. Financed and ap- 
proved by the FHA, the houses are 


being sold for payments of less than 
$27 a month which pays off the prin- 
cipal, the interest, taxes, hazard and 
fire insurance, and FHA premium in- 
surance. 

Each home contains a living room, 
kitchen with dinette, two bedrooms, 
bath and utility room. Windows 
throughout are the horizontal gliding 
sash type and have brought favorable 
comment from people inspecting the 
homes. Hardwood flooring is laid in 
all rooms except the kitchen and bath- 
room where linoleum is installed. 

Above the recessed bookcase in the 
living room of the No. 1 “Design for 
Happiness” home is a 38x50 inch plate 
glass mirror which serves to make the 
room look larger, while at the same 
time it reflects the outside view 


through the bank of windows oppo- 








Wide eaves afford shelter from heat and sun, and the siding 
creates an attractive shadow line 
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site. A similar mirror is placed to 
advantage in each living room. 

Clear plate glass mirrors are used 
in all the other rooms also. They are 
the features which people talk about 
as they inspect the places and after- 
wards. In one bedroom there are mir- 
rors on the upper fronts of the two 
doors to the closet and a full length 
panel mirror between them. When the 
doors are opened, a three way view is 
provided, which interests women in- 
specting the homes. The back of the 





Each of these homes has a triple view 
mirror in one of its bedrooms 
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closet door in the other bedroom is 
fitted with a mirror and a shelf to 
eliminate the need for a dressing table. 
When the door is shut the “vanity” is 
out of the way. Even the kitchen has 
a bevel-edge plate glass mirror which 
enables a housewife to give her face a 
quick inspection before answering the 
doorbell. 

A 24 inch band of architectural 
glass is installed above the two ends 
and side of the bathtubs. Mirrors con- 
tinue from the medicine cabinet around 
the room’s corner to afford two way 
vision for shavers. 

The kitchen is enhanced by the use 
of polished, transparent diffusion glass 
in the cabinet doors and in the door 
to the utility room. This glass softens 
the lines of objects and makes attrac- 
tive installations. 

A different principle of heating is 
used in the “Design for Happiness” 
homes in Toledo. A furnace with cen- 
trifugal type blower is suspended from 
the roof rafters in the attic, and thus 
takes up none of the space in the util- 
ity room needed for laundry purposes. 
The unit is controlled by a 110 volt 
mercury switch thermostat in the liv- 
ing room. Heat enters the rooms 
through directional flow registers 
placed in the walls near the ceiling at 
the six-foot level. Cold air is returned 
to the furnace through a centralized 
plenum chamber under the floor and 





extending up through the partition be- 
tween the kitchen and utility room. 
Cooling is provided in summer by 
opening a slide door in the cold air 
plenum and an access door on the fur- 
nace. This arrangement causes the 
fans to exhaust the rooms of their 
warm air, which passes from the attic 
through louvres. 

Nationally known building mate- 
rials are used exclusively in Toledo’s 
“Design for Happiness” homes. 





Architectural glass is used above the tub 
in each "Design for Happiness” home 








This Traveling Advertisement Proved Effective 


In addition to the usual forms of ad- 
vertising and displays, the Veenstra 
Lumber & Supply Co., of Kenosha and 
Racine, Wis., also uses a form ad- 
vertising that is being sponsored by the 
AMERICAN LUMBERMAN and that is 
growing in popularity: namely, the use 
of Hood-O-Graphs on all trucks oper- 
ated by the company. 

The accompanying illustration shows 
one of the trucks operated by the 
Veenstra Lumber Co. with the adver- 
tising supplied by the AMERICAN 
LUMBERMAN on the hood of the truck. 

Mr. Garrett Veenstra, manager of 
the Veenstra Lumber & Supply Co. in 
Racine, has purchased several different 
posters for the hood signs on his 
trucks, and these he changes frequent- 
ly. He informed an AMERICAN LuM- 
BERMAN representative that the name 


of the company had been changed since 
the truck shown in the photograph had 
been painted, but that the Hood-O- 
Graphs had nevertheless proved a very 
profitable form of advertising. 
Purchasers of Hood-O-Graphs have 


One of the Racine, 
hea pag weirs 
umber & Suppl 
Co. trucks an « 
Hood-O-Graph 
mounted on the 
hood. This form of 
advertising has 
proved effective 
for this company 





a choice of eighteen different posters 
which may be used in racks that are 
easily installed—simply raise the hood 
of the truck and slide the rack flanges 
underneath, lower and refasten the 
hood and the rack is ready for use. 
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More Milk=More Cows= More Barns 


It may sound a little incongruous to 
say that milk and lumber march hand- 
in-hand in the long trek of humanity 
toward better and more healthful liv- 
ing, as it would be hard to name two 
products more dissimilar—yet both ab- 
solutely necessary for human existence 
and well being. There is little need for 
emphasizing the interdependence of 
dairymen and lumbermen in all the 
great areas of this country where milk 
production is a leading if not a pre- 
dominant interest. Thriving retail 
lumber businesses, some of them com- 
posed of many local yards, have been 
built up and are largely sustained by 
the trade of the dairy farmers of their 


various areas. The main question of 
these lumber dealers is, how they may 
better serve their dairy trade, includ- 
ing the creation of wider demand and 
bigger sales volume by the timely sug- 
gestion, through advertising, direct- 
mail promotion, and all other effective 
means, of new farm buildings, repairs, 
and the fencing requisite for carrying 
out modern, scientific ideas of crop ro- 
tation, combined with live stock farm- 
ing, and milk production. 

But perhaps you dealers situated in 
dairy farming sections are at a loss as 
to how to make any fresh appeal to 
your farm trade along lines that have 
not become so worn as really to almost 





girls. 


A calf will grow faster and be healthier on plenty of milk than on 
any other diet. With enough patience and watchfulness you can 
substitute other things for milk and get the calf wholly weaned much 
sooner than if you had left him with his mother. Many valuable 
substitutes for milk have been developed but nobody will say that 
they are really BETTER than milk but only that they are more 
economical. A calf will grow faster and be healthier on plenty of 
milk than on anything else you can give him. So will your boys and 





If somebody should ask you to name a perfect food, your answer 
would be—“MILK.” You can take milk away from the calf and 
make some money by it. Fail to see to it that your kids get plenty 
of milk and it COSTS you money. 


Those kids of yours are by far your greatest possession. Plenty 
of milk until they are old enough to vote is one of the very greatest 
things you can give them. Every growing human needs at least a 
full quart of milk every day. You can feed them substitutes but 
they won’t be as good and they will COST MORE. 


Plenty of milk means better teeth and better eyes, stronger muscles 
and brighter minds. Plenty of milk means greater resistance to dis- 
ease... and... it gives them all of that for less money than you 
can get it for in any other way. 


The thing to remember about milk is that the body knows how 
to use it. Your children have to have some copper but you can’t 
give them a penny to swallow because the body can’t very well use 
copper in that form. The doctor can give it to them but if you wait 
until that is necessary, it will cost enough to pay for a lot of milk. 


Plenty of milk and cream and butter will give your kids the right 
start in life and do it for less money than any substitute you can 
buy ... and... if every kid in America would start in today and 
drink plenty of milk, it would be a long, long time before we would 
hear the word “surplus.” 











be ruts. Well, perhaps one solution 
would be to try, for a while, a line of 
advertising based on the idea of boost- 
ing the other fellow’s game, rather than 
directly boosting your own. The fact 
that this course sometimes may be the 
surest way of boosting your own busi- 
ness—by creating good will, and show- 
ing an understanding of the farmer’s 
problems—may be laid on the shelf for 
the time being. After all, results are 
what you are after, and if they can best 
be obtained by a flank attack, why, 
that’s the best plan for you to employ. 

So we suggest, to dealers serving 
dairying regions especially, incorporat- 
ing into their newspaper advertise- 
ments definite boosts for milk as an es- 
sential food element in the daily diet, 
especially of growing youngsters—in 
short, telling some of the reasons why 
more milk should ke used by the aver- 
age family, especially where there are 
children, than is now the rule, The 


dairy farmers will appreciate your ac- ** 
tive cooperation, thus manifested, in “ 


helping increase the consumption of 
milk, thereby broadening their market 
and increasing their revenue. 

By way of illustrating what we have 
in mind, we quote a few paragraphs, 
from authoritative sources, that stress 
the liberal consumption of milk by 
children and young persons as a guar- 
anty against physical deficiencies in 
later life. Every parent is interested 
in the welfare and proper development 
of his or her children, and even adults 
who are not parents want to see the 
children of the nation thrive and pros- 
per physically, so the appeal to “give 
them more milk” has an almost uni- 
versal appeal. “Boxed” on this page 
are a few bits, one or more of which 
might be incorporated into, or made 
the text of, a dealer’s advertisement, 
with some such caption as “Give Them 
More Milk,” or, “Milk, the Perfect 
Food.” 

Of course, this sort of advertising is 
of the “long range” variety, designed 
to create good will and develop future 
business, rather than to bring farmers 
on the run to your yard with rush or- 
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ders for the materials which you han- 
dle, and which you rightly enough are 
desirous of moving out. But it must 
be recognized that there are two kinds 
of advertising—one aimed for quick re- 
sults, and the other with an eye to fu- 
ture sales. If you can help increase 
the consumption of milk, and also 
build good will, you will benefit in both 
ways, for increased production and 
consumption of milk means, in the long 
view, more and better dairy barns, 
milk houses, farm fencing, and inci- 
dental items related to farm construc- 
tion and repairs, such as paints and 
hardware. 





Plans Displays to Appeal to 
‘Window Shoppers" 


Contractors, points out Henry Meyer, 
manager of the Oakland Lumber Co., 
6901 East 14th St., Oakland, Calif., 
are good “eye-shoppers” ; they like to 
see the hardware items, especially any 
new ideas, or items that are different 
from those of the line they have been 
used to buying. 

Consequently, Mr. Meyer plans to 
have on display at least one item of 
the complete line of builders’ hardware 
carried. Thus, contractors visiting the 
large retail office and yard can get a 
mental picture of everything needed 
for a special job. They look over 
items, register their particular usage 
and application, style, design or finish, 
and when an unexpected change in 
plans, or some extra work, is de- 
manded, they already have the neces- 
sary item in mind. “Visual reminder” 
displays, the organization calls them. 
They consist of display panels sup- 
plied by manufacturers, and counter 
and shelf displays set up in the store. 
The company also utilizes effective 
window displays, changing them fre- 
quently. 

“The entire buying public is more 
or less “shopping conscious,” declares 
Manager Meyer, who applies some of 
the same promotional ideas employed 
by many retail stores. “Even though 
they are familiar with items,” he ex- 
plained further, “people like to see 
and evaluate for themselves—and they 


also like to see attractive window dis- 


plays. This is especially true of eve- 
ning displays. Nearly everybody is 
out with a car, and the early evening 
is ‘window shopping’ time. The build- 
ing supply store with the attractive 
window is therefore in line for a 
potentially better volume.” 


The Oakland Lumber Co. stresses | 
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Hered a Timely Tip 


A few weeks ago a traveling editor of the AMERICAN LUMBERMAN 
visited the yard of A. H. Voight, lumber dealer at Valders, Wis. 
There he noticed a rack. for holding kegs of nails so as to be readily 
accessible for serving customers. Said our man to Mr. Voight: “That 
seems like a handy, compact arrangement for showing and selling 
nails out of the keg; is it something of your own devising?” “You 
should know,” was the dealer’s response, “because I got the idea from 
the Timely Tip department of your paper a couple of years or so 


” 


ago.” Was our man’s face red!—but he rallied, unslung his camera 
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and took the photograph that appears (top) herewith. Also, to 
aid any other dealers who may wish to construct a similar rack, we 
repeat the sketch of the original rack, sent in by August Wesslin, 
proprietor of the Barron Woodworks Lumber Co., Barron, Wis., 
which was printed and described on page 24 of the April 23, 1938, 
issue of the AMERICAN LUMBERMAN, and concerning which Mr. Wesslin 
said: “We think it cannot be beaten for simplicity and service.” 























“One Stop Service,” not only as a 
part of its attractive sign, but in its 
stock. 

“There is a very definite trend,” 
declares Manager Meyer, “for the 
contractor or builder, or even the 
small structure builder, to buy as 
much of his material as is possible at 
one place, thereby not only minimiz- 
ing accounting and hauling costs, but 
in some cases saving by so-called 
quantity purchasing.” Selling every- 
thing needed, except plaster, to com- 
plete any building, the “One Spot” 
service feature has proved a valuable 
business getter for this company. 


Enlisting School Children as 
Trade Scouts 


An occasional contributor to the 
AMERICAN LUMBERMAN tells of an en- 
terprising lumberman who enlisted the 
school boys and girls in his city in 
an active campaign to turn in the names 
of live prospects for building mate- 
rials and lumber of any kind for re- 
pair work. 

He took a “spot” on the radio at an 
hour when school boys and girls were 
most likely to be listening in, and 
broadcast the offer that for every pros- 
pect a boy or girl under the age of 
sixteen brought in, he or she would be 
given a pearl handled pocket knife, if a 
boy, and a nice automatic lead pencil, 
if a girl, plus a brand new dollar bill 
if the prospect bought ten dollars’ 
worth or more of lumber or other 
building materials. 

The name of the lumber concern was 
stamped on both the pencil and the 
pocket knife, with the slogan, “Qual- 
ity and Service Unexcelled.” 

The idea was originally tried out 
just as an experiment, but it soon 
proved so profitable that it was con- 
tinued for four months, the campaign 
having succeeded in getting the school 
boys and girls to work enthusiastically, 
visiting uncles and aunts, married 
brothers and sisters, grandfathers, 
cousins, friends and neighbors, besides 
frequently contacting strangers, and 
even ringing neighbors’ doorbells. 

“This simple little idea makes a very 
good proposition,” it was explained. 
“We bought the knives and pencils 
from a specialty jobber who featured 
them as advertising specialties, which 
at first we thought we would give can- 
vassers as “door openers” when they 
solicited the home repair business. 

“But we could not have thought of 
a better use to put them than the way 
we decided upon. It has increased 
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our building material and lumber sales 
tremendously, in small repair orders, 
sale of door and window screens, and 
other items, including garden furni- 
ture, lattice work arbors etc. 

“It has put a great many new cus- 
tomers on our books; in fact, our retail 
sales jumped more than forty per- 
cent the first month the plan was used.” 


Well Kept Trucks Add to 


Dealer's Prestige 
This excellently maintained delivery 
truck of the Henry J. Kessener Lum- 
ber Co., Lafayette, Ind., is one of sev- 
eral comprising its fleet. In addition 
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Henry J. Kessener, Lafayette, Ind., 
standing in front of his office 


to the large sign flanking the platform 
bumper, the name of the company is 
also neatly lettered on the sloping front 
of the cab roof. Note also the deco- 
rated cab door, with its neatly painted 
small modern home. Keeping the 


trucks clean and polished, and in ex- 
cellent mechanical condition, is a point 
of pride with Mr. Kessener, who rec- 
ognizes them as his ambassadors. 
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A "Quickie" on a Live South- 
western Dealer 


“Everybody reads the newspapers,” 
said J. M. Doolittle, manager of the 
Albuquerque Lumber Co., Albu- 
querque, N. M., “so we consider that 
the most profitable form of publicity. 
Our advertising is highly diversi- 
fied, however, as we sometimes use the 
classified columns, and again, display 
space. Humor, when it ties in directly 
with one’s business, always attracts. 
For example, in the early spring, when 
housewives were thinking of painting 
and renovating, we came out with a 
little ‘personal’ in the classified col- 
umn: ‘LULU: Come home. We have 
kept our promise. The kitchen has 
been painted with (trade name). We 
got it from the Albuquerque Lumber 
Co.’ It made people smile, but it also 
reminded them that it was the season 
to paint, and that the materials could 
be secured from us. We also maintain 
a six-inch, double-column ad _ called 
‘Your Home,’ which we run several 
times a week. This discusses build- 
ing problems, and tells of the help we 
can give the prospective home builder. 

“Outside representatives account for 
much in making sales, as the time has 
gone by when the dealer could sit in 
his office and wait for trade to come to 
him. In addition to our representa- 
tives of the plumbing heating supply 
business—which is owned by us, but 
maintained as a separate concern—we 
have two outside men, who operate on 
a combined salary and commission ba- 
sis. Albuquerque has done a splendid 
building business the past year. The 
permits for September reached the 
million mark, and included 43 resi- 
dences. The outlook is good for 1941, 
and higher prices will prevail.” 

The plant of the Albuquerque Lum- 
ber Co., covers a wide area, with a 
large retail office and sales building, 
and weather-protected yard. 


As they roll along, 
the Kessener trucks 
carry the home- 
building message 
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Yard Builds Sales Volume by 
Pushing Insulation 


Operating on the theory that the 
surface of potential volume of insulat- 
ing for homes has hardly been scratch- 
ed, the Old Hickory Lumber Co., 
Nashville, Tenn., is doing a splendid 
job of cultivating prospects, according 
to a story sent in by an occasional 


Busy front of the 
Old Hickory Lum- 
ber Co., which 
"grew from a shoe- 
string" 


news correspondent of the AMERICAN 
LUMBERMAN, 

“Insulation for the smaller home is 
new enough to have an appeal to the 
imagination,” said H. L. Chafin, gen- 
eral manager. “The dealer who pushes 
insulating materials attracts attention 
to a product that has a future. Twenty 
percent of the material jobs we fur- 
nish for homes costing more than 
$6,000 now include insulation. We're 
also selling a number of insulating jobs 
for houses costing under $6,000, by 
convincing the customer that he can 
insulate without spending much more 
money.” 

An action window display for insu- 
lation material attracted so many peo- 
ple that the lumber company now em- 
ploys it as a permanent display. It 
consists of rotating panels, both sides 
of which are covered with insulating 
board. These panels are set in an at- 
tractive cabinet that is brilliantly light- 
ed until 10:30 each night. Because the 
yard is located on a much travelled 
highway, many people see the lighted 


Action window dis- 

play that helps 

promote sale of 

insulation for 

homes in office of 

Old Hickory Lum- 
ber Co. 


display “doing its stuff” every night. 

One side of the cabinet contains 
eight neat holders for paint color cards 
and advertising matter. Because the 
paint display is next to the insulating 
display board, the two profitable items 
“click.” . “Paints and insulating mate- 
rials are particularly profitable to a 
dealer who goes after a lot of remod- 
eling business,” said Mr. Chafin. “We 





sell owners of the older homes on the 
idea of modernizing with wall and attic 
insulation and good paint.” 

The telephone is much used by this 
dealer to contact prospects. Often a 
telephone call will result in an invita- 
tion to send a salesman to make esti- 
mates on repairs and remodeling. “We 
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push insulation, over the phone, by 
telling prospects that some of our cus- 
tomers have provided insulation for 
their homes for as little as $35. That 
often gets them interested in having 
our man call.” 

Looking at-the large office and yards 
of the Old Hickory Lumber Co. it is 
difficult to believe that the business was 
started 15 years ago as a second-hand 
lumber yard operating on the pro- 
verbial shoestring. Hard work and 
salesmanship account for its growth. 





4-H Boys Win Prize for Wood 
Craftsmanship 


Twenty boys associated with the 
Banner 4-H Club, Burke County, 
N. D., came home from the Northwest 
State Fair at Minot, N. D., with 
eighteen blue ribbons and four red 
ribbons which were awarded in recog- 
nition of the excellence of various ar- 
ticles made by them from wood. 

The photo shows, Left: Arthur 
Horntvedt, 18, with his end _ table 
which won a blue ribbon. It is con- 
structed from six pieces of white pine 
and was stained and varnished. Mate- 
rials cost 90 cents and the table is 
valued at $4. Center: Leo Moder, 13, 
displays wren houses he built from 
wood scraps. Right: Berneil Tweet, 
12, with his blue ribbon utility table. 
Materials include a 17-inch square of 
pine, discarded porch railing uprights 
for legs, and a 10-inch shelf. They 
cost 75 cents, and were carefully as- 
sembled with wood screws, stained 
and varnished to make a table worth 
about $3. 

The boys worked only with a saw, 
hammer, brace and bit, screw driver 
and jack knife. Their leader is Rang- 
vold Kuelstad, of Larson, N. D. 


The three young craftsmen display the products of their skill 
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“Christmas is funny,” said the Postmaster, taking a 
silver ash tray shaped like a lumber truck from the 
Elder’s desk. 

“That so?” said the Dealer from Two Towns Away 
as he brought the rubber-padded front legs of his chair 
down onto the polished floor. “I ain’t heard. What 
makes it funny ?” 

“Well, there you are,” said the Postmaster, handing 
over the gadget. “Somebody spends good folding 
money to give a grown man a plaything as a Christmas 
present.” 


“Tf that’s funny,” said the Dealer from Two Towns 
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"Meret 
The Elder’s Christmas gadget has no cheering 
associations for the ex-Postmaster 


Away, turning it over admiringly, “I wish some humor- 
ist liked me, too.” 

“In the first place,” said the Postmaster, “it’s an 
imitation of a tool of his trade; reminding the Elder 
daily about hard work. That’s not my idea of good 
cheer. In the second place, as an ash tray it’s an incite- 
ment to unproductive consumption.” 

“Gosh!” said the Dealer from Two Towns away, 
hastily putting the little truck back on the desk. 

“But what really gets me,” continued the Postmaster, 
“is that like most Christmas gifts it doesn’t have the 
remotest suggestion of Christmas about it. Just imag- 
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ine the Elder, smoking a cob pipe as usual, driving a 
motor truck through the streets of Bethlehem that first 
Christmas. They’d have taken him for the Witch of 
Endor or worse and run him out of town.” 

“They might have tried to,” said the Dealer from 
Two Towns Away, “but before they got him over the 
city line I bet he’d been teaching a couple of boys to 
drive. And before night he’d have organized a com- 
pany to build a hotel big enough to take care of the 
traffic. I hear they needed one. He'd have had the 
plans and specifications all drawn up and the signed 
contract for the building materials in his pocket. What’s 
that, Elder ?” 

“All done,” said the Elder, dropping his pencil and 
reaching for his pipe. “Inventory’s all fixed up. Came 
out just as I knew it would, but I always feel good 
when I prove I’m right. Say, what’s going on here? 
Who’s funny, and what about a new hotel?” 

“T was saying,” said the Postmaster cautiously, “that 
Christmas is funny, because it’s long since got over 
being Christmas.” 

“Go on,” said the Elder, carefully picking the dead 
match out of the waste basket where he’d thrown it and 
putting it in the silver tray. 

“Well, hasn’t it?” asked the Postmaster defensively. 
“People eat too much and drink too much and spend 
too much on presents that are anything but reminders 
of the day. They give their children toy tanks and 
bombing planes to celebrate the birthday of the Prince 
of Peace. They send books on diplomacy and foreign 
relations to people who can read but don’t and who 
wouldn’t know if Bucharest was in China or New 
Mexico. Fishing tackle, ski boots and car radios loom 
large among the memorials of the founding of christen- 
dom. Christmas is just another day; stepped up a 
little, but filled with the stuff that would be equally 
appropriate for Old Home Week. Things have changed 
since I was a boy. It’s no use complaining about a 
religious holiday that’s gone commercial and worldly ; 
for it would’nt make a bit’s worth of difference to 
you merchants who have engineered the change. But 
I do say Christmas is funny.” 

“Uh-huh,” said the Elder. “Seems to me I’ve heard 
something like that before; maybe about this time last 
year, with you sitting right where you are now and 
me doing the listening. Well, I’m in a position to be 
neutral. Christmas’ plays no carols on my cash 
register—” 
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EX-POSTMASTER --AND OTHER DEALER --BUT THE ELDER 


suspects mer- 
chants of dim- 
ming old-time 
glow of the 
Christmas 
season 





“Oh, yeah?” said the Dealer from Two Towns Away. 
“T bet you haven’t sold more than fourteen new kitchens 
this fall as more or less Christmas presents, now, have 
you?” 

“Uh, well,” said the Elder hastily, “maybe my en- 
thusiasm did outrun the facts a little. But the Post- 
master’s undefiled boyhood got me to thinking about 
the good old days when nobody sold kitchens. Nobody 
knew much about kitchens except that their marvels 
of efficiency made many a woman envy the life of Riley 
led by a plow horse. We did know that kitchens in 
winter were generally frigid enough to send a polar 
bear home, whining for the healing warmth of the 
arctic seas. Those were the halcyon days when Mother 
collected high-minded icicles lugging water from a dis- 
tant well. It must have been a great spiritual experi- 
ence for her; caroling of pneumococci and bright with 
rheumatism. I bet I know what unworldly sentiments 
would have overflowed Mother’s bosom if Father had 
broke down and put a pump in the kitchen, Christmas 
or no Christmas. And as for an electric range in place 
of the old wood-burner that kept Mother healthfully 
swinging an ax during the hours her effete modern 
sisters devote to their children, the very thought prob- 
ably would have salted her speech with old-testament 
prophesy. 

“IT haven’t any brief for all the piff-poof that gets 
given away in December, and I don’t say we store- 
keepers are so doggoned unworldly we need to take 
something for it. We ain’t apt to pine away with 
atrophy of the profit motive. So what? From where 
I sit it looks as though the important thing is what we 
Wrapped up our profit motive in, the year around. 

“What about Christmas, anyway? Far as I can re- 
member, the Babe when He grew up never talked about 
the day. One day didn’t seem to Him more important 
than another. But He did have a lot to say about bring- 
ing people life in more abundance. Now I don’t aim 
to tag storekeeping with religious fervor or spiritual 
sanctions; but if you set out to feed the hungry and 
clothe the naked on a full-time program, how’d you 
start? I reckon you’d look for ways in which the hungry 
and the naked could earn their own food and clothing ; 
and you’d see to it that when they came to the market 
with the products of their labor, they could exchange 
these things at a fair rate for food and clothing; de- 
signed and processed, as far as industry could do it, 
efficiently. Well, that’s what we try to wrap around 





reminds the replies that 
Elder of his =< 


profits on 
Christmas 
presents of 


everything 
depends on 
what profit 
motive is 
kitchens wrapped up in 





our profit motive; at least most of us do, if we want to 
stay in business in a free society. 

“T’ve seen this motive transform our own community 
in ways that seem to me important. When I was a 
boy I used to see farm women come to town in wagons. 
A lot of them, especially the younger ones, were visibly 
shamed by their shapeless dresses and fascinators when 
they met town women, tailored in the going fashions, 
in the stores. These farm clothes were generally of 
good materials and warm; but they didn’t rate many 
admiring glances. 

“I remember one fool storekeeper who got a shy 
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These things have their place in the more 
abundant life that Christmas ought to mean 


farm woman to try on a loud coat she didn’t want for 
a minute. I saw this, myself. He told her it was just 
the thing for her, backed away, winked at a clerk and 
snickered. She happened to see the performance, took 
off the coat and left the store, never to return. [I still 
have a hurt feeling when I remember how she winked 
back the tears. The lousy bum got what was coming 
to him; for that family was on the make, and rather 
soon the woman was notably if quietly well dressed. 
But she never went back to the Big Emporium. 

“You know well enough what those early lacks in 
design and merchandising service brought on, even if 
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you don’t get the right reason hitched to the result. 
Farm boys and girls, especially the ambitious ones, left 
the farms in shoals. Don’t say it was silly or their 
own fault or any of that rot. When a person is young, 
the prospect of just creeping along, feeling the superior 
patronage of other people no smarter or abler, getting 
along with bare utilities, is a black outlook. He wants 
a more abundant life than that, and it’s not fair to 
say he puts too much weight on superficialities. 

“Well, see what good design and energetic merchan- 
dising have done. Unless you know them personally, 
[ bet you can’t tell which boys and girls on the streets 
and in the high school come from farm homes and 
which from town. Nine out of ten people on our streets 
wouldn’t feel self conscious about their clothes on Mich- 
igan Boulevard or Fifth Avenue. Look at the shop 
windows. You'll see dresses moderately priced, mod- 
eled on the latest city designs. A lot of people get 
snooty about the dime stores. Well, leaving everything 
else out of account, I have a mighty respect for insti- 
tutions with energy and vision enough to bring gadgets 
and toiletries and intimate garments of authentic city 
design to prairie customers at prices they can pay. The 
cars parked on these streets are the kinds and models 
seen everywhere; streamlined, horsepower stepped up, 
prices within reach. There’s hardly a house in this 
county without a radio; and our people are fully up 
on things happening in Europe. That’s going to be an 
invaluable asset in the tough times ahead when we'll 
need an informed national unity. 

“Take a look at what’s happened. Farm boys and 
girls these days go through the Four-H, attend high 
school, go to State College—and come back to the 
farms. A farm doesn’t have to be a backwater any 
more, thanks to the energy and perspective of commer- 
cial people who have brought the more abundant life 
while claiming to be led only by the profit motive. 
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“Don’t think this hasn’t affected my business as well 
as my point of view. I like to think I’m some use in 
bringing the more abundant life to this county; but I’m 
not just an amiable candle of sweetness and light. I 
ain’t got time to think what a swell public servant I am; 
because I’ve got to run like Billy-be-doggoned just to 
keep up with what my customers know and what they 
have a right to want. These kitchens of mine are a 
case in point. I’ve got to know all the permutations 
and combinations of what they can be made to do at 
prices the customers are willing to pay. I’ve got to 
know about farm building ventilation, because I deal 
with State College farm boys who do know these things. 
Every time I sell a new farm house and sell it right, 
which includes a lot more than some mazuma left 
over for me, I’ve added stability and future strength to 
the county. Doggone it, I never was so busy trying 
to learn this old business I’ve followed for forty years. 
In a kind of humble way I like to think that, after all, 
these things have their place in the more abundant life 
that Christmas ought to mean; not just one day in the 
year, but from December clear around to the next De- 
cember. Christmas generosity might take a few lessons 
from the Golden Rule to its own advantage, but I'd 
hate to see it dry up and blow away. Bad as it gets 
sometimes, it still has some fragrance of the old 
community-building proverb; that we’re all members 
one of another.” 


“Well,” said the Postmaster, “it sounds rather plausi- 
ble, but I’ve never thought that charity could be tied 
in with self-interest.” 

“Mind this,” said the Elder. “Many a self-applaud- 
ing second-string papa to the community could make 
his charity carry more of a wallop if he’d go into train- 
ing as a first-string merchant, with all that stunning 
word implies.” 








Work Progresses on Rebuild- 
ing Planing Mill and Sheds 


Dattas, Ore., Dec. 9.—Work is progress- 
ing rapidly on the rebuilding of the planing 
mill and sheds of the Willamette Valley 
Lumber Co. here which was burned recently. 
The entire area will be paved with cement in- 
cluding shed space, planing mill space and 
yard. The new planing mill will be equipped 
with all S. A. Woods machines and the 
sheds will be built for bridge cranes, the 
lumber being piled in units. In the mean- 
time the sawmill plant is not running be- 
cause, this being a rail shipping mill, it is 
impossible to keep up shipments until the 
planing mill can be in operation. This plant 
normally produces 325,000 feet per day and 
the company also operates a mill at Corvallis 
producing about 125,000 feet per day. 





Strike Closes 33 Northwest 
Mills and 45 Camps 


SEATTLE, WasH., Dec. 9.—Late Monday 
afternoon, all Tacoma mills were down, five 
in Everett controlled by the A. F. of L.; 
one at Portland, Ore., two at Warrenton, 
Ore., and three or four logging operations 
near Morton, Wash., as a result of a united 


C.1.0. and A. F. of L. front to increase 
wages 734 cents an hour and obtain a week’s 
vacation with pay. Five Seattle mills have 
reopened following an injunction obtained by 
the Stimson Mill Co., cutting 2,000,000 feet 
for National Defense, alleging that there was 
no labor dispute involved in its plant. Al- 
together 10 Seattle mills were in danger of 
being closed. The latest summary lists the 
number of mills closed at 33 and logging 
camps at 45, putting 13,000 men out of work. 
A boommen’s strike threatens Tacoma. 





West Coast November Facts 


SEATTLE, WasH., Dec. 10.—Mass buying 
of West Coast lumber for cantonment con- 
struction apparently reached its peak in No- 
vember, but the supplying of National De- 
fense lumber continues to dominate in the 
West Coast market, says the West Coast 
Lumbermen’s Association. The majority of 
West Coast mills report that 30 percent or 
more of their entire cut of dimension, boards, 
flooring and siding is going into Defense 
projects. The immediate peak of Defense 
requirements will be passed when the lum- 
ber needed for cantonments under construc- 
tion now, for housing troops in January, is 
supplied. Then demand for Defense will be 
spread out over a longer period. A large 


volume will be required through 1941, how- 
ever. Following is a summary of the asso- 
ciation’s statistics for November (four 


weeks) : 

Weekly Averages for November 
DEL, on wickconeseeeuewe 134,361,000 
TD -a\x itu.y-oea'e oleae oe 132,438,000 
0 errr 143,571,000 

End month— 

WEEE OFEOEE « o cicicivccccvics 725,631,000 
WO GONG écicavereesaene 867,000,000 
Cumulative Totals for 48 Weeks 
ee re a 6,552,433,000 
Py . Sca.ubulenip we ce evel 6,769,381,000 
J SR Se ore 7,032,825,000 

Orders by markets— 

Tl, earacGrererhian hetero S.mdide eed 3,407,730,000 
DGSRORCIG GRAPES ..cccccecses 2,342,312,000 
MIE, “tpi cvnicraiaté theo Gach a aac 370,906,000 
CO eS ee 911,877,000 


November output was 68.2 percent, and 
48-week production was 69.3 percent, of 
1926-1929—-years of highest production. 





Talks on Government Forest 
Policies 


SPOKANE, WasH., Dec. 9.—G. H. Colling- 
wood of Washington, D. C., forester for 
the National Lumber Manufacturers’ Asso- 
ciation, addressed a special joint meeting of 
the Timber Products Bureau of the Spokane 
Chamber of Commerce and the Spokane 
Hoo-Hoo Club. He said that a report of 
the joint congressional committee on forestry 
was not expected until April. 
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Down in Alamogordo, N. M. about 80 
miles “North of the Border” lives a 200% 
American citizen. Many of us are good 
100% American citizens because we were 
born in the United States and just couldn’t 
help it, but Louis Carr of Alamogordo is a 
citizen of the United States by choice. He 
has lived in this country for 58 years, and 
has been a citizen for 49 years. 

Carr sounds like an Irish name but Louis 
Carr was born in Italy. It was too hard 





Amemcanfiumherman 


FROM IMMIGRANT TO 
LUMBER EXECUTIVE 


STORY OF 200% AMERICAN 


railroading he had $6900. Then Mr. Carr 
spent some profitable years as a grocer and 
later engaged in the lumber business. 

His first sawmill was in McDowell 
County, West Virginia and as he says, at 
that time he “didn’t know hemlock from 
poplar.” Since then for 43 years he has 
been continually engaged in the manufac- 
ture of lumber. 

Mr. Carr is president and general mana- 
ger of the Southwest Lumber Co., Alamo- 
gordo, N. M. He is also president of the 
Cloudcroft Co. which operates a large sum- 
mer resort hotel up in the mountains where 
the lumber company has logged much of its 
timber.. Among other interests he is a stock- 
holder in the Blackwood Lumber Co., East 
Laport, N. C. He also owns the Carr Lum- 
ber Co. operating in the Pisgah National 
Forest in North Carolina. Mr. Carr had 


himself the advantages of an education he 
has been proud to give a good education to 
all of his children and to several children 
that are not his own. 

One of the elements of Mr. Carr’s success 
has been his ability to engage for his organi- 
zations the services of men of high calibre. 
The personnel of the Southwest Lumber Co. 
includes H. F. Carr, first vice-president; F. 
G. Carr, second vice-president; J. A. Tatum, 
secretary and sales manager, and James A. 
Clifford, treasurer. 

This company operates a double band mill 
in Alamogordo and two smaller mills 1lo- 
cated up in the timber, the products of 
which are brought down over the company 
railroad to the yard at Alamogordo. Its 
timber holdings guarantee operation for 
many years to come. 

Mr. Carr is loyal to the United States, 


Above: Louis Carr, president of the Southwest Lumber Co., Alamogordo, N. M. Left: Portion of the Southwest yard 
and mill. Right: Another view of company property showing mountains and scenic country in the background. 


for his American friends to pronounce his 
full name so he left a few syllables off the 
end and thereby, simplified things for every- 
body. 

He was 20 years old when he arrived in 


the United States with two dollars. He had . 


never been to school and knew not a word 
of English. He learned to read from news- 
papers and he learned to make figures from 
boxcars. 

For two years he worked in Utica, N. Y., 
loading gravel for a railroad company by 
contract and doing his own cooking and 
housekeeping. Later he was employed in 
the United States and Canada on railway 
construction crews. He worked all the time, 
saved all of his money and when he quit 


contracted for this timber prior to the time 
the national government purchased the 
property from the Vanderbilt estate. He 
bought the timber on a cutting contract 
basis and it has been his practice to leave 
the young timber, operating on a conserva- 
tion program similar to the perpetual yield 
regulations which have come into vogue 
more recently. When he visited these opera- 
tions during the past summer he was pleased 
to find the forest cut over in 1914, 715 and 
16 in a healthy and thrifty condition and 
the timber large enough to begin cutting 
again. 

Not only has Mr. Carr been a successful 
business man but he is the head of a fam- 
ily, the father of ten children. Lacking for 


his adopted country. He is especially appre- 
ciative of the opportunities that allowed him, 
a poor immigrant boy, to achieve a position 
of importance in his community and in a 
great industry.. He says with pride that the 
United States is the -greatest nation: in the 
world and that anyone who wants to do 
right can live in Heaven right here. 

As an-appreciative citizen of this country 
he is worried about -the Government’s in- 
debtedness,- and insists that it would be good 
business for the country to pay off its debts. 
Industry is now paying 5% of its payroll 
for. security taxes. Mr. Carr suggests that 
2% of this, or 1% each from employees and 
employers, be devoted to the amortization 
of- the. National - debt. 
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JACKSONVILLE, 
Fra., Dec. 9.—Ad- 
dresses of outstand- 
ing interest, and the 
reelection of all of- 





~ 


* R. MACPHERSON, 
Palatka, Fla.; 
President 





ficers with the ex- 
ception of a single 
director, featured the 
December 4 semi-an- 
nual meeting of the Southérn Cypress Manu- 
facturers’ Association, held in Hotel May- 
flower’s assembly room. C. R. Macpherson 
of Wilson Cypress Co., Palatka, Fla., who 
has served most capably as president of the 
association, started the day’s program “roll- 
ing” promptly at the 10 o'clock opening 
hour, and reports and the address of Dr. 
Wilson Compton, secretary and manager of 
the National Lumber Manufacturers’ Asso- 
ciation, featured the opening session. A 
noon luncheon, held in the convention hall, 
was followed by a brief afternoon session, 
at which speakers were Dr. H. S. Newins, 
head of the College of Forestry, University 
of Florida, and Hal P. Alston, Washington, 
of the Durable Woods Institute. 





Approve Public Relations Program 


Dr. Compton dealt at some length with 
plans now being formulated for a national 
lumber industry public relations program. 
Along this line the cypress association later 
in the day adopted a resolution approving 
the tentative public relations program. Text 
of the resolution: “Be it resolved that the 
Southern Cypress Manufacturers’ Associa- 
tion fully endorses in principle the proposed 
plan of the National Lumber Manufacturers’ 
Association for the establishment of an 
agency to properly present to the public, for 
its enlightenment, information regarding the 
lumber industry.” 

Officers were elected at the afternoon ses- 
sion. Those chosen, in addition to President 
Macpherson, were: E. G.- Swartz, of Bur- 
ton-Swartz Cypress Co. of Florida, Perry, 
Fla., reelected as vice president and treas- 
urer, and the directors. The association 
secretary, B. R. Ellis, is elected by the 
board. The sole replacement on the direc- 
torate was J. A. Redpath of Osceola 
Cypress Co., Osceola, Fla.. who was elected 
to the place formerly held by J. H. Lougch- 
ridge, of Weaver-Loughridge Lumber Co., 
3oyd, Fla. 

Regret at the withdrawal of Weaver- 
Loughridge Lumber Co. from membership 
was expressed in a resolution, which stated: 
“Be it resolved that this association deeply 
regrets the resignation of the Weaver- 
Loughridge Lumber Co., owing to its hav- 
ing sawn all of its cypress holdings. It 
was unanimously decided to express the 
great appreciation of this association to the 
Weaver-Loughridge Lumber Company for 
its verv lone and valued support of all as- 
sociation activities.” 

Discussing the matter of chemical aids in 
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seasoning lumber, Dr. Newins voiced the 
feeling that “A treatment which can min- 
imize the effect of weather in air-seasoning 
is just as important a conservation measure 
as that of reforestation itself.” He also 
expressed the view that any savings which 
can be effected in the production of wood 
products for the defense of our country 
should be scrutinized most carefully indeed. 
The educator went on to emphasize that the 
drying of all wood .. . whether treated or 
untreated, proceeds by the aid of vapor 
pressure. Just as steam will move from a 
cylinder of high pressure to a cylinder of 
low pressure, so will moisture in wood move 
from a location of higher vapor pressure to 
one of lower vapor pressure. Normally, 
the moisture content of the surface fibers of 
a piece of wood when drying becomes first 
in equilibrium with the temperature and rel- 
ative humidity of the adjacent atmosphere. 
Therefore, the drying is carried on in this 
case from “outside in” because of this in- 
creased moisture gradient from the surface 
to the center of the stick. 

“Chemically treated wood employs a water 
soluble hygroscopic chemical such as ordi- 





Method of applying Crystal Urea. 16/4” 

Tidewater Red Cypress at Burton-Swartz Cy- 

press Company of Florida, Perry, Fla.; note 
method of protecting ends 


nary table salt, sodium chloride, which at 
a temperature of 68 degrees F. with this 
particular chemical has a condensation or 
dew point which is 78 percent of the sat- 
urated vapor pressure of water at that tem- 
perature. Therefore, if the outermost fibers 
of lumber are treated during air-seasoning 
with such a water soluble hygroscopic chem- 
ical, the drying of these fibers cannot pro- 
ceed until the relative humidity of the at- 
mosphere is lower than the vapor pressure 
of the chemical. However, because of the 
gradually reducing gradient of the chem- 
ical from the surface to the interior of the 
lumber stock, the normal vapor pressure 
from within causes the stock to truly dry 
‘from inside out.’ This. then, in a simple 
way is the basic principle of chemical sea- 
soning. 

“The host company to this study of the 
chemical seasoning of Tidewater Red Cypress 
is one of the most outstanding cypress com- 
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panies of the United States. Any theories 
ot the school laboratory have certainly been 
tempered in their practical application at the 
large yards of this Company. Sufficient 
practical tests were first made with sodium 
chloride to determine that the basic principle 
of chemical seasoning would apply to the 
air drying of Tidewater Red Cypress. Hav- 
ing established this fact, the next step was 
to review other chemicals. Of all the chem- 
icals considered, Crystal Urea was found 
to have the best chance for wide application. 

“The results of Urea treatment of air 
dried Tidewater Red Cypress can best be 
illustrated by reference to two piles of 16/4- 
inch stock which was placed in the yard 
under similar drying conditions in December, 
1939. except that one pile was Urea surface 
treated and the other was untreated. These 
two units had been strip-piled with 34”x4” 
strips with the tops and sides closed in, and 
the ends were similarly cleated. In Sep- 
tember, 1940, both piles averaged 16 percent 
moisture content and were then opened for 
critical examination. 

Upon close inspection the treated stock 
was as originally piled select and better 
grade, whereas the flat grain faces of the 
untreated stock had checked sufficiently to 
lower the grade to that of shop and better. 
Upon further inspection, the Urea treated 
lumber was soft textured and when sawn 
was noted to be free of internal stress. The 
untreated stock, however, was so noticeably 
surface-checked as to permit a knife blade 
to drop into the openings, and when a cross 
section was slotted for the usual case-hard- 
ening test, the surface prong fell apart be- 
cause of these deep surface checks.” 


Speaks on Current Conditions 


Dr. Compton, speaking at the opening 
session, discussed current conditions. While 
not minimizing the effect of defense orders, 
he pointed a warning finger toward the fu- 
ture. He voiced the belief, however, that 
housing projects, likely to constitute a major 
activity next year, would practically replace 
the “extra” demand created in the last 10 
weeks by defense orders. The lumber in- 
dustry as a whole is in the national dog- 
house, asserted Dr. Compton. This fact 
he attributed to the belief, in some cases of 
public opinion, that the industry is not 
wholeheartedly supporting conservation. 
Another factor, in his opinion, is the fact 
that various indictments have tended to 
create the impression that the lumber in- 
dustry is a law violator. Still another fac- 
tor, and one to which the speaker gave sub- 
stantial emphasis, was the rise of prices in 
recent weeks, which—in some instances at 
least—have apparently been overdone, he in- 
dicated. He expressed the belief that prices 
have already started the “leveling off” proc- 
ess which was to be expected. 

J. F. Wigginton, head of the Florida 
Louisiana Red Cypress Company presented 
the report_of the committee on grading rules, 
which was*adopted, subject to final revision. 
A few changes were recommended by the 
committee, to bring the association’s regula- 
tions up-to-date and in conformity with cur- 
rent practices. 
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Defense Needs Promote Building 


First Twelve Defense Housing 
Projects Assigned 


WasuincTon, D.C., Dec. 9.—Assignments 
have been announced for the first twelve 
Defense housing projects which are being 
constructed under the Lanham Defense 
Housing Act. 

The steps toward construction of these 
projects were cleared when President Roose- 
velt declared that an emergency need for 
housing existed in the twelve areas. Fed- 
eral Works Administrator John M. Carmody 
had already cleared the construction of 66 
Defense housing projects for the Army, as 
carried in detail in a previous issue of 
AMERICAN LUMBERMAN. These housing fa- 
cilities are financed out of funds directly ap- 
propriated by Congress for Army housing. 

Under the Lanham Act, the Federal 
Works Administrator can assign the super- 
vision of Defense housing projects to any 
one of several agencies. Of the twelve ap- 
proved, six projects were assigned to local 
housing authorities through the United 
States Housing Authority, four were as- 
signed to the Public Buildings Administra- 
tion, one through the Navy, and one project 
will be carried out directly through the 
office of the Federal Works Administrator. 

Assigned to housing authorities were the 
following projects: Jacksonville, Fla., 300 
units; Pensacola, Fla., 100 units; Charles- 
ton, S. C., 600 units; Philadelphia, Pa., 500 
units; Boston, Mass., 1,050 units, and Brem- 
erton, Wash., 800 units. 

Under Public Buildings Administration, 
Administrator Carmody assigned the follow- 
ing: San Diego County, Cal., 3,000 units, 
plus additional housing for 750 single men; 
Indian Head, Md., 650 units; New London, 
Conn., 300 units; Vallejo (Mare Island), 
Cal., 950 units, and Bremerton, Wash., 800 
units. The Federal Works Agency will 
direct the 500-unit project at Camden, N. J. 
The Navy will supervise construction of 
1,000 units at Oahu, Hawaii. 

In many cases, the newly-assigned proj- 
ects supplement housing projects which have 
already been launched or are to be launched 
in the future. In each case, they will be 
the nucleus of what amounts to a town, and 
in one instance, that of San Diego, Calif., 
a small city. 

In San Diego, Navy construction of 1,200 
dwelling units is already under way, and the 
latest assignment brings the approved build- 
ing program for this area to almost 5,000 
housing units. The full scope of housing 
and building in the San Diego area can not 
be accurately forecast as yet. 


Rapid expansion of the Naval Air Station 


at Jacksonville, Fla., required the additional 
housing which has been provided for this 
section. The new housing project is to pro- 
vide quarters for married Navy enlisted men. 
This assignment brings large-scale Govern- 
ment housing in the area to three USHA 
projects and 200 units being constructed by 
the Navy. 

Operations of the Naval Air Base at Pen- 
sacola, Fla., created the additional housing 


needs there, this project bringing the USHA 
projects in the area up to four. 

The housing shortage at Charleston, S. C., 
is caused by rapid expansion of the opera- 
tions of the Navy Yard there, and the new 
construction is for the purpose of housing 
civilian employees of the yard. Both Navy 
Yard and industrial expansion in Philadel- 
phia, Pa., and Camden, N. J., bring about 
the need for additional housing at Camden. 

Rapid expansion of the Naval Reserve 
Aviation Base at Squantum and Quincy, the 
Boston Navy Yard, the Fore River plant of 
Bethlehem Steel at Quincy, and the Naval 
Hospital at Chelsea bring about the need 
for more housing in Massachusetts. The 
Navy Yard expansion at Bremerton, Wash., 
requires more housing for workers there. 

Expansion of the activities of the Navy 
Submarine Base and the Electric Boat Co. 
at Groton makes for the need of housing at 
New London, Conn., and extension of the 
activities at the Mare Island Navy Yard is 
responsible for the increased housing need 
there. 

The agencies to which these various proj- 
ects have been assigned will expedite the 
awarding of construction contracts, and will 
get into actual building as soon as possible. 

Currently, the Federal Works Agency has 
awarded contracts for the construction of 
Defense housing to E. E. Black (Ltd.), 
Honolulu, for construction of 550 defense 
units at Hawaii; the George Hyman Con- 
struction Co., Washington, D. C., 115 units 
at Fort Meade, Odenton, Md.; Templeton 
and Cannon, of San Angelo, Tex., 100 units 
near San Angelo, and the Lembke Construc- 
tion Co., of Albuquerque, N. M., 100 units 
at Albuquerque. 





Business Recommends Labor 
Policy for Defense Needs 


New York, N. Y., Dec. 9.—Twelve spe- 
cific suggestions for creating and maintain- 
ing smooth and efficient labor-management 
relations during the Defense program have 
been made public by the National Associa- 
tion of Manufacturers. These will be sub- 
mitted to the forthcoming Congress of Amer- 
ican Industry, Dec. 11, 12 and 13: 

1—The Government should not play fav- 
orites as between employers and employees, 
or between different unions. 

2—There should be no arbitrary interfer- 
ence by either Government or unions with 
the right of employers to employ, retain and 
promote the most competent workers avail- 
able. 

3—Employers should continue to use every 
effort to employ workers in the occupa- 





New England Churches Con- 
tribute to Beauty of East 


Most towns on the Eastern seaboard have 
at least one church built in the typical New 
England fashion. Many of them were con- 
structed in the early part of the 18th century 
when the pioneers were developing new vil- 
lages throughout the countryside. 

The accompanying view of the First Con- 
gregational Church of New Milford, Conn. 
appeared in a recent issue of “Lead,” a 
monthly publication of the Lead Industries 
Association, 420 Lexington Ave., New York, 
N. Y., as one of several typical examples of 
the beautiful simplicity of design embodied 
in most of these structures. All the best of 
New England culture 
and building skill 
was poured into their 
construction. This 
107-year old church, 
like others of its era, 
is a real monument 
to the skill of 18th 
century craftsmen. 

White lead and oil 
which has been used 
for many years on 
these churches and 
many similar ones 
throughout N e w 
England has helped 
to enhance and pre- 
serve their beauty 
for present day en- 
joyment. The New 
Milford church was 
last repainted in this 
manner in the spring 
of this year. 





The First Congrega- 
tional Church of New 
Milford, Conn. With 
the exception of the 
Doric stone columns, 
the entire structure is 
of frame construction. 
It is 107 years old 
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tions for which they are best fitted. 


4—Employers should continue and expand 
the practice of paying, wherever feasible, 
workers according to their individual or 
group accomplishment. 


5—Such increased earnings as are neces- 
sary and desirable during the armament pe- 
riod in individual cases should be made in 
the form of temporary wage bonuses. 


6—Employers should endeavor to augment 
the supply of skilled labor in occupations 
where shortages now exist or are threat- 
ened, giving as diversified training and 
work-experience as is practical. 

7—In the interests of safeguarding national 
Defense production, employers should care- 
fully review the citizenship status, the job 
requirements and the physical and mental 
qualifications of their watchmen and guards. 


8—In the interest of preventing espionage 
and sabotage, employers in national defense 
industries should provide adequate check- 
ing or identification of those admitted to 
company premises as employees or in any 
other capacity. 


9—Labor unions should abandon or sus- 
pend rules and practices which prevent maxi- 
mum production by individual workers. 


10—Jurisdictional disputes between rival 
unions in national defense industries should 
not be permitted to obstruct defense pro- 
duction. 


11—When disputes between employers and 
employees arise in Defense industries, at- 
tempts should be made to mediate them. 


12—In the interests of National Defense, 
the status quo in bargaining relationships 
should be maintained so long as the pre- 
paredness program is a major national policy. 

Other subcommittees submitted recom- 
mendations important among which were: 


“We believe, that the task of training a 
labor force adequate to fill Defense pro- 
duction requirements can most effectively 
be accomplished by industry itself. We 
urge the increased expansion of appren- 
ticeship programs in industrial companies, 
and recommend that management, wher- 
ever possible and feasible, embark on an 
apprenticeship program to develop an 
adequate supply of skilled labor for its 
individual needs.” 

“To aid National Defense by removal of 
unnecessary obstacles, we urge that the 
Federal Wage-Hour Law be amended 
promptly to remedy its basic defects, and 
that the National Labor Relations Act be 
amended promptly to cure its defects of 
substance and administration.” 





Urges Nation-wide Building of 


Low-Cost Homes Now 


New York, N. Y., Dec. 9.—Following is 
a summary of the highlights of the latest 
Twentieth Century Fund survey, “Housing 
for Defense.” The factual findings and 
analysis were prepared by a special research 
staff headed by Miles L. Colean, and were 
reviewed by an impartial committee of dis- 
tinguished authorities in the field of housing. 

Probably the most basic finding of the sur- 
vey is that private industry has the capacity 
to provide the major part of the housing 
needs of our Defense program. For to- 
day’s needs, the Fund’s Committee recom- 
mends that Defense housing should be of 
permanent, not temporary construction; and 
it should be concentrated in the low-cost 
field. 

The Committee says that government pol- 
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icy should “encourage the continuance of 
private building effort over a wide area”; 
and the Government itself “should enter upon 
any phase of direct operation only on good 
evidence that private means are no longer 
available for, or capable of, meeting the 
need.” 

The Committee believes a great many ex- 
isting houses can be made to fit the low-cost 
requirements of Defense housing. Cities and 
towns throughout America can help to meet 
Defense housing needs by pushing construc- 
tion now under way, and providing means to 
make the fullest possible use of existing 
housing facilities. Useful measures recom- 
mended in the report include repair and mod- 
ernization of older structures, registry of 
vacant rooms and houses, and extension and 
improvement of transportation systems. 

The research report says, “It is important 
that current residential construction be en- 
couraged, and housing needs anticipated, so 
that communities may face new conditions 
with as full inventories as possible. This is 
just as true of communities removed from 
Defense activity as for those involved in it.” 

This consideration leads to another basic 
conclusion in the report—namely, that every- 
thing possible should be done to locate 
Defense activities so as to keep housing prob- 
lems at a minimum. 

The Committee recommends that a board be 
created under the Advisory Commission rep- 
resenting the various divisions of the Com- 
mission interested in plant location, including 
housing; and that this agency should recom- 
mend locations for the industrial operations 
connected with Defense. It further recom- 
mends that a second committee or sub-com- 
mittee be formed under the Advisory Com- 
mission, representing military construction, 


Employee Designs 


VERNONIA, Ore., Dec. 9.—The big plant of 
the Oregon-American Lumber Corp. here is 
operating steadily to full sawmill capacity on 
the day shift and one side on the night shift 
producing half a million feet of lumber per 
day. Of this amount 80 percent or 400,000 
feet per day is kiln dried. In other words, 
everything is put through the kiln with the 
exception of a few items such as structural 
timbers, planks, and some rough green clears. 
The Oregon-American plant, one of the fin- 
est plants in the fir region, was among the 





first if not the first fir sawmill to be built 
with kiln capacity sufficient to dry all com- 
mon boards and dimension as well as upper 
grades. 

The company features as a distinguishing 
mark for its product a label bearing a map 
of the United States and indicating the lo- 
cation of the sawmill plant at Vernonia in 


the far northwestern portion of the country’ 
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industrial construction, and housing con- 
struction, which agency might act as the ra- 
tioning authority for construction as a whole, 
if rationing either on a national scale or in 
a specific locality becomes necessary. 

Copies of complete report, 208 pages with 
tables and figures, bound in paper boards, is 
obtainable for $1.50 a copy from Twentieth 
Century Fund, 330 West 42nd Street, New 
York. 





Housing Shortage Is Acute at 
New Powder Plant 


RicuMonp, VA., Dec. 9—Work on $520,- 
000 housing project at Radford, Va., has 
been temporarily abandoned, and the large 
force of workmen employed to construct the 
100 homes have been transferred to con- 
struction of the $35,000,000 smokeless pow- 
der plant being erected for the Government, 
construction of which is being pushed by the 
Hercules Powder Co., men on some parts of 
the project being employed in three 8-hour 
shifts. At least 5,500 men are to be em- 
ployed at the powder plant by Jan. 1, and for 
production of powder by next March. At 
present, approximately 4,200 men are at 
work at the powder plant site, with about 
100 being added daily. Several temporary 
buildings have been completed at the site of 
the housing project, which would provide 
homes for many of the 3,500 men who will 
be employed at the powder plant when it 
goes into operation. The housing shortage 
in Radford and vicinity is described as acute; 
between 300 and 400 houses are needed at 
once. At the powder plant site, eight bar- 
racks to house approximately 700 men are 
being erected. 


Label Used By Firm 


and diagonally across it a large board ex- 
tending from Vernonia down to the south- 
eastern corner of the United States. 

This board bears the inscription, “Kiln 
Dried Old Growth Yellow Fir” and on the 
end the company initials, O-A. These labels 
are used on all bundled uppers and smaller 
labels are attached to invoices. The map 
of the United States is in hatched green 
color with solid green for the state of Ore- 
gon, and is imposed on a yellow background 
with a yellow board running across the green 
map. The label was designed by one of the 
plant employees, and the company, in rec- 
ognition of the interest taken and artistic 
ability of the employee, gave him a cash 
prize of $25.00 for the original drawing. 

The Oregon-American Lumber Corp, offi- 
cial family consists of F. R. Olin, president ; 
Judd Greenman, manager, and J. W. 
Vaughan, sales manager. 





Coast Schooner Strike Ends 


San Francisco, Catir., Dec. 7.—The 
costly nine-week tie-up of coastwise lumber 
trade steam schooners, due to a strike initi- 
ated by the marine firemen, was ended Dec. 
5. Five maritime unions participated in the 
strike action. Forty-seven steam schooners 
were forced to suspend operations, and some 
2,500 men were thrown out of work. 
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TIME OUT for 
THANK YOUS 


@ We are in the lumber business and, of course, 
the foundation of our business is fine trees—acres 
of them. We're proud of our trees. We're proud, 
too, of the many people with whom this same busi- 
ness brings us in contact. And so we want to sink 
our ax in one of these trees, hang our hat on it, and 
take time out to say a sincere word of thanks to you, 


our customers, and other friends far and near. 


We think of you throughout the year. But it seems 
especially fitting at this time to tell you quite posi- 
tively that we appreciate the indispensable part 


you play in our activity. 


Brooks-Scanlon has been thinking in these terms 


for 55 years. And it will continue to do so for a long 


time to come. 
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Brief Reports From the Building Field 


Forecasts Big Gain in Building 
During Coming Year 


WasHincton, D. C., Dec. 9.—Forecasts 
of a substantial increase in the building field 
during 1941 were made by Secretary of 
Commerce Jesse H. Jones, who, by virtue 
of his RFC directorship, can stimulate in- 
dustrial building, and who, through other 
Federal loan agencies in which he has a 
great deal of influence, can boost construc- 
tion of housing units. At the same time, he 
pointed out the need for plant expansion. 
particularly in certain key industries where 
production is approaching capacity levels, 
and where defense needs for the commodi- 
ties produced by these plants will increase. 





Further Stimulus to Small 
Homes Sought by FHA 


WasHIncTon, D. C., Dec. 9—Plans of 
FHA to stimulate construction of low-cost 
homes have gained impetus with indications 
that national real estate interests, labor or- 
ganizations, and a builders’ association will 
favor 95 percent mortgage loans on homes 
up to $3,500. 

This liberalization of the FHA mortgage 
insurance policy would also affect higher 
cost homes to some degree, in that the 95 
percent mortgage insurance up to the $3,500 
level would be operative on higher mort- 
gages, and the guarantee would be gradu- 
ated on the amounts above $3,500. 

In effect, the move would be a further 
stimulus to new home construction, in that 
the increased percentage of the Government 
guarantee would mean that the home buyer 
would be making a smaller down payment. 

It is expected that the 95 percent mortgage 
guarantee will be advocated for enactment 
when the FHA seeks renewal.of Title 1 of 
the Act under which the FHA ‘operates. 
The Title 1 section lapses July: 30, 1941, 
and it is known that the Administration will 
seek a three-year extension on this section. 





Construction Men Discuss De- 


fense and Normal Needs 


Wasuincton, D. C., Dec. 5.—Business 
must be free from unnecessary restrictions 
and must be given a fair chance to carry 
the defense load, John W. O’Leary, chair- 
man of the executive committee of the 
United States Chamber of Commerce, told 
several hundred construction representatives 
who gathered at a National Industry Con- 
struction Conference called by the Chamber 
of Commerce to discuss both defense and 
normal construction requirements. 

Delivering the keynote address, Mr. 
O’Leary pointed out that the country needs 
private construction work as a sound founda- 
tion for the defense program, and that pri- 
vate work will be something substantial on 
which to build future prosperity when de- 
fense construction is finished. 

An instructive address summarizing the 
1941 construction outlook was delivered by 
Thomas S. Holden, vice president in charge 
of statistics and research of the F. W. Dodge 


Corporation, who pointed out that the de- 
fense program is a “rush” job. 

Mr. Holden stated that the construction 
industry is fully prepared to handle a much 
greater load in 1941 than it did in 1940. 
The business analyst declared that the pub- 
lic construction works began to taper off 
during the first part of 1940, but that during 
that period, construction of one-family and 
two-family units mounted sharply. 

Charles F. Palmer, Defense Housing Co- 
ordinator, addressing the conference, indi- 
cated that the defense housing objective is 
to provide adequate housing for workers in 
the defense industries. 

The Housing Coordinator said, in effect, 
that private funds will be sought for as much 
of the defense housing as possible, but that 
Government funds would finance that por- 
tion of the housing projects which could not 
be undertaken by private capital. 


Sees Much Home Modern- 


izing in Prospect for Winter 

Wasuincton, D. C., Dec. 9.—While a 
new record has been established, the job of 
modernizing American homes, commercial, 
industrial, and farm buildings is not finished ; 
and Abner H. Ferguson, Federal Iousing Ad- 
ministrator, expects modernization and repair 
work to be maintained at considerable vol- 
ume through the winter because of the in- 
creasing demand in industrial areas for 
dwelling units, old or new. This demand, he 
said, is leading to the conversion of large old 
dwellings in or. near these areas into multi- 
family houses and to their restoration as 
paying investments. At the same time, he 
adds, the conversion of these old homes into 
modernized dwelling units helps prevent the 
development of acute housing shortages ‘in 
these areas. 


WASHINGTON NOTES” 


FIR PLYWOOD STANDARDS REVISED 


WasuHinctTon, D. C., Dec. 9.—A fourth 
edition of the Commercial Standard for 
Douglas Fir Plywood (Domestic Grades), 
which has been in effect since Aug. 20, 1940, 
has just been issued by the National Bureau 
of Standards. The present edition covers 
detail requirements for seven distinct grades 
of exterior type Douglas fir plywood. A 
chart shows the types and grades that are 
generally suitable for a large list of uses, 
also facsimiles of markings employed by 
members of the Douglas Fir Plywood Asso- 
ciation. Copies of CS45-40 may be obtained 
at 5 cents each from Superintendent: of Doc- 
uments, Government Printing Office, Wash- 
ington, D. C. 


DOUBT LEFT AS TO WHAT GOVERN- 
MENT FREIGHT MOVES AT LAND 
GRANT RATES 


Wasurincton,’ D. C., Dec. 10.—Twenty- 
one railroads to date have complied with the 
sections of the Transportation Act of 1940 
which release them of the obligation of giv- 
ing a preferential rate to Government-owned 
property. 

The Act, which was, designed primarily 
to bring the American ship rates under the 
control of the Interstate Commerce Com- 
mission, contains a section permitting rail- 
roads to abolish the practice of giving Gov- 
ernment property a special rate. 

These special Government rates were in- 
augurated when the railroads received land 
grants from the United States Government 
to aid the roads in construction. 

Since these original grants, the Govern- 
ment has been receiving a substantial pref- 
erence in rates, so much so that lumber, 
moving over a long route on a preferential 
rate, could undersell a short-haul shipment 
which did not carry the special rate. 

The Transportation Act provided that a 
road which files with the Secretary of the 
Interior a release of any land grants or 
claims to such grants, can be released from 


the need of granting the special Govérnment 
rate. 

However, the Act specifically states that 
the abolition of the special Government rates 
does not apply to the transportation of naval 
or military property moving for military use. 
The Comptroller General recently issued a 
ruling, at the request of the War Depart- 
ment, which clarified this provision in con- 
nection with a number of items. 

This ruling did not specify lumber as a 
material, nor did it mention construction 
materials. The determination of what rail 
rate a shipment of lumber takes when it is 
being shipped for use in an Army or Navy 
project. will have to be made by the Comp- 
troller General. 

The general factor that will apply is 
whether or not the material is the property 
of the Government—that is, whether it was 
purchased on a delivered basis or on a point 
of sale basis, and further, whether the ma- 
terial is for “military or naval and not for 
civil use.” 

Presumably, cantonments and housing for 
enlisted men of the Army and Navy could 
be classed as buildings for military use, 
but it is: questionable whether certain plant 
construction and civilian Defense housing, 
which unquestionably could have taken the 
preferred rate, could possibly get this rate 
if the road carrying it has -been released of 
the Land Grant rate under terms of the 1940 
Transportation Act. 





Floor Machinery Company 
Moves to Larger Quarters 


Curcaco, Itt., Dec. 10.—The removal of 
their office.and plant to larger quarters has 
recently been announced by the Lincoln- 
Schlueter Floor Machinery Co., manufac- 
turers of floor scrubbing, sanding and polish- 
ing equipment and rag and carpet scrubbers. 
According to an official statement the move- 
ment to- the: new location, 526 S. Peoria St., 
in this city, will triple the company’s produc- 
tion facilities. 





Canada Will Rely More on 
United States Market 


MontTrEAL, Que., Dec. 9.—No curtailment 
of the season’s lumber cut in Quebec and 
Ontario will occur as the result of an an- 
nouncement by H. R. MacMillan, Canadian 
timber controller, that a sharp drop in Cana- 
dian lumber exports to the United Kingdom 
in 1941 is indicated by the marked falling 
off in advance orders. Woods operations 
had started in September, and will be com- 
pleted within the next month. It is believed 
that Canadian producers will rely more for 
a market on the United States. 

Oak will be chiefly affected by a prohibi- 
tion against the importataion of planks, 
boards, etc of hardwood from the United 
States, a lumber official said here. Railway 
ties, also prohibited from importation, are 
all made in Canada. 





Sawdust Treated with Urea 
Provides New Plastic 


Mapison, Wis., Dec. 9—A new method 
for plasticizing wood is announced by the 
Forest Products Laboratory here. Compar- 
atively simple in operation, reasonably in- 
expensive, and of apparent application in the 





Specimens of oak plasticized by new 
Forest Products Laboratory process. 
The figure-eight shaped sample was 
bent across the grain; the large disk 
was laminated in pressing from small 
pieces; the small disk was made from 
blackjack oak sawdust 


bending of wood and in the production of 
cheap plastics and molded articles, the new 
treatment is a by-product of the Labora- 
tory’s research on the chemical seasoning of 
refractory woods. 

During the course of seasoning experi- 
ments it was found that oak which had been 
soaked in a concentrated solution of urea 
and then dried became plastic and capable 
of being bent, twisted, and compressed when 
a temperature approximately 212 degree 
Fahrenheit was reached and while the wood 
was still in the dry condition. The wood re- 
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tained its plasticity while at or above the 
critical temperature and resumed its normal 
hardness and rigidity when cooled, retaining 
its altered shape unless reheated. 

In addition it was found that urea im- 
pregnated wood chips or sawdust, when sub- 
jected to elevated temperatures and pres- 
sures, could’ be compressed to a density 
approaching that of basic wood fiber, and that 
in becoming self bonding with the urea- 
lignin produced by the treatment, they form 
a material of true thermoplastic properties. 

Although the new process apparently has 
wide possible application in wood bending 
and in the production of cheap plastics, the 
Forest Products Laboratory has so far been 
obliged to ignore specific applications and 
concentrate its available research effort on 
exploring fundamentals of the treatment. The 
work was initiated with blackjack, overcup, 
southern red and white oaks, but trials with 
such woods as Sitka spruce and juniper have 
indicated that the plasticization treatment 
should be applicable to softwoods as well as 
hardwoods. 

Thermoplasticity, as produced in wood by 
the urea treatment, should be useful in the 
molding of a variety of wooden articles, in- 
cluding those produced by the molding to 
shape of large plywood sheets. Patents cov- 
ering the new plasticizing process have been 
appleid for by the Forest Products Labora- 
tory. 





Eastern Port Receives Large 
Shipments Despite Mill 
Tie-Ups 


Newark, N. J., Dec. 10.—With the na- 
tional Defense program creating an ever- 
increasing demand for building materials, 
Port Newark has been handling more lum- 
ber than in years, despite the fact that re- 
cent strikes in the West have tied up ships 
as well as logging companies and sawmills 
nearly two months. There has been a 10 
percent increase in the last two months, over 
the corresponding 1939 period. Defense de- 
mand here has been filled by using “dock 
stocks,” or the lumber already unloaded. 
In the metropolitan area, it was stated, dock 
stocks have fallen from 250,000,000 to 160,- 
000,000 board feet in the last several months. 
Lumbermen at Port Newark ridiculed re- 
ports that there was or would be a shortage. 
Government orders have preference. 





Labor Adviser to Help Speed 
Defense Production 


WasuHincton, D. C., Dec. 12—Edward 
Francis McGrady opened his office today as 
labor relations adviser to Secretary of War 
Stimson. As a dollar-a-year man, he will 
serve on a part-time basis theoretically. Sid- 
ney Hillman. labor member of the National 
Defense Advisory Commission, and Mr. Mc- 
Grady, acting for the Government, have to 
tackle problems arising from the fact that 
more than $10,000,000,000 worth of contracts 
have been cleared by the commission in the 
last five months. Although President Roose- 
velt and the commissioners have expressed 
themselves as satisfied with progress, there 
is mounting criticism of delays in deliveries 
of steel, airplanes and munitions, some of 
them because of hours of work for men as 
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well as plants. Mr. McGrady grew up in or- 
ganized labor ranks from the job of news- 
paper pressman. He became president of the 
newspaper pressmen’s union, and of the Bos- 
ton Central Labor Council. He came to 
Washington to work on the labor side of the 
NRA, and served until 1937 as assistant sec- 
retary of labor. Then he went to New York 
as vice president of the Radio Corp. of Amer- 
ica, in charge of labor relations. He has 
been “loaned” to the War Department by 
RCA for his new job. 





Uses Treated Lumber in Sub- 
structure of New Home 


A new home has recently been completed 
in Cleveland, Ohio for M. P. Klumph, sec- 
retary of the National Association of Com- 
mission Lumber Salesmen. Mr. Klumph sells 
“Wolmanized Lumber” shipped by the Frost 
Lumber Industries, Shreveport, La. A con- 
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siderable quantity of this material was in- 
stalled in his new home. One of the ac- 
companying photos shows “Wolmanized 
Lumber” in the substructure of the home and 
the other pictures, left: Mr. Klumph, and 
right: H. W. Shepherd, building contractor, 
standing before the new structure. 
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Among the Lumbermen’s Clubs 


500 Attend NYLTA Club 
Christmas Party 


New York, N. Y., Dec. 9.—The 20th an- 
nual Christmas party of the Nylta Club of 
New York city attracted the largest crowd 
attending during the past five years. This 
year it was held in the Grand Ballroom of 
the Biltmore Hotel where decorations in 
keeping with the Christmas season were ar- 
ranged. Two large and beautifully deco- 
rated Christmas trees were placed on each 
side of the stage. All along the balcony, 
mixed throughout the Christmas greens, 
were small American flags which added a 
touch of genuine patriotism to the occasion. 

In the center of each table was a white 
birch log, with two red candles on each 
one, surrounded with evergreen and holly, 
which made the Grand Ballroom a really 
perfect picture. An old fashioned turkey 
dinner was served, and after the dinner, a 
stage show was presented, consisting of 


twelve of the finest acts now appearing in 
New York. 





ALAMS Set Date for Annual 
Meeting and Election 

Newark, N. J., Dec. 9.—The Alams of 
New Jersey held a dinner meeting at the 
Newark Athletic Club recently. The date 
of Jan. 13 was set for the Alams annual 
meeting and election of officers, the plan to 
be announced later. 

William W. Ude was appointed as Alams 
delegate to the Northeastern Salesmen’s 
conference to replace George A. Cosgrove, 
whose term expires. 





Buffalo Hoo-Hoo Announces 


Christmas Party 


BurFFaLo, N. Y., Dec. 10.—The Buffalo 
Hoo-Hoo Club will hold its annual Christ- 
mas party on Dec. 20 at Hotel Touraine. 
An entertainment program is being arranged 
which will include various games. Last 
year’s party was attended by 167 lumber- 
men and it is hoped to exceed that number 
this yéar. 





Tells of Defense Activities 
Before Lumber Club 


New Orteans, La., Dec. 9.—The exten- 
sive participation of the southern pine manu- 
facturers in the Defense program was de- 
scribed by H. J. Hansen, field engineer of 
the Southern Pine Association, at a_ well 
attended meeting of the New Orleans Lum- 
bermen’s Club recently. 

Mr. Hansen mentioned that early in the 
beginning of the construction program engi- 
neers’ and field men representing the South- 
ern Pine Association, National Lumber 
Manufacturers’ Association and other re- 
gional lumber associations, conferred in 
Washington with government construction 
officials and assisted in working out the 
lumber specifications for the various Army 
and Navy cantonments located over the 
country. Through this service by the lum- 
ber interests, he said, use of a vast quantity 
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of lumber in the Defense construction work 
was assured. 

He stated that while the contracts for 
most of the structures in the camps call for 
“temporary” type of construction, yet the 
class of construction actually used in nearly 
all the buildings is of a permanent character. 

Mr. Hansen told of the service and assist- 
ance given by SPA engineers and field men 
to government construction officials and con- 
tractors, both in Washington and at Army 
posts and naval stations, in preparing and 
revising lumber specifications, and of the 
services performed by the SPA and the 
Southern Pine Emergency Defense Commit- 
tee in helping the government. 





Baltimore Lumber Exchange 
Observes Anniversary 


BaLtimorE, Mp., Dec. 10.—The Baltimore 
Lumber Exchange observed its 65th anni- 
versary, and held its annual meeting Dec. 3 
in the Merchants Club. There was a din- 
ner; a-film produced by the Douglas Fir 
Plywood Association was shown, and there 
was an entertainment program. 

At the election the entire slate put up 
by the nominating committee was adopted 
without a dissenting vote. The officers are: 
F. Bowie Smith, president; W. J. Appel, 
vice president, and D. Carlysle MacLea, 
treasurer. 
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"No Shop Talk" Is Feature 
of Tacoma Banquet 

Tacoma, WasH., Dec. 9—The Tacoma 
Lumbermen’s Club held their 21st annual 
banquet here Dec. 6, honored their retiring 
officers and greeted the 1941 officers who 
had been selected by the new board of trus- 
tees elected a week before. 

The new officers are Cecil C. Cavanaugh, 
head of the Cavanaugh Lumber Co., presi- 
dent; Paul M. Smith, Wheeler Osgood Sales 
Corp., vice president, and August Von 
Boecklin of Washington Manufacturing Co., 
secretary. 

The affair brought out about 300 lumber- 
men from western Washington and Oregon 
communities. Traditionally it is a “no shop 
talk” gathering devoted to entertainment and 
good cheer. The only serious note was 
sounded by William C. Bell, manager of the 
Western Retail Lumbermen’s Association, 
who warned against building up too much 
optimism over prosperity based upon war- 
time or Defense preparation activity. 





Twelve Initated in Twin Cities 
Hoo-Hoo Club 


St. Paut, Minn., Dec. 10.—At a meet- 
ing of the Twin Cities Hoo-Hoo Club, held 
at the Hotel St. Paul here the evening of 
Dec. 5, a concatenation was followed by mo- 
tion pictures of the Minnesota football team 
in action. A dinner and musical program 
preceded the concatenation and movies. 
Twelve new members were initiated. 
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everywhere are finding how 


the All-Metal, Triple Service 


RYSCO 


ALL-WEATHER WINDOW 


Combines all the advantages 
of storm windows, screens and weather- 
stripping, In one compact unit — with 
fuel savings up to 30%. Interchange- 
able from screens to storm sash in 

30 seconds, 


Rain-Proof Ventilation in Summer 
Draft-free Ventilation in Winter 


























All-Weather Window fits into their 
sales picture. A completely pack- 
aged unit—delivered in a carton— 
easily and quickly installed. RUSCO 
fully meets the demand for a Com- 
bination Screen and Storm Sash in 
metal. Can be sold 12 months of 
the year; when ordinary storm sash 
business ceases, RUSCO is at its 
height! 


Mail the Coupon today for RUSCO 
Special Proposition to Lumber 
Dealers, 


The F. C. RUSSELL CO. 
6595 Euclid Ave. Cleveland, Ohio 
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Associations’ Plans and Activities 


Connecticut Dealers Enjoy Annual 
Session 


New Haven, Conn., Dec. 9.—One hun- 
dred and eighty members and guests of the 
Lumber Dealers’ Association of Connecticut 
attended the 49th annual convention at the 
Hotel Taft Dec. 4, the business session being 
held in the afternoon, followed by a well 
attended banquet in the evening. 

At the business session, which followed a 
luncheon and meeting of the directors, Nor- 
man Mason of North Chelmsford, Mass., a 
vice president of Northeastern Retail Lum- 
bermen’s Association, brought the greetings 
of F. Howard Hinckley, president of that 
association, who was confined to his home by 
illness. Paul S. Collier of Rochester, N. Y., 
secretary-manager of the Northeastern, 
brought the latest information as to inter- 
pretations of the Wage and Hour law by 
Washington officials, and its application to 
the various branches and activities of lum- 
ber merchandising, which he illustrated by a 
series of charts. 

Kor the nominating committee, Chairman 
J. Francis Smith of Waterbury, presented 
the following list of officers, which was ap- 
proved by a unanimous vote: 

President, J. Burton Smith, Frank Miller 
Lumber Co., Bridgeport; 1st Vice pres., 
Arthur B. Iffland, John C. Ifflland Co., Tor- 
rington; 2nd Vice pres., Frank Davis, Davis 
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& Bradford Lumber Co., Hartford; Treas- 
urer, William J. Riley, Riley Lumber Co., 
Bloomfield; Secretary, William P. Beach, 
Lampson Lumber Co., New Haven. 

At the evening banquet the serious side of 
the business activities, and projects in the 
state were outlined in detail by the chief 
executive, Governor Raymond E. Baldwin, 
while the humorous side was supplied by 
Strickland Gillilan of Washington, who took 
as his text “The Low-down of Washington 
High-ups.” 





Lumbermen Discuss Association 
and Trade Affairs 


Mancuester, N. H., Dec. 9.—More than 
140 members and guests of the New Hamp- 
shire Retail Lumbermen’s Association at- 
tended the 12th annual meeting at the club 
house of the Manchester Country Club re- 
cently. At the business session in the after- 
noon moving pictures were shown depicting 
the process of manufacturing window glass, 
also the reels titled “Design for Happiness,” 
shown by the Federal Housing Administra- 
tion. There were addresses upon association 
and trade subjects by leading officials of the 
Northeastern Retail Lumbermen’s Associa- 
tion, including Norman P. Mason of North 
Chelmsford, Mass., a vice president; Paul S. 
Collier of Rochester, N. Y., secretary-mana- 
ger, and Reginald W. Holt of Andover, 
Mass., field representative. 

Jason T. Bickford of Nashua was re- 
elected president of the New Hampshire as- 
sociation. Other officers chosen included: 
Vice president F. Alfred Janvrin of Hamp- 
ton; Treasurer Stephen M. Simonds of 
Lisbon, and Secretary Maurice Tarr of 
Exeter. 

At the banquet in the evening the guest 
speaker was Strickland Gillilan of Washing- 
ton, D. C., a professional newspaperman, col- 
umnist and nationally known ° after-dinner 
speaker, who discussed national issues and 
defense activities, in connection with which 
he related many humorous incidents that 
come to the surface daily in the nation’s 
capital. 





Western Pine Publishes Revised 
Directory of Membership 


PortLAND, Ore., Dec. 9.—The. Western 
Pine Association has published a _ revised 
Directory of Membership, corrected to No- 
vember 20, which replaces the one issued 
April 10. The listings of member mills and 
tabulated data pertaining to their -products 
have been revised to cover changes and addi- 
tions that have developed since the previous 
directory was printed. Over a hundred and 
forty Western Pine member mills, located 
in the western states, are listed alphabetic- 
ally by states and show the location of indi- 
vidual plants and sales offices, annual capac- 
ity and percentage of production of Idaho 
White Pine, Ponderosa Pine and Sugar Pine 
and associated species. The standard and 
factory products and specialties manufac- 
tured at each mill operation are also shown. 

This directory has proven a source of 
essential -information on Western Pine prod- 





ucts as the data is arranged in compact, tab- 
ular form for handy reference. As in 
previous issues, the revised Directory of 
Membership is an 8-page folder, 814” x 11” 
in size, and punched for a three-ring binder, 
which may be easily folded for mailing or 
pocket use. Copies will be sent without 
charge by addressing the Western Pine As- 
sociation, Yeon Building, Portland, Oregon. 





Virginia Association Plans for 
Home Show and Convention 


RicuMonp, Va., Dec. 9.—The Richmond 
National Home Show, under the auspices of 
the Virginia Homes Foundation, the home 
service division of the Virginia Building 
Material Association, and in cooperation 
with the Federal Housing Administration, 
will be held at the Hotel John Marshall 
here for four days, beginning February 18, 
it has been announced. 

The show will mark the 15th annual con- 
vention of the Virginia Building Material 
Association, which will be held in connection 
with the exhibition. Plans for installing ex- 
hibits, and selection of the hours during 
which the public may view them, were dis- 
cussed at a recent meeting of the officials. 
Harris Mitchell, chairman of the Virginia 
Homes Foundation, said that booths will 
be ready for installation of exhibits by 
9 a. m. February 17. The exhibits must be 
ready by 5 p. m. on that day, he added. 
Public showings will begin on Tuesday, 
February 16, at 7 p. m. and on succeeding 
days the displays will be’ open from 2 p. m. 
until 11 p. m. 





New Jersey Association Has All 
Day Meeting 


Newark, N. J., Dec. 9—The New Jersey 
Lumbermen’s Association, one of the oldest 
trade organizations in the country within 
the lumber industry, held its 57th annual 
convention here Dec. 4, all sessions being 
held in the Robert Treat Hotel, with Presi- 
dent G. B. Roesler of Hackensack in charge, 
aided by Secretary G. E. DeNike. The 
morning session opened with a showing of 
several reels of moving pictures of mill and 
woods operations in the California, Ponder- 
osa pine and redwood sections. 

President Roesler opened the business pro- 
gram with a brief outline of the trend of 
retail business in the state, which indicated 
a drop in private home building demand 
which was being more than offset by the 
movement of lumber toward industrial plants 
that are engaged upon emergency “defense” 
production. 

President Roesler, Vice president G. H. 
Dorn of Bound Brook, Treasurer H. H. 
Van Natta of Morris Plains, and Secretary 
G. E. DeNike of Newark hold over until 
the March meeting when these offices are 
filled at a special meeting of trustees. 

The Wage and Hour Law was discussed 
in detail by William Karpinsky of the United 
States Department of Labor. The housing 
market—present and future—was presented 
by Paul Smith of FHA, while the construc- 
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tion outlook was analyzed by Clyde Shute 
of F. W. Dodge Corp. A slowing up of 
private construction for the first six months 
of 1941 to provide man power and materials 
for the Defense program was predicted, after 
which there should be plenty of funds avail- 
able, and a big. potential market for new 
homes. 

I. N. Tate, vice president of Weyerhaeuser 
Sales Co. of St. Paul, presented an inter- 
esting picture of the outlook for home build- 
ing as soon as the strain upon production 
for Defense purposes is taken care of. Mr. 
Tate also stressed the necessity of doing a 
real selling job after the Defénse require- 
ments are cared for, in order that the in- 
dustry may provide a cushion upon which 
to fall, and from which to arise after the 
period of destruction has ended. 

Dr. Allen A. Stockdale of Washington, 
representing the National Association of 
Manufacturers, discussed “What Makes 
America Succeed.” He insisted that Amer- 
ica was not static, has plenty of originality 
and go, and plenty of places to go. 

The new Johns-Manville skit, “The Profit 
Prophet or the Masked Mystery,” had its 
premier showing at this meeting. The plot 
points the way to sound lumber merchandis- 
ing, and will prove to be an attraction at 
building material conventions in other areas. 


Defense and Regular Markets 
Discussed at Convention 


MINNEAPOLIS, MINN., Dec. 10.—At the 
fifty-second annual convention of the North- 
western Hardwood Lumbermen’s Associa- 
tion, held at the Radisson Hotel recently, 
the following officers were chosen for the 
ensuing year: President T. E. Youngblood; 
Vice president and Treasurer D. F. O’Leary, 
and Secretary J. F. Hayden. 

“The nation’s defense program at the 
present time entails the use of a large 
amount of lumber,” Harold S. Crosby, for- 
est products engineer of the Northern Hem- 
lock and Hardwood Manufacturers’ Associa- 
tion, Oshkosh, Wis., told the assembly, “but 
to date the demand has been mostly for soft 
woods. : Incidental requirements of the pro- 
gram have included the use of some hard- 
woods, but in much smaller ‘quantities. 

“Statistics of the lumber industry now 
are much more reliable than they used to 
be, and statistics tell us that on July 1 of 
this year lumber manufacturers had on hand 
5,810,000,000 feet of lumber, or five per cent 
less than the five-year average for that date. 
Southern pine stocks were larger than aver- 
age, those of other groups smaller. 

“Orders on hand at that time were two 


(Continued on next page) 


Announces Plywood in 24 Foot Lengths 


Climaxing a long period of research and 
experimentation, the development and mar- 
keting of Resnprest exterior plywood in 
lengths up to 24 feet has been announced by 
the M and M Wood Working Company, 
Portland, Oregon. 

Resnprest long panels are a contribution to 
the construction of prefabricated structures 
of all kinds. It makes possible one piece 
exterior walls for homes, one piece plank- 
ing for large boats and various types of 
water craft, one piece highway signs. 


According to the manufacturer, this is the 
first time that long plywood panels have been 
available with the self-aligning scarf joint, 
and only 100 percent phenol resin is used 
for bonding the panels, so that they will be 
completely waterproof.. It is said that this 
joint has unusual strength, is perfectly flush 
and is invisible after painting. 

The new long Resnprest panels, sanded, 
are limited to 6 ft. in width; unsanded, to 8 
ft. in width. These panels are from 14 to 24 
feet long. 
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All members of the Booth- 
Kelly organization send you 
the best of good wishes for a 
joyous Christmas and for 


your happiness and well-be- 
ing all through 1941. 


To all our friends and cus- 
tomers we are deeply grate- 
ful for your good will and 
patronage during this and 
former years. 


We pledge our best efforts to 
be worthy of your continued 
confidence. 


DOUGLAS FIR 


Dimension Flooring Ceiling 
Drop Siding Finish Stepping 
Casing Base, etc. 






We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


Wootlitttell 


TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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per cent larger than the average. Most of 
this was due to an increase in the demand 
from ordinary sources of trade. The build- 
ing program of the country. kept the in- 
creased demand above naturally seasonal 
volume. 

“Then the government entered the market, 
and first orders called for 650,000,000 feet of 
lumber. This is being increased until it will 
pass the billion-foot mark, and these orders 
call for priority of delivery. 

“However, the defense program is not 
alone responsible for the present shortage of 
stocks and the higher prices for lumber. The 
building program really caused the start of 
both. Actually, the defense program calls 
for only about three per cent of the total 
business. 

“In my opinion the lumber industry should 
cultivate and maintain normal markets.” 

Mr. Crosby commented at the close of his 
talk that the National Defense Commission 
is conducting buying in a more orderly man- 
ner than formerly. 

Opening the convention, retiring President 
N. C. Bennett recalled the first meeting of 
the association he attended, held at the Min- 
neapolis Commercial Club rooms on April 
13, 1903, and said the first annual meeting 
he attended was held at the St. Paul Com- 
mercial Club rooms on Dec. 1, 1903. He 
read the roll of the first session at which 
he was present, remarking that none of them 
is now a member and all but two are dead. 

Secretary Hayden, after reviewing briefly 
the activities of the association during the 
past year, proposed repeal of an amendment 
to the by-laws, adopted at the annual meeting 
in 1919, which limited the term of the presi- 
dent to one year. The suggestion was 
adopted on motion of T. T. Jones. 


Mr. Sutton reported for the membership 
committee, saying no new applications had 
been received during the year. 


Messrs. Jones, Sutton and Youngblood 
were appointed as nominating committee; 
and after their report had been unanimously 
adopted the new president was conducted to 
the chair. 


The annual dinner followed, and the eve- 
ning was spent in playing bridge. 





Mountain States Wholesale Lum- 
bermen Hold Annual Meeting 


Denver, CoLo., Dec. 9.—The Mountain 
States Wholesale Lumbermen held their an- 
nual meeting at the Denver Athletic Club, 
this city, recently and elected officers for the 
ensuing year: A. S. Chappell, Lumber Deal- 
ers Supply Co., succeeded R. Q. Constans, 
Weyerhaeuser Sales Co., as_ president. 
Other officers are: M. C. Click, Geddes & 
Aldom, Inc., vice president; Russell Kelts, 
Geddes & Aldom, Inc., secretary-treasurer. 
Hal J. Kaaz is retiring secretary-treasurer. 

Allan T. Flint, secretary of the Mountain 
States Lumber Dealers Association, ad- 
dressed the meeting and told of plans being 
made for the retailers annual convention. 

The wholesalers voted at get out their an- 
nual calendar, which contains the photo, ad- 
dress and phone number of each member of 
the association. This calendar is distributed 
to the retail lumber yards in the selling 
territory. 
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Christmas Greetings in Issue of 
National Hardwood News 


An attractive letter, sending Christmas 
greetings, is a feature of the current issue 
of “National Hardwood News,” issued by 
the National Hardwood Lumber Association, 
Chicago. “At this season,” reads the letter, 
“when thoughts rise above worldly affairs, 
our vision is lifted to the Star of Bethleham, 
and our hearts expand with warmth of grat- 
itude as we enjoy the many blessings be- 
stowed upon our nation.” 





Large Attendance at State 
Forestry Meeting 


SEATTLE, WasH., Dec. 9.—A desire to 
keep Washington green so that the forest 
products industries of the state can be con- 
tinued for future generations, and the rec- 
reational opportunities of the forests be en- 
joyed to the fullest, were innovations in the 
conduct of the nineteenth annual meeting of 
the Washington State Forestry Conference 
here. A crowded assembly heard, instead of 
speakers on various topics, a series of re- 
ports by chairmen of large committees. 
The conference reelected as its president, 
Hugo Winkenwerder, dean, College of For- 
estry, University of Washington, and again 
chose C. S. Cowan, Chief Fire Warden, 
Washington Joint Fire Association, secre- 
tary-treasurer. 

T. S. Goodyear, supervisor of forestry 
for Washington, reported on forest protec- 
tion. He told of progress in standardization 
of fire reports by state and national groups 
and of efforts being made to make them 
understandable to all through definition of 
descriptive terms. Goodyear summarized 
the result of the shutdown law under which 
he is empowered to suspend all logging dur- 
ing extreme fire hazard. 

George L. Drake, general superintendent, 
Simpson Logging Co., reported on “Coopera- 
tive Sustained Yield Units,” stating that 
public timber should be included in such 
units. Much planning is needed to serve 
the different ownerships of a sustained yield 
unit effectively, and there is a need for de- 
tailed field work. Drake declared the need 
for sustained yield units is so great that all 
involved should work to improve laws af- 
fecting them. 

T. S. Hedges of the State Tax Commis- 
sion explained the provisions of a proposed 
new tax bill. The bill would classify all 
forest lands, permit harvest of a forest crop 
by a deferred tax, and would have as its 
chief objective the start of sustained yield 
forestry on matured timber lands. 

The committee on endowed school lands 
was represented by E. G. Shimmin, high 
school principal of Aberdeen, Wash. He 
outlined the Enabling Act and its provisions 
affecting the sale of school lands. 

The afternoon session opened with the 
report on forest research, given by E. T. 
Clark, secretary-manager, Pacific Northwest 
Loggers’ Association. Mr. Clark believes 
a modest research budget will bring results. 
and he listed a number of avenues which 
could be investigated. 

Roderic Olzendam, public relations direc- 
tor for the Weyerhaeuser Timber Co., re- 
ported on education and public relations. 
He said forest management was bewildering 
to the public; that a few sentences must be 
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sorted out that all can understand. He 
listed the committee’s objectives, which are 
keeping Washington green, continuous em- 
ployment, safety for investments and prof- 
its, the industry paying its share of taxes, 
and providing recreation. 

H. L. Plumb of the United States Forest 
Service, Seattle, spoke for the committee on 
public school forests. This committee found 
there is a demand for such forests, running 
40 to 60 acres in size. 





Coming Conventions 


Dec. 19-21—Society of American Foresters, 
Mayflower Hotel, Washington, D. C. 
Annual. 


Dec. 30—Mississippi Valley Lumber & Sash 
& Door Salesmen’s Association, Radisson 
Hotel, Minneapolis, Minn. Annual. 

Jan. 7-9—Indiana Lumber & Builders’ 
Supply Association, Claypool Hotel, In- 
dianapolis, Ind. Annual. 

Jan. 8—New England Wholesale Lumber 
Association, University Club, Boston, 
Mass. Annual. 


Jan. 14-16—Northwestern Lumbermen’s 
Association, Minneapolis Auditorium, 
Minneapolis, Minn. Annual. 


Jan. 14-16—Middle Atlantic Lumbermen’s 
Association, Bellevue - Stratford Hotel, 
Philadelphia, Pa. Annual. 

Jan. 15-16—Carolina Lumber & Building 
Supply Association, Hotel Charlotte, 
Charlotte, N. C. Annual. 

Jan. 20-22—Mountain States Lumber Deal- 
ers’ Association, Shirley-Savoy Hotel, 
Denver, Colo. Annual. 


Jan. 21—JIntercoastal Lumber Distribu- 
tors’ Association, National Republican 
Club, New York. Annual. 


Jan. 21-23—Northeastern Retail Lumber- 
men’s Association, Hotel Pennsylvania, 
New York, N. Y. Annual. 


Jan. 21-283—Kentucky Lumber & Supply 
Association, Brown Hotel, Louisville, 
Ky. Annual. 


Jan. 24—Indiana Hardwood Lumbermen’s 
Association, Severin Hotel, Indianapolis, 
Ind. Annual. 

Jan. 28-30—Southwestern Lumbermen’s 
Association, Municipal Forum, Wichita, 
Kan. Annual. 

Jan. 29-31—Ohio Association of Retail 
es Dealers, Neil House, Columbus, 

oO. 

Feb. 4-6—Michigan Retail Lumber Deal- 
ers’ Association, Pantlind Hotel, Grand 
Rapids, Mich. Annual. 


Feb. 4-6—American Wood Preservers’ As- 
sociation, Brown Hotel, Louisville, Ky. 
Annual. 


Feb. 5-7—Iowa Retail Lumbermen’s Asso- 
ciation’s Eighth Annual Merchandising 
Clinic, Des Moines Coliseum, Des Moines, 
Iowa. Annual. 


Feb. 5-7—Lumber Dealers’ Association of 
Western Pennsylvania, William Penn 
Hotel, Pittsburgh, Pa. Annual. 

Feb. 10-12—West Virginia Lumber & 
Builders’ Supply Dealers’ Association, 
West Virginian Hotel, Bluefield, West 
Va. Annual. 

Feb. 11-13— Lumber and -Supply Dealers’ 
Council, Convention and Building Mate- 
rial Exhibit, Ansley Hotel, Atlanta, Ga. 
Annual. 

Feb. 11-138—Illtinois Lumber & Material 
Dealers’ Association, Stevens Hotel, Chi- 
cago. Annual. 

Feb. 18-20—Wisconsin Retail Lumbermen’s 
Association, Milwaukee Auditorium, Mil- 
waukee, Wis. Annual. 


Feb. 19-21— Virginia Building Material 
Association, Hotel John Marshall, Rich- 
mond, Va. Annual. 

Feb. 20-22—Western Retail Lumbermen’s 
Association, Olympic Hotel, Seattle, 
Wash. Annual. 

Feb. 26-28—Nebraska Lumber Merchants’ 
Association, Omaha Municipal Audi- 
torium, Omaha, Neb. Annual. 
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More Than Five Hundred Attend 
Massachusetts Annual 


Boston, Mass., Dec. 9.—Climaxing a 
series of annual meetings of retail lumber 
associations in Connecticut, New Jersey and 
New Hampshire, many of the guest speakers 
converged upon Boston Dec. 7 to partici- 
pate in the convention of the Massachusetts 
Retail Lumber Dealers’ Association attend- 
ed by more than 500 members and guests at 
Hotel Somerset. 

President Joshua A. Nickerson of Chat- 
ham opened the business session in the morn- 
ing with a brief ad- 
dress of welcome. 
The reports of Sec- 
retary Willis F. At- 
kinson of Newbury- 
port and Treasurer 
Granville B. Fuller 





NORMAN P. 
MASON. 
North Chelmsford 
New President 





of Brighton were 
presented and 
ordered filed. 

Granville Fuller, 
as chairman of the 
nominating commit- 
tee, presented the fol- 
lowing list of officers for the ensuing year, 
which was approved by a unanimous vote. 
The officers are: President Norman P. 
Mason. Wm. P. Proctor Co., North Chelms- 
ford, 1st Vice president, Frank W. Whitty, 
Blacker & Shepard Co., Boston; 2nd Vice 
president, John A. Lamprey, Lawrence Lum- 
ber Co., Lawrence; 3rd Vice president, 
Joseph B. Miskell, the Wood Lumber Co., 
Falmouth; Secretary, Willis F. Atkinson, 
W. E. Atkinson Co., Newburyport; Treas- 
urer, Granville B. Fuller, G. Fuller & Son 
Lumber Co., Brighton. 

Thomas F. McLaughlin, Jr., New England 
representative of Allied Building Credits, 
Inc., was one of the very interesting morn- 
ing speakers. His subject was “Note and 
Mortgage Financing—Part of a Controlled 
Credit Policy.” 

Mr. McLaughlin pointed out that modern 
building material merchandising called for 
the establishment of a controlled credit pol- 
icy which would both aid the efforts of 
the selling organization and meet the re- 
quirements of a sound management as to 
safety. 

He quoted figures which showed that 
whereas in furniture, cash sales during 1938, 
according to Department of Commerce fig- 
ures, were 8 percent, open account 19 per- 
cent, installment sales were 73 _ percent. 
Against this, the lumber business did a cash 
business about the same, 9 percent, open 
account business of 90 percent and install- 
ment sales of less than 1 percent. 

He urged the use of installment selling 
and controlled mortgage financing because 
it meets the buying habits of the consumer ; 
it allows the contractor to be paid for his 
labor and provides an assurance that the 
vendor will be paid and thus maintain a 
good credit rating himself. 





He pointed out that sound selling methods 
were as essential to success as the science 
of keen buying, for it is at the selling that 
the control of credit to the consumer is 
applied, and it is right here that success or 
failure of business develops. 

Paul S. Collier, secretary-manager of 
Northeastern Retail Lumbermen’s Associa- 
tion, next addressed the meeting to outline 
the effect of the Wage and Hour Law upon 
the retail lumber dealer, all of which had 
been broadcast to the membership in the 
form of bulletins. 

An address by Irving L. Spear, executive 
secretary of the Massachusetts Foundation, 
which sponsors the Taxpayer’s Federation 
in this state, was followed with keen inter- 
est. His exhaustive presentation of the tax 
problem in the state, and the successes thus 
far scored in curbing excessive political ex- 
penditures and in exposing graft was well 
applauded. 

At thé close of Mr. Spear’s address, Presi- 
dent Nickerson proceeded to clarify the 
attitude of the directors toward this impor- 
tant activity: “While Mr. Spear in his re- 
marks did not mention the fact, I think that 
all of you would like to know that the funds 
which are collected, which thus enables the 
Taxpayers Federation to carry on, are taken 
in through the medium of the Massachu- 
setts Foundation and absolutely earmarked 
for this purpose alone. The reason why 
these funds are solicited through a separate 
organization is for the express purpose of 
preventing political control from ever gain- 
ing ascendancy in the affairs of the Tax- 
payers Federation. Under the method in 
vogue, the trustees of the Foundation make 
these funds available to the federation from 
time to time as they are needed. All funds 
so received are held in the strictest confi- 
dence, both as to the identity of the con- 
tributor and the amount contributed. 

“The program of the Massachusetts 
Foundation during the last several years has 
been to set up in the various lines of in- 
dustry and banking committees representa- 
tive of these classifications. At the moment 
there are approximately 25 such committees. 

“Your directors have made a thorough 
study of this situation and after extended 
discussion on various occasions, a special 
committee was appointed including the offi- 
cers and directors of the association, with 
John A. Lamprey as chairman, to include all 
retail dealers whether or not affiliated with 
the association.” 

Dr. Allen Stockdale of Washington, Na- 
tional Association of Manufacturers, brought 
the morning session to a close with a discus- 
sion of the theme, “What Is the American 
Way?” It was in line with the slogan of 
this convention displayed in gold letters on 
the elaborate badges provided by the Haw- 
kins Lumber & Warehouse Co., Inc., of 
Boston, “The Best Defense: A Home for 
Every American.” Dr. Stockdale is a for- 
mer Boston clergyman who has a host of 
friends. 

The guest speaker at the entertainment 
session was Strickland Gillilan of Washing- 
ton, who also addressed other conventions 
in the east. 
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Here’s What's New 


New Insulating Blanket Added to 
- Manufacturer's Line 


A new blanket type insulating material 
known as “Cell-U-Blanket” has been added 
to the line of products manufactured by the 
Masonite Corp., 111 W. Washington St. 
Chicago, Ill. The core of the Masonite 





newcomer is a continuous piece of “Cellu- 


’ 


foam,” a cellulose fibre material that is said 
to be light, flexible, extremely porous and 
highly efficient for thermal and acoustical 
insulation. Asphalt impregnated coverings 
encase the core of “Cell-U-Blanket” and one 
side is further protected from moisture with 
a coating of asphalt. The insulating mate- 
rial, which may be cut with shears, is de- 
signed primarily for application with staples 
or nails to studs, rafters, etc., spaced 16 
inches on center, and is available in %4 and 
1 inch thicknesses. Special flanges shown 
in the photo allow the blanket to be set back 
¥% inch from the face of the stud. 





Folder Describes Gas Powered 
Truck-Lifter Combination 


A folder issued recently by the Clark 
Tructractor division of the Clark Equip- 
ment Co., Battle Creek, Mich., illustrates 
and describes in some detail that company’s 
line of twelve new gasoline powered “Utili- 





truc” material handling vehicles with capaci- 
ties of from 5000-7000 pounds. They are 
said to be especially well suited to moving 
and tiering lumber piles as units, thus reduc- 
ing handling time and effort. The illustra- 
tion shows a Clark machine in use at the 
Kinzua Pine Mills, Kinzua, Ore. In opera- 
tion, such a truck is driven forward until its 
fork extends under the skids or pallet on 
which the load is mounted. The fork is 


then hydraulically lifted and the load tilted 
back for hauling. It may then be elevated to 
the desired height and tilted forward prepar- 
atory to stacking. Rear wheel steering per- 
mits the trucks to turn in crowded quarters, 
A copy of the folder is available from the 
manufacturer upon request. 





New Automatic Roof Framer 
Simplifies Rafter Cuts 


To simplify the angle cuts needed for 
‘preparing rafters, Skilsaw, Inc., 5033 Elston 
Ave., Chicago, IIl., is offering a new auto- 
matic roof framer and mitre box to be used 
with Model 77 or Model 87 Skilsaw portable 
electric saws. The protractor scale mounted 





on the base of the framer determines the 
position of the saw for making all rafter cuts 
on regular roofs both at top and bottom. 
To operate, the carriage is set at the proper 
mark and the cut is made. The illustration 
shows a Skilsaw in the framer set for mak- 
ing a compound mitre cut with the base of 
the saw tilted, such as for cutting jack 
rafters to meet hips. The framer weighs 
23 pounds. 


New Insulation Tacker Features 
One Hand Trigger Action 


A new insulation tacker is designed to ac- 
commodate all types of insulation and be 
suited to tacking screens, canvas, building 
paper, weather-stripping, etc. The device, 
known as the Markwell “Trigger-Fast” In- 
sulation Tacker is operated with one hand, 
thus leaving the other hand free for adjust- 
ing the material to be tacked. Staples are 
driven flush. The device may be used with 
four sizes of Markwell staples: those with 
legs of eithe- 11/64, %, 3%, or % inches. 








Upon request to the company a Markwell 
tacker will be shipped for approval without 
obligation. Acceptance of this offer or a 
request for further information should be 
addressed to AL Markwell Manufacturing 
Co., Inc., 200 Hudson St., New York, N. Y. 
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New Tilting Arbor Saw Offered 
in "Popular Price" Field 


Many new features of design are said to 
be incorporated in a medium priced ten inch 
tilting arbor circular saw recently offered 
by the Yates-American Machine Co., Beloit, 
Wis. According to the specifications re- 
leased by the company the large standard 
table provides cut off capacity of 25 inches 
when front table extensions, which are pro- 
vided at no extra cost, are used. Stock 3% 
inches thick can. be cut. Hoist and tilt 





screws have heavy threads and use no gears. 
A new pivot action for raising and. lowering 
the saw allows quick adjustment for depth 
of cut since the motor remains stationary 
while the arbor mechanism rotates around 
it. The base of the device acts as a saw- 
dust hopper. 





Announce New Low Cost Auto- 
matic Paging Device 


In introducing the “Pager,” The Auto- 
call Co., 1385 Thomas Ave., Shelby, Ohio, 
has made available at a low price an auto- 
matic paging device which will locate 
quickly from one to twenty individuals. The 
case, as illustrated, is 6x734x4 inches. Vis- 
ual or audible signals are located through- 
out the prem- 
ises. A’ varie- 
ty of chimes, 
bells and horns 
of varying in- 
tensities are 
available. 
Codes are as- 
signed to indi- 
viduals on call. 
By moving an 
indicator to 
the desired 
name on the directory and pushing the knob, 
the operator causes the code of the individual 
sought to be sounded twice in all depart- 
ments on the premises. The “Pager” oper- 
ates on 110-volt current, independent of the 
signal current supply. This permits it to be 
adapted to any type of signals which may 
exist in a plant if such an installation is 
desired. 








Dry Kiln Control Is Electrically 
Operated 


To describe and explain the operation of 
its electrically operated “Rotax” recording 
humidity controller for dry kilns, The Fox- 
boro Co., Foxboro, Mass., has issued a new 
four page folder. Photos and drawings of 
the instrument and its parts are supplemented 
with a diagram of an installation layout. It 
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is said that the electrically operated controller 
is effective day and night without attention. 
The Foxboro company offers both porous 
sleeve and continuous flow types of water 
boxes. A copy of the folder and further in- 
formation may be had by addressing a re- 
quest to The Foxboro Co. 





Easy Installation Is Feature of 
New Flue Thimble 


A new adjustable furnace thimble is de- 
signed to allow foundation concrete to be 
poured directly around the metal thimble for 
a single operation installation job which 
requires no pointing. The new device is be- 
ing offered by The Wilson Building Mate- 
rial Co., 2718 Eugenie Lane, Cincinnati, 
Ohio. Preparation for pouring consists 
simply of strapping the thimble firmly in 





position on the flue lining with metal bands, 
tightened. with a small wedge. Thimbles are 
made in two. sizes, one is adjustable from 
four to six inches, the other from seven to 
ten inches, and both project four inches. 





Low-Cost Portable Woodworker 
Added to Machinery Line 


The new low-cost portable “Buildsaw” 
woodworker recently announced by The Pax- 
son Co., Dowagiac, Mich., has a 24x30 inch 
steel-tied wood top which accommodates 
standard sized building lumber. When 
equipped with a ten inch saw it will cut to 
a three inch depth. All moving parts subject 





to wear are steel. It has a V-belt drive anda 
steel mitre gauge and ripping fence with 


milled steel tracks. The machine is avail- 
able ready-to-run or as a kit of parts to be 
assembled. The saw guard is not shown in 
the accompanying photo. “Buildsaw” is an 
addition to the Paxson line of larger all 
metal “Bearcat” portable woodworkers. 
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YARD, MILL and OFFICE 


Newsy Notes of Persons and Places 








E. W. Conklin, president of Mixer & Co., 
Inc., Buffalo wholesalers, has returned from 
a week’s visit to southern lumber mills. 


W. R. Morris, New York, Union Lumber 
Co., has been on the west coast visiting the 
general offices and mills of the firm. 


Western New York lumbermen who have 
gone to Florida for annual winter vacations 
include C. F. Sullivan, Buffalo, and W. G. 
Handyside, Wyoming. 


William Gordley, plant superintendent of 
the Crescent City plant of Hobbs Wall Lum- 
ber Co., has been transferred to the San 
Francisco office. 


John R. W. Dant and his bride left San 
Francisco recently on the Matson liner Mat- 
sonia to spend their honeymoon in Honolulu. 
Mr. Dant is the youngest son of C. E. Dant, 
president of Dant & Russell, Inc., Portland, 
Ore., and is associated with the firm. 


M. A. Aldrich, manager of the Long-Bell 
Lumber Co., at El Reno, Okla., has advised 
the AMERICAN LUMBERMAN that they are 
contemplating remodeling their yard; they 
have added a wallpaper line and intend to 
add a carpenter shop. 


Horace A. Bailey head of Bailey & De- 
lano Lumber Co., Boston, and president of 
New England Wholesale Lumber Associa- 
tion, returned recently from an annual hunt- 
ing trip to northern Maine. He brought 
back a three year old deer which he dropped 
on the final day of the open season. 


Philip Garland, vice president and general 
manager of the Oregon-Washington Ply- 
wood Co., and widely known in the Pacific 
Northwest as a contract bridge player, was 
a member of a four-man team that defeated 
a Seattle team in the recent annual contract 
bridge duplicate inter-city match. 


Paul M. Smith, district manager for the 
Wheeler Osgood Sales Corp., spoke on be- 
half of the plywood industry, at the fifth an- 
nual senior vocational conference held at 


Lincoln High School in Tacoma, Wash., De- 
cember 4 and 5. He was one of 32 experts 
from various fields of work, selected through 
the sponsorship of the Tacoma Rotary Club, 
to appear at the conference, which is de- 
signed to aid graduating high school seniors 
in finding places in the business and indus- 
trial world. 


G. Morton Keller, of Tacoma, Wash., dis- 
trict sales manager for the Wood Conver- 
sion Co., has been appointed commander of 
Company H in Washington’s newly created 
state guard, home defense organization. 
Captain Keller is a graduate of St. John’s 
Military Academy in Wisconsin, and served 
in the World War as a non-commissioned 
officer in the United States Marines. 


W. L. Godley, Chicago representative for 
Dierks Lumber & Coal Co., is leaving this 
week for a holiday visit to his old home at 
Dallas, Texas. On his return trip, Mr. God- 
ley will stop at the headquarters and main 
office of Dierks Lumber & Coal Co. at 
Kansas City for a few days of conferences 
prior to his return to Chicago early in the 
new year. 


On December 1 George W. Kimball, son 
of George E. Kimball, retail lumber dealer 
at Hingham, Mass., and brother of J. H. 
(Jim) Kimball, assumed the office of acting 
secretary of Kiwanis International with 
headquarters in Chicago where he will di- 
rect a staff of 70 persons. His brother 
“Jim” is the active head of the business at 
Hingham and a well known after dinner 
speaker. 


A huge redwood tree on Dyerville Flat near 
Eureka, Cal., was recently dedicated to Sam- 
uel G. Blythe, American author and promi- 
nent member of the Save-the-Redwoods 
League. Irvin S. Cobb, noted American au- 
thor and humorist, was guest speaker at the 
ceremony. Present in the audience were A. 
S. Murphy, president of the Pacific Lumber 
Co., and Gordon S. Manary, superintendent 
of logging. 
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Loren L. Brown, of Montreal and Van- 
couver, deputy timber controller since last 
June, has been appointed timber controller of 
the Munitions and Supply Department. He 
succeeds H. R. MacMillan, of Vancouver, 
who has held the office since it was estab- 
lished last June and who has resigned to 
devote his attention to his duties as chairman 
of the newly-created War Time Require- 
ments Board announced Nov. 18. Alan S. 
Nicholson, of Burlington, Ont., formerly as- 
sistant deputy timber controller, has been 
appointed deputy timber controller. 





RETAIL YARD CHANGES 


WELDoN, Itt.—Eugene Conner is the new 
manager of the Weldon Lumber Co. here. 
He succeeds George Bates who has a posi- 
tion in Hardin, Ill., as manager of John 
Langer & Sons. 


HAMILTON, Itt.—Adam P. Buckert has 
taken over the management of the Taber 
Lumber Co. at Hamilton. Mr. Buckert has 
had considerable experience in the lumber 
business. 

FAIRFIELD, NEBR.—Chicago Lumber Co. of 
Omaha has appointed Laurence Scott mana- 
ger of the yard here. Mr. Scott was trans- 
ferred from Meadow Grove, Nebr. 

GREENVILLE, TEX.—New manager of the 
H. H. Hardin Lumber Co. here is J. E. 
Byrd, well known local business man. 

San Dieco, TEx.—Two transfers were re- 
cently effected when C. D. Harris was pro- 
moted to the position of manager of the John 
F. Grant Lumber Co., Inc., here, and the 
former manager, D. B. Wilson was trans- 
ferred to the company’s yard at Palacios, 
Texas. 

YuxKon, Oxia.—Glenn Eye is the new 
manager of the Guild Lumber Co. at Yukon 


according to an announcement that was 
made by Carl Guild. 





Lumberman Writes Thrilling Story 
of First World War 


Hot off the press is a thrilling story that 
brings home some of the family tragedies 
caused by European racial prejudices among 
Americans in time of war. “The Ambu- 
lance Driver,” was written by Rufus Gunn 
King, Seattle lumberman who dropped his 
lumber business in 1918 to go to France for 
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Red Cross work and was commissioned cap- 
tain in the U. S. Army. He has first hand 
knowledge of his subject, and some of the 
highlights of the story are actual experi- 
ences. 

The lumber business plays its part in this 
story of a pro German father, with no sym- 
pathy for his loyal son who, unable to get 
into the Army at first, did succeed in playing 
a thrilling part in the drama of war as an 
ambulance driver. Rufus Gunn King was 
formerly a southern pine operator, but for 
many years has operated a wholesale lumber 
business in Seattle, the Pioneer Lumber Co. 
“The Ambulance Driver” published by Mea- 
dor Publishing Co., Boston, is priced $2. 





Celebrate Golden Wedding 
Anniversary 


Louis A. Thiesing, president of the Thies- 
ing Veneer Company, Indianapolis, and Mrs. 
Thiesing recently celebrated their 50th wed- 
ding anniversary with an open house. They 
were married in Spencerville, O., and have 
lived in Indianapolis their entire married 
life. They have three children, all of Indian- 
apolis. 





Lower Taxes Petitioned By New 
Jersey Association 


Newark, N. J., Dec. 1—The New Jer- 
sey Lumbermen’s Association is one of eight 
statewide civic, taxpaying, business and 
financial organizations which have united in 
a campaign to reduce the cost of local gov- 
ernment in New Jersey. 

The new economy drive was launched by 
a joint open letter, signed by representatives 
of the participating groups and released here 
Nov. 28 by Charles A. Eaton, Jr., secretary 
of the New Jersey State Chamber of Com- 
merce, calling upon county, municipal and 
school officials, now engaged in setting up 
next year’s operating budgets, to effect 
“every reasonable cost reduction consistent 
with good government.” 

G. E. DeNike, secretary of the New Jer- 
sey Lumbermen’s Association, signed the let- 
ter for that group. Copies were sent to 
officials throughout the state. The organ- 
izations represented in the move are pledged 
to continue the effort to reduce local expen- 
ditures through their membership and affili- 
ated groups in every county. 





British Lumberman Tells of 
English Lumber Situation 


SEATTLE, WASH., Dec. 6.—Lee Force, presi- 
dent of the Douglas Fir Export Co. of this 
city, entertained today Mr. A. Temple Do- 
bell, partner in the firm of Alfred Dobell & 
Co., wood brokers, Liverpool, England. 

Mr. Dobell, who arrived in Halifax Nov. 
17th boarded his ship at an English port 
Nov. 6th but sailing was delayed by Admir- 
alty orders. Extensive traveling in Canada 
has been done mostly by plane. Although 
Mr. Dobell’s trip was a hurried one his 
plans for a return to England were not defi- 
nite. 

Mr.. Dobell was optimistic in regard to 
the final outcome of the war. He says Eng- 
land has suffered tremendous losses and will 
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endure many more, but ultimately will be 
victorious. He particularly stressed his 
country’s need for ships from the United 
States. 


England’s supply of lumber from the Bal- 
tic has been cut off but most of these require- 
ments are being met by British Empire coun- 
tries; securing softwoods from Canada, ma- 
hogany from South Africa, hardwoods from 
South America, etc. Mr. Dobell states that 
British lumber imports have been cut by one- 
half since the beginning of the war and that 
1941 purchases will probably be less than 
those in 1940. Indications are that England 
will not take as much lumber as Canada can 
supply during the next year. 
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Hymeneal 


SCHOBER-UTERMOHLEN — Miss Doro- 
thy Jean Utermohlen, daughter of Mr. and 
Mrs. Geo. F. Utermohlen, was married to 
Norman Lee Schober, son of Mr. and Mrs. 
B. H. Schober, on Nov. 20 in Falls City, 
Neb. Mr. Schober is a bookkeeper for the 
Graham Lumber Co., Falls City, Neb. ‘ 


The engagement of Miss Cozette King, 
daughter of Mr. and Mrs. Gordon King, 
to Robert M. Ramstad, son of Mr. and 
Mrs. John Ramstad of Seattle, was an- 
nounced November 19 at the home of 
Miss King’s parents in Raymond, Wash., 
where her father is superintendent of the 
Willapa Harbor Lumber Mills. Miss King 
attended Washington State College in 
Pullman, Wash. Mr. Ramstad was gradu- 
ated from the University of Washington 
school of forestry in 1938. 
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HEPHERD LUMBER CORPORATION 


MILLS AT McRAE, GEORGIA and MONTGOMERY, ALABAMA 
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Yellow Pine and Hardwoods 
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Material from both mills Grade-Marked if desired 





ADDRESS INQUIRIES TO BOX 139, MONTGOMERY, ALABAMA 











ATTENTION! LUMBER MILLS 


we are CAR ano CARGO BUYERS 


of SOUTHERN PINES--WESTERN PINES 
DOUGLAS FIR--HARDWOODS 


SEND US YOUR STOCK LISTS AND PRICES 


WHOLESALERS TO THE GOVERNMENT 


BALTIMORE LUMBER CO. 


BUYING OFFICE 


P. 0. BOX 387 


BALTIMORE, MD. 
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Oregon Lumber Producer 
Announces Changes 


Meprorp, Ore., Dec. 10.—James H. Owen, 
manager for many years of the Medford 
Corp. and its predecessor, the Owen-Oregon 
Lumber Co., has recently announced that 

™ he will retire from 





that position Decem- 
ber 31. 

A long time Med- 
ford employe, B. L. 
Nutting, has been 
promoted to succeed 





B. L. NUTTING, 
New Manager, 
Medford Corp. 





Mr. Owen as general 
manager. He is a 
graduate of Oregon 
State University. 

Also in accord with 
the company policy 
of filling vacated positions by promotion of 
present employees is the naming of Sawmill 
Superintendent Everett Gillespie as assistant 
general manager in charge of production. 

Other personnel at the operation here in- 
cludes H. G. Dowson, sales manager; A. W. 
Lingaas, chief accountant, and G. G. Stagg, 
purchasing agent. 





Pine Inspection Fee Cut 


New Or.eans, La., Dec. 9—As a result 
of the extra large demand for southern pine 
it has been found possible for Southern Pine 
Inspection Bureau to reduce its subscription 
rate from 6 to 5 cents per thousand feet on 
shipments, effective Jan. 1, according to 
statement made today by A. S. Boisfontaine, 
secretary-manager, who added that: “As this 
change in the subscription rate may be a 
temporary one, the Board decided that no 
change should be made in the provisions of 
the subscription contract which establish 6 
cents as the subscription fee.” 

Another action by the Board was in rela- 
tion to charges assessed for certificate and 
claim inspections. Effective January 1, 1941, 





This Derrick For Sale at 


Reduced Price 


Has 83-ft. boom, is 
electrically operated 
with 20 H.P. motor. 
Makes complete circle. 
Under it can o jierse 
approximate 2 - 
lion feet a lumber. 
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3 tons at end of boom. 
Excellent condition. 
Company's business 
has changed. No long- 
er have use for der- 
rick. Will make fa- 
vorable price either 
f.o.b. Reading or de- 
livered within reason- 
able distance. Send 
for photo and more detailed description. 


MERRITT LUMBER YARDS, Inc. 


fourth & Spruce Sts. READING, PA. 
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these charges in the producing area for sub- 
scribers and non-subscribers alike would be 
as follows: 
Claim Inspections 

Se. wcctakesctunenas baseweeoaue $20.00 

Plus charges for hotel and trans- 

portation cost. 

Certificate Inspections 


M. Ft. 

DE SIE 6.2 tan ecw warknde me we $ 1.90 
Less than 2” nominal thickness, not 

II. adit hig: 4 6 4) nee rer eh Aaa a oP he 1.50 

2” thick and less than 3” thick..... 1.10 

fe ee ee ee -75 
Minimum charge per day or part 

thereof at any one point.......... 15.00 


These rates include all expenses, except 
telegrams and/or long distance, which 
shall be paid by applicant for inspection. 


State Plants 40 Million Trees 


Manptson, W1s., Dec. 10.—Wisconsin add- 
ed approximately 20,000 acres of forest 
planting during 1940 in a year’s program 
that involved distribution of nearly 40,000,- 
000 State nursery produced trees, the Wis- 
consin Conservation commission reports. 








Lumber and Log Exports and 
Imports 


Wasuincrton, D. C., Dec. 9.—Exports of 
hardwood and softwood lumber (including 
boards, planks, scantlings, flooring, sawed 
timber, sawn railroad ties and box shooks), 
logs and hewn railroad ties for the first 
ten months of 1940 (Jan. 1 to Oct 31) to- 


taled 916,345,000 board feet, as compared with — 


1,079,750,000 feet for the first ten months 
of 1939, a decrease of 15 percent, according 
to the Forest Products Division. Sawed 
material (including sawn railroad ties and 
box shooks) accounted for 839,020,000 board 
feet, as compared with 954,839,000 feet, a 
decrease of 12 percent. Exports of logs and 
hewn timber (including hewn railroad ties) 
totaled 77,325,000 feet, as against 124,812,000 
feet, a decrease of 38 percent. 





ERTIGRADE 


HANDBOOK 


DAR SHIN 


The "Certigrade Handbook," a shingle encyclo- 
pedia, has been published in a fourth and 
considerably revised edition according to an 
announcement by the Red Cedar Shingle 
Bureau, 5508 White Bldg., Seattle, Wash. 
Those affiliated with the building industry may 
obtain a copy or copies free of charge by 
writing to this bureau. The handbook contains 
96 pages of well illustrated shingle information 
regarding application, uses, treatment, manu- 
facture, grades and other pertinent data. Pic- 
tured, left to right, are co-authors W. W. 
Woodbridge, secretary-manager of the Red 
Cedar Shingle Bureau and Prof. Bror L. Gron- 
dal, Forest Products Department, Univ. of Wash. 
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Company Acquires Band Mills 
and Timber Holdings 


MontcomMery, AtLa., Dec. 10—J. W. 
Wells, owner of the J. W. Wells Lumber 
Co., of Montgomery, has just acquired, 
at a cost exceeding $600,000, three addj- 
tional band mills and 
large timber holdings 
in North Carolina. 
The purchase in- 
cludes the entire 
North Carolina hold- 
ings of the Hard- 


J. W. WELLS, 
J. W. Wells 
Lumber Co., 

Montgomery, Ala, 








wood Lumber Co., of 
Clinton, N. C. The 
property consists of 
timber and mills at 
Jacksonville and Ke- 
nansville, N. C. Mr. 
Wells has also pur- 
chased controlling 
stock in the North Carolina Lumber Co., of 
Hallsboro, N. C., which owns 45,000 acres 
of timber lands in Columbus and Brunswick 
counties. 

This timber is estimated at more than 100 
million feet, largely cypress and gum. The 
timber is brought to the mill by the com- 
pany’s own railroad. The plant at Hallsboro 
is complete in every detail, according to Mr. 
Wells, and has an eight-foot band mill, com- 
plete planing mill and flooring unit; a bat- 
tery of seven dry kilns and a cypress shingle 
plant. The company now carries 25,000,000 
feet of southern hardwoods in stock. 

These additional purchases make the Wells 
Lumber Co. one of the larger hardwood pro- 
ducers in the south. The sales offices are 
in Montgomery with L. L. Shertzer as sales 
manager of the entire organization. Mr. 
Wells said yesterday that he was keeping 
most of the personnel of the Hardwood 
Lumber Co. in the reorganization. 

The Wells organization was started by 
Mr. Wells in Montgomery in 1935 with two 
band mills. In the course of five years it 
has developed into one of the larger hard- 
wood operations in the South. 

Wells Lumber Co. is recognized as out- 
standing in its line, both in wholesale and 
manufacturing business. The main office, 
Mr. Wells announced, would be continued in 
Montgomery. 








Plywood Plant Begins West 
Coast Operation 


LEBANON, OrE., Dec. 9.—The_ interna- 
tional cedar division of the Evans Products 
Co. began operation of its big plywood plant 
here just recently, it has been reported. This 
plant is said to be one of the largest plants 
on the Pacific Coast in point of production 
capacity of Douglas Fir plywood and will 
use the hot plate process of plywood manu- 
facture exclusively. It is expected that sales, 
at least temporarily, will be handled from 
the Marshfield, Ore., office of the interna- 
tional cedar division of the Evans Products 
Co. This company’s head office is in De- 
troit, Mich. 
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No. 3—Kay Dee Checks the Frame... 
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Mr. 

>om- 

bat- “The frame of a home, like the keel of a ship, must 

ingle be built with precision and care, from the very best 

9,000 materials available. Here, more than any other place, 

Vells the use of Dierks’ Pre-Shrunk Lumber is an invest- 

pro- ment which will pay dividends in freedom from costly 

are repairs!” 

= “No wonder experienced builders have found that it 

oli — is sound economy to use Dierks’ close-textured Lumber! 

saa ~ . It is always properly dried and uniformly sized. They 
know the hidden frame is the most vital part of any 

1 by AR home.: If the frame shrinks, warps, or weakens, the 

two house is affected. An unseasoned 2” by 10” joist can 

rs it shrink over one-half inch. As it shrinks the frame 

ard- moves, with the result that the plaster cracks, floors 
squeak, doors jam, frame rigidity is destroyed, and 

<i costly repairs begin.” 

yffice, Protect your customers now! Stock Dierks, the lum- 

ed in “ageatl ber that has stood the test through years of unexcelled 


service. You, too, will find that every Dierks job sells 
another—that volume sales return consistent profits. 
Sell Dierks scientifically seasoned (pre-shrunk) lum- 

st ber, manufactured from the Cream of the Southern 
Pines and get the Cream of the business. 











. . No charge for imprinting on orders of 50 or more. 


plant 4 1 To Kay Dee—Dierks Lumber & Coal Company 

This ' Dept. AL-7 Dierks Bldg., Kansas City, Mo. 

teat i Dear Kay: I would like to see the plan book from 

— ’ which you selected the design for your home. I en- 

ction i close 25c to cover the cost of printing, postage and 
will t mailing. 
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sales, I 

from I 

erna- H 

ducts I 

| De- - Note: Single Copies 25c, quantities of .25.or more, only. 15c. 
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Appalachian October Sales 
Best in Ten Years 


CINCINNATI, OuI0, Dec. 9.—October was 
the most active month in ten years, the Ap- 
palachian Hardwood Manufacturers (Inc.) 
pointed out in releasing its barometer show- 
ing the performance of 68 band mill units. 
Sales rose 23 percent above the September 
level, to touch the highest point in the last 
decade. Stocks, both gross and unsold, dur- 
ing the month shrank 3.3 and 4.6 percent, 
respectively. Unfilled order files bulged fur- 
ther, and Oct. 31 represented six weeks’ 
production at October rate. October pro- 
duction was 29,214,000 feet, against 25,- 
439,000 feet in September; shipments were 
34,496,000 feet, against 28,495,000 feet, and 
sales were 36,912,000 feet, against 29,820,000 
feet. Unfilled orders Oct. 31 stood at 40,- 
038,000 feet, as compared to 38,607,000 feet 
on Sept. 30; unsold stocks during October 
shrank from 195,095,000 to 186,136,000 feet. 





Daytime Only Kiln Schedule 
Cuts Costs at Mill 


FerrRIDAY, La., Dec. 9.—A substantial sav- 
ing in steam and fuel costs and in turbine 
and boiler depreciation is the reported result 
of a part time dry kiln operation policy at 
the local Angelina Hardwood Co. mill. La- 
bor cost has also been reduced by the short- 
ened kiln schedule which includes daytime 
hours only. 

In its effort to meet the increasing demand 
for its product and to enable the mill to fill 
orders promptly the Angelina company has 
recently installed two Moore cross-circula- 
tion kilns which are shown in the accompany- 
ing photo. 

Main offices for the Angelina Hardwood 
Co. are at Keltys, Tex. It is headed by E. L. 
Kurth, president; G. W. Henderson, vice- 
president; A. W. Henderson, secretary; and 
John Henderson, treasurer. 

Production includes all species of hard- 
woods in any thickness, seasoned to speci- 
fication. 
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Logging and Sawmill Production--1939 


WasHINGTON, D. C., Dec. 9.—Manufac- 
turers engaged primarily in the production 
of logs and other timber products reported 
a moderate increase in employment, and 
slight increases in wages and production, and 
those engaged primarily in the production of 
lumber and other sawmill products reported 
slightly decreased activities in 1939, as com- 
pared with 1937, according to preliminary 
figures compiled from returns of the Cen- 
sus of Manufactures for 1939 and released 
by Director William Lane Austin, Bureau 
of the Census, Department of Commerce. 

The industry “Logging camps and logging 
contractors not operating sawmills,” as con- 
stituted for census purposes, embraces estab- 
lishments primarily engaged in the making of 
logs, bolts, and rough timber products such 
as hewn crossties, poles, posts, hewn mine 
timbers, wheel and handle stock, and excel- 
sior stock whether cut for own account or 
on a contract basis. 

The industry “Sawmills, veneer mills, and 
cooperage-stock mills, including those com- 
bined with logging camps and with planing 
mills,” constitutes, for census purposes, es- 
tablishments primarily engaged in producing 
rough lumber, shingles, lath, sawed cross- 
ties, veneer, and cooperage stock. Sawmills 
which further manufacture lumber into 
boxes, crates, and shook are classified in this 
industry. Mills producing veneer and coop- 
erage stock for use in further manufacture 
in the same plant are classified according to 
the finished product. 


The wage earners primarily engaged in 
manufacturing in these two industries, com- 
bined, in 1939 were 287,934, a decrease of 8.9 
percent compared with 316,222 reported for 
1937, and their wages, $237,603,970, were less 
than the 1937 figure, $267,476,478, by 11.2 
percent. These decreases may be partially 
accounted for by the fact that the 1939 Cen- 
sus of Manufactures questionnaire, for the 
first time, called for personnel employed in 
distribution, construction, etc., separately 
from the manufacturing employees of the 








Dry kilns recently installed by the Angelina Hardwood Co., Ferriday, La. 


plants. It is not known how many of the 
wage earners reported for 1937 were en- 
gaged in distribution and construction, and 
how many were engaged in manufacturing. 
Employees of the plants reported as engaged 
in distribution and construction activities in 
1939 are not included in this preliminary re- 
port, but will be included in the final report. 


The combined value of products of these 
two industries for 1939 amounted to $762,- 
432,506, a decrease of 7.2 percent as com- 
pared with $821,719,044, reported for 1937. 

Summary statistics for the industries for 
1939: are given in the following table, and 
percentage comparison with 1937. Detailed 
production statistics will be presented in sep- 
parate reports. All figures for 1939 are pre- 
liminary and subject to revision. 


Summary for the Industries 


(Because they account for a negligible 
portion of the national output, plants 
with annual production valued at less 

-than $5,000 have been excluded 
since 1919) 


Percent 
es of 
increase 
or 
decrease 
from 
1939 1937(—) 
No. of establishments.. 8,856 10.0 
Salaried personnel?.... 15,894 2.1 
DEE wei eesesedss $32,819,621 —2.2 


Wage earners (average 

[oe (8G YOAT)*....-55 287,934 —_ 
ETON — an, oie 3:0: b Seite © $237,603,970 —1 
Cost of materials, sup- 

plies, fuel, purchased 

electric energy, and 

contract work?...... $308,728,842 
Value of products ®2....$762,432,506 
Value added by manu- 

i rrr a $453,703,664 —7. 


noe 


| | 


= 


Logging Camps and Logging Centractors 
(Not Operating Sawmills) 


No. of establishments.. 967 63.6 
Salaried personnel?.... 926 6.7 
ONE Oo i Cacwtesios.« $2,125,209 3.2 
Wage earners (average a 

for the year)’....... 22,785 17.5 
lk eae ee $22,709,068 2.5 
Cost of materials, sup- 

plies, fuel, purchased 

electric energy, and - 

contract work ?...... 28,164,565 —2.5 
Value of products?.... $69,620,906 os 
Value added by manu- 

ea $41,456,341 10.9 


Sawmills, Veneer Mills, and Cooperage- 
Stock Mills, Including Those Combined 
with Logging Camps and with 
Planing Mills 


No. of establishments. . 7,389 5.5 
Salaried personnel}?.... 14,968 1.9 
SAERSIOE Fs ances sees $30,694,412 —2.5 
Wage earners (average 

for the year)*....... 265,149 —10.7 
WR ins nareces~ne Ke $214,894,902 —12.4 
Cost of materials, sup- 

plies, fuel, purchased 

electric energy, and 

contract work?...... $280,564,277 —1.9 
Value of products ?....$692,811,600 —8.3 
Value added by manu- 

RON os50540540845 $412,247,323 —8.6 


(1) No data for employees of central 
administrative offices are included. 


(2) Profits or losses cannot be calcu- 
lated from the census figures because no 
data are collected for certain expense 
items, such as interest, rent, depreciation, 
taxes, insurance, and advertising. 


(3) The item for wage earners is an 
average of the numbers reported for the 
several months of the year and includes 
both full-time and part-time workers. The 
quotient obtained by dividing the amount 
of wages by the average number of wage 
earners should not, therefore, be accepted 
as representing the average wage received 
by full-time wage earners. 


(4) Value of products less cost of ma- 
terials, supplies, fuel, purchased electric 
energy, and contract work. 
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THE BUSINESS RECORD 











Business Changes 


ALABAMA,  Decatur—Carolyn Lumber Co. 
succeeded by Middlebrooks Lumber Co. 

Lisman—Jim Stallworth Lumber Co. suc- 
ceeded here by Black Belt Lumber Co. 

ARIZONA. Oatman—Lee-Hays Lumber Co., 
Inc., succeeded by Lee Lumber Co. 

ARKANSAS. Hughes—East Arkansas Build- 
ers Supply Co. succeeded by Griffith Lumber Co. 

Wickes—Watkins Lumber Co. succeeded by 
Wickes Lumber Co. 

CALIFORNIA. Richmond—tTilden Lumber 
Co. succeeded by Tilden-Forrest Lumber Co. 

FLORIDA. Cocoa—Cocoa Millwork Co. has 
been leased by Ralph Howard, who will operate 
it as the Howard Millwork Co. 

Jacksonville—Rembert Lumber Co. succeeded 
by J. A. Atkinson. 

GEORGIA. Columbus—Chancey Lumber Co. 
succeeded by Sau-Will Lumber Co. 

ILLINOIS. Chicago—Gee Building Material 
Co. changed name to Gee Lumber & Coal Co., 
8124 South Hoyne Avenue. 

Chicago—J. C. Nichols changed name to 
Nichols & Nichols, 435 North Michigan Avenue. 

KANSAS. McPherson and Winfield—Produc- 
ers Lumber Co. succeeded at these places by 
Deal-Wolfe Lumber Co. 

LOUISIANA, Tallulah—East Arkansas Build- 
ers Supply Co. succeeded here by Slagle-John- 
son Lumber Co., Inc. 

MICHIGAN. Fenton—Sweet & Lee Lumber 
Co. succeeded by Lee Lumber Co., Inc. 

Grand Rapids—Irwin Seating Co. and Macey 
Co. succeeded by Earle S. Irwin Co. 

MISSISSIPPI. Belmont—J. E. Stephens suc- 
ceeded by J. E. Stephens & Son. 

Heidelberg—M. H. Hall Lumber Co. suc- 
ceeded by McGinnis Lumber Co. 

MONTANA. Great Falls—H. M. Yaw Co., 
Inc., succeeded by Yaw-Kinney Co., Inc. 

NEW YORK. Deposit—Deposit Lumber Co. 
succeeded by Tiffany Lumber Co. 

NORTH CAROLINA. Denton — Davidson 
Lumber Co. has been sold to B. S. Futrell, of 





Troy, who plans to operate along practically the 
same lines as the former owners, except he will 
retail no lumber, doing an exclusive wholesale 
business. 


OKLAHOMA, Tupelo—V. S. Cook Lumber 
Co. succeeded by W. T. Green Lumber Co. 

SOUTH DAKOTA. Lemmon—Western Lum- 
ber & Grain Co. succeeded here by Fullerton 
Lumber Co. 

TENNESSEE. Humboldt—J. E. Campbell 
Lumber Co. buildings and grounds leased to 
Lashlee-Rich Lumber Co., a new corporation. 

Butler—Whiting Lumber Co. has completed 
arrangements to lease its plants and equipment 
to the Butler Hardwood Flooring Corp., a new 
organization. 

TEXAS. Vernon—Wilbarger Lumber Co. suc- 
ceeded by H. G. Leonard Lumber Co. 

WASHINGTON. Yale—M, A. Roper suc- 
ceeded by Clarence Downey. 

WISCONSIN. Fifield—Eugene E. Patterson 
succeeded by Fifield Lumber & Supply Co. 

Mondovi—Mondovi Lumber & Fuel Co. suc- 
ceeded by O. & N. Lumber Co. 

Muscoda—Muscoda Manufacturing Co. suc- 
ceeded by Stevens Manufacturing Mills. 


Incorporations 


ALABAMA, Prichard—Gulf Lumber Co. in- 
corporated by Ben May, Mobile lumberman, 
who has purchased the old Pekin Cooperage 
plant and will operate it as a sawmill. 

INDIANA. Tipton—Indiana Box Corp.; man- 
ufacturing wood products. 

KENTUCKY. Eubank—Eubank Lumber & 
Supply Co.; $5,000. Incorporated by O. M. and 
G. L. Gooch and Beatty Vaught. 

OHIO. Toledo—Newman Lumber & Supply 
Co.; $16,000. 

SOUTH CAROLINA. Summerville — South 
Carolina Lumber Co., Inc.; $50,000; to deal in 
timber and timber products. 

TENNESSEE. Butler — Butler Hardwood 
Flooring Corp. organized by R. J. Edmonds, 
Paul M. Goodwin and Henry Whiting; will 
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manufacture hardwood flooring and operate a 
planing mill. 
Humboldt—Lashlee-Rich Lumber Co.; $50,000; 
will carry a full line of building materials. 
TEXAS. Fort Worth—Dal-Worth Mill & 
Lumber Co.; $2,000. Manufacturing. 


WISCONSIN. Mellen—Gogebic Timber & 
Lumber Co. incorporated by M. C. McIver, Faye 
Rogers Mcliver and Charles J. Schallock. 

Milwaukee—Cream City Lumber & Wrecking 
Corp. incorporated by Adeline Dobrzanski, M. 
G. Des Forges, and L. L. Rieselbach. 

Wausau—The Wallace Corp., a Missouri cor- 
poration, has been incorporated to do business 
in Wisconsin; $10,000. The firm manufactures 
tooth picks and other woodenware products. 

CANADA. BRITISH COLUMBIA. Vancouver 
—Indian River Timber Products Ltd. incorpo- 
rated under the B. C. Companies’ Act, with 
offices at 510 West Hastings Street; capital, 
$100,000. Will carry on business as lumber 


merchants, 
° 
Casualties 


CALIFORNIA. Bakersfield—Bakersfield Sand- 
stone Brick Co. had lumber stocks, sheds, tools 
and equipment destroyed by fire, with loss esti- 
mated at $15,000. 

Westpoint—Coffenberry Lumber Co. yard had 
120,000 feet of lumber destroyed by fire; the 
loss is covered by insurance. 

GEORGIA. Miley—Lightsey Bros. had dry 
kiln destroyed by fire, with damage estimated 
up to $75,000. 

TEXAS. Haslam—Haslam Lumber Co. plan- 
ing mill, sawmill and lumber yard were de- 
stroyed by fire, with loss estimated at about 
$50,000, partially covered by insurance. Plans 
are to rebuild the mill as soon as possible. 

VERMONT. St. Johnsbury—Tempered Maple 
Corp., manufacturers of bowling alley equip- 
ment and croquet sets, had ten of twelve 
buildings destroyed by fire, including machinery 
and equipment, with estimated loss of $200,000. 

WASHINGTON. Vancouver—Vancouver Ply- 
wood & Veneer Co. suffered fire damage esti- 
mated at $15,000 to a dry kiln. 


New Ventures 


CALIFORNIA, Benicia—Benicia Lumber & 
Builders’ Supply Co. will be opened by C. 
Corkran. 

FLORIDA. Sarasota—McMahon Lumber Co., 
carrying a complete line of building materials, 
hardware and paint, has been opened here. 

NEVADA. Reno—Oliver Lumber Co. has 
been opened by C. M. Oliver and Erle Martin. 
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FOR THE LUMBER 





The Sargent Line and the Sargent Merchandising Plan make the Lumber Store, that sells 
Sargent Paint Products, known as ‘PAINT HEADQUARTERS.” Let us help you modernize 


your Lumber Store from your present display room. Your Sargent Paint Department 

















will outsell at a good profit, dollar for dollar, any line of merchandise you ever sold. 


Write today for full details 
of the Sargent Merchandising 
Plan for the Lumber Store. 


* 


INDIANAPOLIS 


jt Sarsent-Gerke <o. 


_. +. WE CAN DO FOR YOU! 
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RedDevily 
for QUALITY 


No. 024 
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RED DEVIL PLATED GLASS CUTTERS 
New standard handles on all modern-line models— 
perfect finger rest. Heavily plated—cutters literally 
glide along the rule. Long-life wheel, hard bronze 
axle. Pregreased. Rust proof. 


DIAMOND 
POINT DRIVER 


Automatic. Drives points 
at machine gun speed 
into hardest wood—from 
any angle. Holds clip of 
100 Diamond points. 
Makes glazing easy. 











DIAMOND POINTS 
Madein 4” and 4” lengths, 
100 to a stick. Will not 
corrode. Can be driven in- 
to hardest wood without 
wg Best made for 
sash, mes or mirrors. 














TRIANGLE POINTS 


Made of pure zinc and zinc 
coated in 6 sizes. Handy 
packages of 2 oz. to 1 Ib. 
with free driving tool. 


WALL SCRAPERS 
PUTTY KNIVES 
WOOD SCRAPERS 


Best in performance be- 
cause they are best in 
quality. 


Send for Catalog 


)) LANDON P. SMITH, inc. 


IRVINGTON, N. J. 
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ELCOME... 


There's real friendly hos- 
pitality awaiting you at 
Pittsburgh’s newest hotel 






PITTSBURGHER 


400 rooms, all with radio 
at no extra cost, outside 
view, and bath. 
RATES 
SINGLES $3 to $4 
DOUBLES $4.50 to $6 


A KNOTT HOTEL * JOSEPH F. DUDDY, Mgr. 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., Dec. 9.—A_ significant 
trade trend in New England at the moment 
is found in the preliminary announcement 
that the Harvard statistical experts charged 
with establishing the base price of native 
pine at each three months period, under the 
Government’s contract for sale of 425,000,000 
feet salvaged “hurricane” pine, will find it 
necessary to revise the contract price upward 
for the next quarter which starts Jan. 1. 
The Pine Sales Corp. has a difficult problem 
in getting these millions of feet of salvaged 
lumber out of the woods and into consum- 
ing hands. At the moment, it is literally 
swamped with orders and inquiries the ac- 
ceptance of which must be temporarily held 
up while adequate planing mill facilities are 
being developed. Plants are now in opera- 
tion at Rochester and Wilton, N. H., and 
Chicopee, Mass., while plans have been per- 
fected for establishing a temporary mill and 
shipping point at Fitchburg, Mass., and a 
location for a concentration point and mill 
near Franklin, N. H., is under consideration. 
A glance through the order files of the 
Sales Corp. convinces Manager Osborne 
that nearly if not quite all of the sales to 
wholesalers are for ultimate delivery to De- 
fense projects, either at the camps or. for 
housing near industrial plants working on 
Government orders. It is of interest to note 
that, at the suggestion of the Sales Corp., 
its contract with the Government has been 
amended to permit the latter to cut into 
square edge any and all logs—about 100,000,- 
000 feet—now remaining in the holding 
ponds. All the lumber being sold by the 
Sales Corp. is grade marked under the rules 
of the Northeastern Lumber Manufacturers’ 
Association; for this work, special schools 
of instruction have been set up by that asso- 
ciation, and as rapidly as possible competent 
graders are being released to completely 
meet requirements at all concentration and 
shipping points. 


WEST COAST WOODS—Wicth practically 

all ship space through December and Jan- 
uary now covered by orders, most offices 
here are quoting for February or later 
loading. In most cases, the discount from 
list has entirely disappeared to bring the 
quotation for dimension lots, calling for 
direct shipment from mills, either to full 
list or $1 over page 18 of West Coast list 
33. All available offerings of boards are 
absorbed, and very few unsold lots are 
left either on docks here or in transit. 
There are offerings of No. 2 boards as low 
as $39 and up to $40.50, with the No. 3’s 
in scant supply and quoted at $37@38. 
Strikes within the next few days will shut 
down most of the larger mills in the West. 
Receipts by water at Boston in November 
reached a total of 11,355,441 feet, and 
compare with the average in November 
in the previous ten years of 7,823,177 feet. 
In view of the known shortage of ship 
space, it should be noted that two ships 
landed 7,097,930 feet of the November to- 
tal, one having loaded at British Colum- 
bia ports. At the State dock in New Lon- 
don total receipts in 1940 to Dec. 1 are 
just under 25,000,000 feet, with three more 
ships listed to discharge there before Jan. 
1. The year’s total will be the largest 
since this terminal was built. 


EASTERN SPRUCE—AlIl current mill 
production is covered by orders and, as a 
rule, the lumber is destined to move to a 
Defense project and is therefore given 
shipping priority. Very few yard sched- 


ules for restocking are being placed for 
spring trade. Early heavy snow in north- 
ern Maine aids logging and improves the 
outlook for supplies. Mill yards have been 
cleared of all types of boards. Prices are 
based upon each particular trade situation 
in a strictly sellers’ market. One order 
placed last week called for 1x6-, 8-, 10- 
and 12-inch and was booked at $44, $46, 
$49 and $52, respectively, all to be dressed 
and matched and delivered promptly. The 
price range between high and low on all 
board items is quite wide. Very little 
Provincial spruce is available for delivery 
at New England points. Bundled furring 
holds at $36 for the 1x2-inch and at $37 
for the 38-inch. The smaller sizes of di- 
mension now start at $36@838, delivered at 
Boston rate points, and move up through 
the sizes to 2x10- and 12-inch at $45@48, 


LATH AND SHINGLES—Few lath are 
being made, mill stocks and orders are 
light, and the price of 1%-inch continues 
nominally at $3.50. Eastern white cedar 
shingles are inactive, though showing no 
price changes. West Coast red cedars are 
only moderately active, with lower grades 
in full supply at mills. For the 18-inch 
Perfections, delivered at New England 
points, price range is narrow at $4.91@ 
4.96, with the 16-inch 5X No. 1 at $4.36@ 
4.41; No. 2, $3.36@3.48 and No. 8 at 
$2.92@2.97. Dealers here report that the 
British Columbia mills will soon resume 
shipping in full carloads, not to reach the 
border cross-overs until after Jan. 1, when 
the new quota for duty free shipments is 
available. 


EASTERN HARDWOODS — The mills 
are well supplied with orders to absorb 
production as fast as it reaches shipping 
condition. Furniture factories are taking 
all the inch and thicker maple available, 
with the FAS inch at $88@92, and the 2- 
inch at $100@105. Demand from the wood 
heel shops for 2-inch No. 2 common and 
better has not reached full season volume, 
but there have been sales of full-length 
plank at $75@78, with the short cross-cut 
stock ruling $6 to $8 higher. 


PINE BOXBOARDS—Demand for com- 
mon boards is so Keen that a better than 
normal outlet has developed for all lower 
grades of pine that were in ample supply 
prior to the launching of the Defense 
program. Much of the square edge pine 
now being sold and delivered is going to 
low cost housing jobs at industrial cen- 
ters to. provide homes for emergency 
workers. For dressed No. 4 common de- 
livered at Boston rate points, price range 
on 1x5-inch is $30@31.50, up to $34@37 
for the 10- and 12-inch. Prices of No. 3 
common ‘are $6 to $7 above those of No. 
4. Stocks of inch round edge box are 
ample, demand is seasonally slow, and the 
price f.o.b.-mill yard ranges $12@14. 


NEW YORK, N. Y. 


The difficulty in obtaining boat space for 
West Coast shipments is growing more se- 
rious. Recent developments in the labor 
union situation are beginning to make deal- 
ers wonder whether they can count a great 
deal on the West Coast for their early 
spring requirements. As a result, many 
dealers have once again been scouting the 
southern pine districts to get first-hand in- 
formation as to just what might be ex- 
pected from them. Reports would lead 
one to believe that the southern pine mills 
are fairly well choked up with Government 
orders, and are having difficulty in filling 
these, owing to the bad weather they have 
been experiencing for some time. 


SOUTHERN PINE—Demand continues to 
take up production easily with more in- 
quiries reaching this market recently, no 
doubt due to the strikes on the West Coast. 
There continues to be a large demand for 
heavy dimension, which the mills seem to 
be unable to cope with. Prices naturally 
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remain very firm, with certain items ex- 
pected to advance shortly. 


WEST COAST—The mills are experi- 
encing great difficulty in meeting demand. 
Many large mills are closed down owing 
to labor disputes. Prices are very firm, 
with advances expected almost daily. 


WESTERN PINES—A great many indus- 
trial plants are drawing on Ponderosa 
items, and these remain very firm. Idaho 
has been holding steady, with considerable 
pick-up in demand during the past ten days. 
Sugar pine shows less firmness than the 
others, but dealers will have to turn more 
to sugar pine to fill their requirements. 


SPRUCE—Last week it was reported that 
one large wholesale concern was offering 
any quantity of dry spruce for immediate 
delivery. This concern is reported as hav- 
ing over 12 million feet. From other quar- 
ters come reports that only green spruce 
is obtainable, and not any large amount 
at that. Prices remain very firm. 


HARDWOODS — There is_ very little 
change in the hardwood situation, with 
prices continuing firm. 


Buffalo, N. Y. 


The lumber market has been somewhat 
less active recently, due to stormy weather 
and also to the retailers’ desire to hold off 
purchases until after annual inventories 
have been taken. Supplies available at the 
mills have been smaller than usual, be- 
cause of the extensive purchases by the 
Federal Government, and because of labor 
troubles, which have cut down the avail- 
able supplies at Pacific Northwest mills. 
Prices on must items have continued firm. 


HARDWOODS—Demand is fair, though 
not quite as active as it was a month ago. 
Buying is largely limited to present needs. 
Prices have been holding firm, with some 
searcity of stock prevailing in leading 
woods. Oak flooring has been showing 
much strength. 


WESTERN PINES—Additional firmness 
has developed in Ponderosa pine, for mills 
have smaller stocks than usual. Some 
Idaho pine mills have lately withdrawn all 
quotations. Retailers are holding off, ow- 
ing to wintry weather and inventory pe- 
riod. Consumers’ stocks are low in most 
cases, and they are buying in small lots. 


NORTHERN PINE—The market holds 
firm, with no large stocks available at mills. 
Some wholesalers have good-sized stocks. 
Production for next year’s trade promises 
to be unusually small. 


Baltimore, Md. 


SHORTLEAF PINE—While large quan- 
tities of lumber are being suppied for 
cantonment construction and some slum- 
clearance projects, ordinary yard business 
has slowed down seasonally. Small house 
building still calls for a considerable 
quantity of material. Box factories are 
using up stocks at an impressive rate. 
Stocks are large enough to take care of 
current requirements. Prices are steadier. 


LONGLEAF PINE—Defense and _ ship- 
yard work is making large demands. Con- 
struction that entails larger sizes is less 
in evidence. Mills are able to find ready 
takers for their output. Pronounced 
strength is shown in the list. 


CYPRESS—Demand absorbs production 
readily and supplies are not excessive, 
with prices progressively higher. 


HARDWOODS—Distributors report some 
wavering in quotations of late, with de- 
mand not quite as urgent. Buyers show 
less readiness to meet the ideas of sellers. 
The volume of business continues of 
gratifying proportions. The export move- 
ment is small. 


WEST COAST WOODS The fir mill 
Strike is beginning to disturb traders 
here who have large commitments and 
experience increasing difficulties in get- 
ting lumber. 
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Norfolk, Va. 


NORTH CAROLINA PINE—The market 
is still very active and a tremendous 
amount of small buying at good prices 
has been done by the contractors who 
want immediate shipments. B & better 
pine has been in good demand by yards 
and large planing mills, the latter taking 
small-mill stock that would otherwise go 
to retail yards direct at rather low prices. 
Retail yards have also been buying more 
No. 1 common to be worked into flooring, 
ceiling, base ete. Most retail yards are 
buying boards and small framing when 
forced to do so, but are complaining re- 
garding prices asked. Box mills have also 
been buying all the small-mill boards that 
they can get, at prices that are attrac- 
tive when compared with. present market. 
There continues a very good demand for 
small framing, dressed. Prices are strong, 
though some wholesalers have put in 
lower bids recently on some Government 
contracts. Air dried roofers and 4-inch 


sub-flooring have been moving briskly. 
There is a scarcity of good roofers in the 
Carolinas, and Georgia mills appear to 
have all they can do to supply nearby de- 
mand. Prices are firm but there has been 
no further advance, except that whole- 
sale prices to retailers in Norfolk are 
higher. There is no decided effort on the 
part of mills to increase production by 
working overtime. 





Loadings of Revenue Freight 


The car service division of the Association 
of American Railroads reports that revenue 
freight for the two weeks ended Nov. 30 to- 
taled 1,462,013 cars, showing a decrease of 
61,600 cars below the number for the two 
weeks ended Nov. 16. Forest products 
loadings of 77,604 cars show an increase of 
2,991 cars over the number for the two 
weeks ended Nov. 16. 
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TRACTION... 
NOT POWER ALONE 
15 WHAT YOU NEED 


PREY 


When there’s heavy work to do, TWO driving axles 


under the load are better than one. 


own, DRIVE 


THORNTO 


YOU SAVE MONEY! 


Take a truck of 134 to 3-tons original 
capacity and let us quickly and at 
low cost convert it to a husky unit 
of 30,000 Ibs. or more gross vehicle 
weight capacity. 


THORNTON 


8701-8779 GRINNELL AVE. 










Manufacturers also. of the 


THORNTON 


Use the 


Two ratios, for power and speed, 
easily controlled by a lever in the 
cab. Walking-Beam Flexibility— 
Special spring construction keeps 
equal load on all four driving wheels 
—Perfect balance between power and 
weight. 


ie Oe 2 ee On Oe 


DETROIT, MICH. 


DIFFERENTIAL 


automatic-locking 


which gives traction when slippery going makes trucks equipped with ordinary 
differentials helpless. 


"When you need TRACTION you need THORNTON” 
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HINGES 


The modern day hinge that has 
buying appeal; allows any treat- 
ment of decorating, reduces main- 
tenance costs, and eliminates acci- 
dents. Write for Dealer Proposi- 
tions. 


SOSS MANUFACTURING CO. 


657 E. ist Ave. ROSELLE, NEW JERSEY 
HOTEL BENSON 


Distinctive Hotel 


Centrally lo- 
cated. Aijr condi- 
tioned dining 
rooms. Unexcelled 
cuisine. 


All rooms with 
bath. Reasonable 
rates. 


R. K. KELLER 
and W. E. BOYD, 


Managing Directors 


ROSS FINNEGAN, 
Manager 











You'll like the Lennox inSt. Louis,too. 
Here in a handy downtown loca- 
tion, you'll find cheery, comfortable 
surroundings ... sleep-inviting beds, 
famous food and drink...everything 
to make your stay pleasant. 


All rooms have private bath and 
guest-controlled radio. Rates: 50% 
of all rooms $3.50 or less, single; 
$5.00 or less, double. 


‘lL etinox 


9th & Washington « St. Louis, Mo 


Nearby Parking and Garoge 
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Decembi 


Market News from Natio 


Portland, Ore. 


WEST COAST WOODS—With mill strikes 
spreading over the Northwest, the epidemic 
has just struck here. The manufacturers 
recently offered a higher scale but unions 
have rejected it. 


INTERCOASTAL—Mills are well booked 
with orders but yard demand is showing a 
seasonal slackening. Prices are holding at 
recent levels. All ship space is now booked 
six weeks ahead. 


COASTWISE—California business shortly 
will resume a more nearly normal status 
with the settlement this week of the steam 
schooner _ strike. Buying is somewhat 
heavier, and the mills already had a lot 
of unshipped orders. Yard supplies in sev- 
eral California cities are reported running 
low, especially on some items and _ spe- 
cialties. 


FOREIGN -— Moderate amounts continue 
to go overseas. 


' Spokane, Wash. 


INLAND EMPIRE PINES—Orders con- 
tinue plentiful. Government buying is ex- 
pected to be in less volume until spring. 
Prices at some mills on a few items have 
advanced fractionally, but generally have 
been firm at level of the first of the month. 
Planing mills are busy and shipments are 
heavy. Such stock shortages as have been 
occasioned by Government buying are 
mainly in Nos. 3 and 4 Ponderosa common. 
The Government’s sudden and heavy de- 
mand for a few items has resulted in a 
lopsided market. 





Tacoma, Wash. 


WEST COAST WOODS—The lumber 
market has been beset by strikes in mills 
and camps for the last two months. Re- 
tailers here say they are cleaned out of 
most stocks, which have been absorbed for 
Defense construction in the district. Lum- 
ber has been coming to neighboring Fort 
Lewis, where a heavy construction program 
is under way, from Portland and more dis- 
tant points. One retailer is reported to 
have brought two cars of lumber from a 
midwestern city to fill a particular order. 
Production in the few mills that are run- 
ning is negligible in comparison to the de- 
mand, and there are threats of further 
closures of both camps and mills. Mills 
in southwest Washington that are running 
are finding both rail and cargo business 
good; and there is a large local demand 
that cannot be fully met. 


San Francisco 


LUMBER RECEIPTS — Lumber receipts 
at San Francisco from interior points dur- 
ing November, 1940, totaled 13,670,000 feet, 
compared with 10,320,000 feet in October, 
and 8,070,000 feet in November, 1939. 


LUMBER CHARTERS — Lumber move- 
ment to the Orient continues small. In 
the Australian trade sufficient lumber of- 
ferings were reported to meet ships’ re- 
quirements. Lumber rates on the berth 
were quoted at $28 and $30, depending on 
ports. A vessel was reported chartered for 
a full cargo of lumber from British Colum- 
bia on private terms believed to have been 
in neighborhood of $25 or $26. A fixture 
was noted for a full cargo of lumber from 
North Pacific to South Africa on private 
terms. In the intercoastal trade, most of 
the lines were devoting their eastbound 
space to lumber. 


COASTWISE MOVEMENT — Following 
termination of the nine-week maritime 
strike, Dec. 5, 47 steam schooners that had 
been tied up along the Pacific Coast, re- 


turned to activity in the coastwise lumber 
trade. 


REDWOOD—Demand continues strong, 
with further advance of about $2 in upper 
grades on Nov. 26. All stocks of upper 
grades are low, and there is the prospect 
of a shortage of these items for some time, 
as the mills are pressed to keep up with 
current demand. Tank and vat is moving 
about fair to normal. Due to its being in- 
ventory time, yard stocks are reported very 
low. General outlook appears very good. 


CALIFORNIA PINES—The Ponderosa 
market is strong. Demand for common 
grades is very good, with stocks low and 
in some instances unobtainable regardless 
of prices offered. Strength of the market, 
aided by favorable weather, is holding some 
seasonal mills open that would ordinarily 
be closed down now. Sugar pine mills have 
plenty of orders; their stocks are low and, 
with the seasonal shut-down period at hand, 
they are not very anxious to sell. Despite 
the war and high freight rates, the South 
African market has held up surprisingly 
well, with buying going ahead and current 
prices being paid. The South American 
market is reported fair. 


Minneapolis, Minn. 


NORTHERN PINE—With all large Head 
of the Lakes mills closed, production has 
virtually come to an end for the season. 
Volume of sales is a little larger than for 
the corresponding period of last year. 
Retailers still are the chief buyers. Ship- 
ments, behind those of last year up to 
this time, are Keeping pace with the new 
business, but are behind total sales for 
this year to date. There is no indication 
as yet that the retailers are stocking up 
for future needs. Most shipments are of 
mixed cars. Unfilled orders total more 
than twice the figure of a year ago. 
Prices are firm at levels maintained for 
some weeks. 


NORTHERN WHITE CEDAR—Aside 
from orders here and there from dealers 
who are rounding out their stocks, the 
post business is in the seasonal doldrums. 
Winter also has put a stop to rural elec- 
tric and telephone line work. With stocks 
at a low level, manufacturers are turning 
their attention to production. Prices are 
unchanged. 


MILLWORK Manufacturers of stock 
items still are busy filling new orders and 
those on file, but a combination of ex- 
tremely cold weather, a slump in WPA 
work, and slowing down of public build- 
ing construction has reduced sales volume. 
Demand for stock merchandise for the De- 
fense program is large, and this in turn 
has speeded up demand from dealers who 
fear difficulty in obtaining future deliv- 
eries. Prices remain firm, with increases 
expected in the near future on some items. 


Kansas City, Mo. 


SOUTHWESTERN MARKET — Produc- 
tion of lumber received’ a sharp setback 
in the last two weeks as the result of 
heavy rains and floods. A number of mills 
were forced to close down completely. The 
fact that mills are anxious to keep operat- 
ing at capacity to meet their heavy order 
files aggravated the condition more than 
usual. The industry in this area is booked 
solid for the remainder of the year, and 
orders being accepted are not promised be- 
fore the middle of January, unless on con- 
tracts with the Government. Inquiries 
continue to arrive from the Government, 
and contracts are being let in large volume. 
A number of Southwestern operators ob- 
tained substantial orders last week on the 
bids opened at St. Louis, and many expect 
to receive orders from the Dallas letting, 
which was opened this week. Sales, while 
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still heavy, are not quite up to the levels 
of a few weeks ago. 


SOUTHERN PINE—The market is very 
strong. Prices are holding near the record 
high levels for the year. Inventories are 
small, and assortments broken. Mixed cars 
are hard to locate, and operators are not 
making prompt shipments. No. 2 boards 
and dimension are scarce. A great deal 
of common lumber is going to the Govern- 
ment for barrack construction. 


WESTERN PINE—Shipments have picked 
up, but operators report that the backlog 
of orders still remains large. New business 
is being declined because the larger manu- 
facturers have withdrawn. There is con- 
siderable difficulty in finding adequate 
stocks to fill orders, many of which must 
be revised to fit mill supplies. Straight 
cars of boards and dimension are almost 
impossible to obtain. Prices are steady, 
and about $3 higher than at the start of 
the fall season. 


HARDWOODS—Demand continues good, 
although not at the active pace of a month 
ago. Gum and poplar have been requested 
by the Government for the building of can- 
tonments. Furniture buyers have placed 
larger orders, and the oak flooring manu- 
facturers have purchased liberally. The 
bad weather has reduced output sharply, 
and sales are well ahead of production. 


OAK FLOORING—Rapid advance in resi- 
dential construction throughout the district 
has made a big dent in reserve stocks of 
oak flooring manufacturers. Mills are 
booked ahead for most of January, and are 
having trouble getting sufficient rough 
stock because many of the smaller loggers 
have quit producing hardwoods and are pro- 
ducing pine because of the greater demand 
for the latter. 


SHINGLES—Demand has declined in the 
last few weeks. A price reduction of about 
15 cents a square occurred last week, fol- 
lowing a similar decline in the previous 
two weeks. Dealers have more than enough 
supplies to carry through for the remainder 
of the year. The Government has not pur- 
chased any amount of shingles. 


Shreveport, La. 


SOUTHERN PINE—Demand now is 
largely for mixed cars, some invoices tak- 
ing: two or three pages, and buyers are get- 
ting car numbers in two or three weeks 
or even sooner. Current inquiries are 
mostly for January, and even February 
shipment. Mills refuse orders that do not 
fit stocks. Sales prices vary as much as 
$2@3, but are steadying into adjustment 
to normal demand. Production is off some- 
what on account of the woods being wet. 


SOUTHERN HARDWOODS—The market 
is very strong, though production has been 
somewhat ahead of orders. Gum and oak 
are in short supply, and still moving up- 
ward gradually. Gum is very scarce. 
Stocks of Nos. 1, 2, and No. 3 oak are low. 
There are cable inquiries from overseas 
for red oak and ash. 


Birmingham, Ala. 


SOUTHERN PINE—Activity centers 
around the remaining Defense contracts 
to be placed. Average price on these has 
been considerably lowered, high being 
$27.75 as compared with above $33. Vol- 
ume of business is sufficient to maintain 
something near present price levels. Ala- 
bama mills and distributors have sold 
more than half a billion feet low grade 
dimension and boards for Defense. Ship- 
ments have been stepped up to about 25 
percent over production, and sales lead 
both. Shipping to Army camps has begun 
tapering off. No. 2 shortleaf dimension, 
S4S, 2x4- to 2x8-inch, is $26.50@28.50, up 
to $30@32. For No. 2 sheathing and sub- 
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ition’s Lumber Centers 


flooring, $27.50@33 is asked, but sales are 
not on this basis. Since the Government 
purchases little 2x10- and 12-inch, those 
sizes are sluggish. Present mill prices 
leave little margin for retailers, and they 
are doing much shopping among small 
mills. No. 2 flooring 1x4-inch has receded 
from $32, high, to $27, with stock offered 
at $26. No. 3 random width and length 
boards may be had at $22. No. 3 dimen- 
sion remains a drug on the market at $16 
less 8 percent. A good many orders for 
sheathing have been filled with 2x6-inch 
and wider, resawn into S1S2E boards, at 


$18, mill. 
Cincinnati, Ohio 


HARDWOOD MARKET — Purchases of 
Appalachian and southern hardwood lum- 
ber continued in small lots this week, and 
inquiries were frequent enough to give 
some strength to the market, according 
to the consensus of dealers. Railroad in- 
quiry is more active. Oak flooring quota- 
tions on all items were advanced slightly. 
Good demand for maple flooring also was 
indicated. Box and crating factories are 
taking Nos. 2 and 3. Dry stocks of FAS 
and No. 1 and select sap and red gum, 
plain and quartered are scarce, and prices 
are strong to higher. 

SOFTWOODS—AIll items of southern 
pine were active, with retailers able to 
obtain shipments for the first time in 
many weeks. Pine prices are still strong, 
but mills are more reasonable in their 
views. Competition of western woods and 
yellow cypress seems to have prevented 
further advances in pine prices. 


Memphis, Tenn. 


SOUTHERN HARDWOODS — Hardwood 
demand has declined by about 20 percent 
from the high spot of a month ago, but 
manufacturers still have on hand a sizable 
bank of back orders and feel that a great 
volume of new business is in prospect 
from northern and eastern furniture 
manufacturers. Large quantities of the 
lower-priced hardwood continue to go 
into the manufacture of containers for 
merchandise and for munitions. Prices 
are stable and unchanged, principally be- 
cause stocks of dry, manufactured lum- 
ber are low, and many mills are oversold 
on their present inventory. England has 
need for millions of feet of southern hard- 
woods, but ship space can not be provided 
until other and more important products 
have been transported. 


OAK FLOORING orders have declined. 
Prices are unchanged. Mill inventories 
are very low. Manufacturers here say 
that the stock in retailers yards is negli- 
gible and that, with much home construc- 
tion awaiting release of workmen from 
Government jobs, there is certain to be 
a later scramble for oak flooring. Mills 
are operating in an effort to fill their 
back orders for 24-inch stock. 


Warren, Ark. 


ARKANSAS SOFT PINE—Prices for the 
most part have remained firm, but those 
of some items showed a slight leveling- 
off. Demand has eased up, but mills are 
exceedingly rushed with Government can- 
tonment shipments. Orders for canton- 
ments continue to take the major part of 
the output of common items. There is a 
nice demand for trim and flooring. Some 
furniture manufacturers are steadily in 
the market. Weather has been a little 
more favorable, and has permitted re- 
sumption of logging operations. Mills 
continue to bank logs in order to be able 
to keep up production during the wet 
months of January and February. Produc- 
tion and shipments continue about equal. 


SOUTHERN HARDWOODS—tThere has 
been a slight decrease in both production 
and new orders. Rains have slowed up 





Set of Blue Prints and 


ree BOOK 


“HOW TO READ BLUE PRINTS” 






Sent to Employees of 


LUMBER DEALERS 


This Free Trial Lesson on “How to Read Blue 
Prints," and a set of blue print plans,—to 
show you how this 37 year old School for 
Builders makes it easy for men in lumber 
yard offices to list material, ,estimate costs, 
etc. Drawing of plans included if wanted. 
LEARN AT HOME IN SPARE TIME 
Men with this training are needed now to 
handle expanding business in lumber yards. 
Lumber yard officials and building contractors 
urge employees to get this training. For Free 
Trial Lesson address: 


CHICAGO TECH COLLEGE 


S-424 Tech Bldg., 118 E. 26th St., Chicago, IIl. 








GILBERT NELSON & CO. 


Public Accountants 


332 S$. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 














Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 
A rating guide to the Contracting trade of 
Cook County and Cook County dealers 
Telephone Randolph 4893 Collection and Mechanics Liens 














Loose Leaf Tally Books 


TALLY SHEETS with 
Waterproof Lines 
Samples and Catalog 
on Request 

Tally Cards Rules 

Crayon Gauges 

Rule Cases Hammer Stamps 

Pickaroons Marking Sticks 

Car Movers Leather Aprons 

Tally Pencils Load Binders 
Books for Lumbermen 


FRANK R. BUCK & CO. 


2133 Touhy Ave. CHICAGO, ILL. 
Car Door Lumber Rollers Sectional Board Rules 











FROM THE BARN DOOR HANGER 





pages, vest pocket size, giving tabies on scantling and 
measure, round timber reduced to square timber and 
logs reduced to inch measure by Doyle’s Rule, log tally ecal- 
culations, and 
copies sold. 


S. E. FISHER, Publisher 
195 Platt St., Rochester, N. Y* 


TO THE TINY CABINET HINGE 


Every item of Stanley Hardware is built and 
priced for the satisfaction of you and your 
customers, and advertised so it will sell easily 
and profitably. Catalog No. 61 describes the 
line. The Stanley Works, New Britain, Conn. 


HARDWARE FOR CAREFREE DOORS 








SCRIBNER’S LUMBER & LOG BOOK 


Indispensable for lumber merchants, sawmill men, etc., 190 


plank 
round 
other valuable information. Over 2,500,000 














Richard Shipping Corp. 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 








in Boston 
HOTEL KENMORE 


Commonwealth Ave. at Kenmore Square 


@ All Rooms with Tub and Shower 
@ Rates From $3.50 @ Dinner Music 
@ Write for Historical Map of Boston 


L. E. WITNEY, Managing Director 











BOARD FOOT 
CALCULATOR 


Accurate 
Quick 


A Sliding Rule Lumber 
Calculator for quick and 
accurate figuring of 
Board Feet. Not neces- 
sary to find a page in 
a book, merely slide to 
the desired width and 
thickness and instantly 
find the correct number 
of board feet directly 
under any desired 
length. It is not neces- 
sary to change the rule 
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68 different specie of 
woods are given. 


Figures are black on 
white enamel so they 
can be easily read. The 
tule is contained in @ 
heavy carton. A very 
handy “tool” for every 
lumberman’s desk. 
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AMERICAN LUMBERMAN. 
Chicago, Ill. 


Enclosed find remittance for ...... 7 please send 
Slide Rule Calculator(s) to the name and 
address below. 
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Town .. Pes: Pe een aaee 
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the logging operations considerably, and 
materially affected production and the 
drying of yard stocks. Mills are not book- 
ing future orders, with two months of wet 
weather still ahead. Scarcity continues in 
items of 4/ and 8/4 FAS quartered sap 
gum. Flooring oak is none too plentiful 
either. With the Government preparing 
to use hardwoods in Defense construction, 
the market outlook is somewhat brighter. 


Seattle, Wash. 


WEST COAST WOODS—Tremendous De- 
fense orders are still to be*placed, but the 
Government appears to be waiting until 
present large purchases reach destination. 
A strike by C.I.0O. and A. F. of L. unions 
to obtain a pay raise of 7% cents an hour 
and a week’s vacation with pay is making 
deliveries difficult. Some 33 mills and 
five logging camps are down at this 
writing. 

RAIL—tThere has been an increase in 
independent retail yard buying, orders 
ealling for delivery after Jan. 1. Some 
line-yard buying also is evident. It is 
understood here that eastern prices are 
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much softer than those at the mills. D 
uppers are scarce as are also D flooring 
and D drop siding. 


INTERCOASTAL— Demand and prices 
are about the same as they were two 
weeks ago. Ship space for January is 
booked up; it is so scarce some buyers 
are figuring on shipping by rail. 


CALIFORNIA—With the steam schooner 
strike over, prices are expected to be 
easier at delivery points, but they won't 
soften at the mills. Demand is very 
strong. 


SHINGLES—Prices of XXXXX and Per- 
fections dropped 5 to 10 cents the past 
fortnight, but apparently have stabilized. 
Quotations are $2.85@3 for No. 1 XXXXxX, 
direct to trade, and $3.05@3.10 for No. 1 
perfections, with Nos. 2 and 3 correspond- 
ingly lower. No. 1 Royals are oversold, 
and other stocks are not excessive. A 
little line-yard buying is helping. Weak- 
ness in shingle prices combined with 
firmness in logs and high costs have re- 
sulted in some mills closing, so produc- 
tion is a little lower. 


EXPORT—It is difficult to obtain lum- 
ber here, because of strikes. 





RELATION OF UNFILLED ORDERS TO STOCKS 


WASHINGTON, D. C., Dec. 9.—Following is statement of seven groups of identical mills 
of unfilled orders and gross stock footage on Nov. 30: 





No. of Mills Unfilled Orders Gross Stocks 

Reporting 1940 1939 1940 1939 
Total Sottwoods® ....cccccece 369 1,041,862,000 681,795.000 3,167,281,000 3,435.732.000 
Total Hardwoods* ......... 8 65,533,000 58,175,000 338,075,000 361.167.0000 
OGRE BEE cnc dkccs eserves 448 1,107,395,000 739.970.000 3,505,356,000 3,796,899,000 
Oak and Maple Flooring.... 89 65,210,000 55,.575.000 68,087,000 82,940.000 


*Of Northern mills, 9 reported on softwoods, 11 on hardwood unfilled orders; 12 mills 
on stocks. The total number of mills (457) includes 9 northern plants that are in both 


softwood and hardwood subtotals. 





NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


WasuinctTon, D. C., Dec. 9.—Following is the National Lumber Manufacturers’ Asso- 
ciation report for two weeks ended Nov. 30, and for forty-eight weeks ended that date, 
covering mills whose statistics for both 1940 and 1939 are available, and percentage com- 
parisons with statistics of identical mills for the corresponding period of 1939: 


Av. No. Per- 
Mills Production cent 
TWO WEEKS: Rpte. 1940 
Total Softwoods .. 388 430,673,000 106 


Total Hardwoods.. 94 


Total Lumber ..... 467 
Total Flooring .... 80 


FORTY-EIGHT WEEKS: 


Total Softwoods... 397 10,415,212.000 
Total Hardwoods.. 87 415,317,000 


Total Flooring..... 80 


of 1939 
22,597,000 104 


467 453,270,000 106 
23'750,000 117 


105 


Total Lumber...... 467 10,830,529,000 106 
494,190,000 116 


Per- Per- 

Shipments’ cent Orders cent 
1940 ef 1939 1940 of 1939 

481,513,000 116 453,989,000 133 

24,153,000 107 19,488,000 137 

505,666,000 115 473,477,000 133 

21,043,000 113 14,452,000 135 


11,060,145,000 107 11,409,677,000 110 
449,355,000 96 454,477,000 100 


11,509,500,000 107 
496.985.000 114 


11,864,154,000 110 
521,617,000 118 





Western Pine Summary 


PorTLAND, OreE., Dec. 9.—The Western 
Pine Association reports as follows on 
operation of identical Inland Empire and 
California mills during the two weeks ended 


Nov. 30: 
Report of an Average of 104 Mills: 
Total for 2 weeks ended 


Nov. 30, 1940 Dec. 2, 1939 
Production 143,820,000 143,379,000 
Shipments .... 171,214,000 148,355,000 
Orders received 154,123,000 116,838,000 


Report of 102 Identical Mills: 
Noda tuly Bae did 
Unfilled orders 325,879, 3,934, 
Gross stocks.. .1,462,933,000 1,575,242,000 
Report of 102 Identical Mills: 
-m—Total for Year——, 
1940 1939 
Production ...3,380,028,000 3,130,354,000 


...-3,634,455,000 3,332,375,000 
a. 3,307,537,000 


oO ae 3,744,619.000 


Southern Pine Statistics 


[Special telegram to American Lumszaman] 


New Orteans, La., Dec. 11.—Following 
is a summary of reports from southern pine 
mills for two weeks ended Dec. 7: 


Average weekly number of mills 118: 


Units,7 98 

— Two-Weeks 
Three-year average production* 59,219,000 
Actual production .....cccccces 64,182,000 
Ee errr eee 71,188,000 
Orders Fecelved ...cccccscevsse 69,122.000 


Number of mills, 126; Units,7 104 
On Dec. 11, 1940 


eo eer re 109,035,000 
We EN ks ore veevncsesate 239,927,000 


*Oct. 26, 1936, to Oct. 28, 1939. 


Unit is 304,000 feet of “3-year average” 
production. 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


Bast and west side mills have reported the following average f. o. b. mill sales 
southern pine to the Southern Pine Lumber Exchange, New Orleans 


rices on 
» La. for sales made 


in the period of Nov. 26-30, but where prices for this period were not available, prices for the 
month to date have been inserted and starred (*): 








West East West East West East West East 
Side Side Side Side Side Side Side Side 
Flooring Standard Ceiling Standard No. 2 Shiplap and No. 2 Dimension 
Lengths %x4 Lengths Boards, Std. Lgth. |ox4 
x4— 
ix8, rift— wg5.o0[B&better.. 37.88 39.9011x6 111111 3812 3283]16 c.ce22) g2:88 3135 
pabetter.. Ctl ssieeig, *°°°°*"" 8.66 39.00/1x8 1222! 32.85 32.05/18 & 20... 34:10 *34:30 
oeeeee? PD seeseees 25.75 28.10 1x10 ..... 33.28 82.28 22 & 24... 46.00 .... 
1x3 flat 7 eo EE ices "85/ 2x 
grain— Surfaced Finish No. 3 Shiplap ana |!12 & 14... 28.97 28.76 
Ribetter.. 51.52 50.50] Standard Lengths | Boards, Standard |i} °-"""-: 32:86 30-00 
teeeeeee 42-22 45-80] Bebetter Lengths 20. ....... 33:47 35.00 
‘o. 3 mil Ao ite *20.00 22.00 _— thick— eeereee 20.28 19.64 2x8 
ix4 rift— " Se ES "cg ol araia 55.00 58.00}1x6 Rgh. 12 & 14. 30.04 28.94 
B&better.. 65.70 5 Sb topaeins 60.17 *63.56 SiS/S4s. 25. as ee... 30.87 32.83 
51.84 *53.50 oP ae ateeaen 55.96 58.00 5.9 26.12]18 & 20. 33.05 34.33 
Rieeeees 39°75 ° eseeeee Me ee 1x8 otinats 3707 26.91/22 & 24...*38.20 35.00 
ix4 fiat °° nea 1x10 Pc 63.72 *63.08]1x10 ..... 27.22 27.7512x10 
grain—  j214,;,-3.;. S.97 SS.00tizis ....% 26.44 25.12112 & 14. 32.53 32.50 
Bé&better.. 51.39 52.00 ox6/4 ae Jambs _ eee 33.17 *32.25 
47.37 46.22 -11 68.50 B&beuetter— 18 & 20. 34.62 35.35 
S ..°7:: ae Sx10 v2. 77.27 79.001; 1% & 22 & 24... 34.50 *38.00 
AoE nee ger 4.25 90.00)" 4° > © 85.00 *79.90/3x13 : 
Flooring, 2 to 8-foot 5gx4-8 ... 72.65 64.75)12 & 1 32.95 $31.07 
ok a Inch thick— i Renin EEE <*ee 33.40 *32.19 
B&better..*57.50 eevee eeee 3.06 49.00 2x4 M4 eevee H+ ope 
Cs aags 4800 ot ; soceccos BRS Seaals & 14 34.97 3087152 & 24. .1#41.50 35.00 
¢rain— 1x5&10 55.88 5729159 £°56°°° 37°36 34:¢4| Timbers 20 & Under, 
B&better.. 42.49 42.00]12 --+-++- edie | eat © No. 1 
ioe: 7.75 39.00 2x6 oe 
sa ‘51 29.00 Rough Finish, 12 & 14... 32.91 31.22 aa aed Hey 
Pa rift— Standard Lengths GC w.eeeee 34.48 34.40 2&4x10 ... 41. *47.50 
B&better.. 52.56 B&better—  eeeperes 33.75 84.67, -oox tO... £1.67 %S7. 
eae 5.00 1x4/8 62.88 54.17/20 ores: 36.39 34.50]5X10-10x10 39.60 37.25 
1x4 ‘flat eee goa A122 & 24... 47.50 37.00)2&4x12 ... 51.33 42.00 
a. a 1x5&10 ...*63.62 $60.00 Ox8 5x12/12x12 50.62 41.00 
B&better.. 39.51 38.00|2%12,,°--:- 82.25 *77.00119 & 14... 34.11 31.92] Lonezleaf— 
| eoeey 5.27 *36.13| Soha, geo 34.63 34.41|4x6/8x8 .. 35.17 
D veesbnas 26.00 *29.00| 4_¢ 71.18 *64.00]18 «+++: 35.95 34.00)2&4x10 ... 41.25 
- . > ON tt #31750 ©77.00120 cesses: 38.85 35.94)8&4x12 ... 50.25, .... 
rop Siding, Stand- cece ol: ee eOlo2 & 24... 43.66 43.00 No. 3 Dimension, 
ard Lengths, 1x6 ED ciaisece 98.00 *89.0015519 Random Leneths 
Bebetter.. : a _ ee 45.00 39.17 A saves hy 90 eee 00 
etter. .*44.51 cee = “Tae 43.67 39.00 ae 52 *22.48 
catenins 41.04 *43.00| Stamdard Lengths [1¢ °° °°: 43.16 40.56/2X8, ---.-- 23:00 #2804 
Feet 36.17 36.00| ne netter— 18 @ 230... 44.15 48.00122!0 «.... *22.66 $23. 50 
» 116— 74.80 65.50/22.& 24... 54.00 51.00/2x12 ..... 25.59 #2420 
B&better.. 52.00 *53.00|1%4,.----- 501 9x12 Car Taining, 13/16” 
ne iP 52.37 47.25|1x6&8 .... 73.25 65.44)59 B&btr&Sel—-. 
D liiiiils39%65 37:75] 1x5&10 .. 75.25 70.50)12 & 1 ere ot elias, 16.... 62.90 
No. 3 1211 3826 2738] Ne 5 soos 6 a streets trae foam 1x4 16... 40.00 
pala Spoeaiede : 
Babetter. Par00 48 75| Standard Lengths |22 & 24... 58.50 *53.00/1*¢.,18 Siaing, 12/16" 
Set eS 47.00 41.00/1x4 ...... 45.24 *39.75 Plaster Lath R& btr&Sel— 
D vageaens 36.99 38.25)/1x6 ...... 45.10 *39.22 Kiln Dried ant, 9.20. *54.89 *59.00 
No. 1 49.60 *40.24)/1x8 ...... 42.49 *40.96| 5x14”, 4 1x4, 10.... 50.20 *51.50 
No. 2 .... 34.72 34.25/1x5&10 52.63 *50.77|No. 1 .... 6.81 5.19'1x6. 9.....*54.46 *56.27 
No. 3 ....*29.25 22.50.1x12 ..... 55.68 *61.25:No. 2 5.10 *4.70 1x6. 10....*50.00 *50.83 





WESTERN RED CEDAR 


Seattle, Wash., Dec. 9,—Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills are: 

Beveled Sidtng, 12-inch 

lea ity ” “B” 
BUNGE. ssdkceneeseun $24.00 $22.00 $19.00 
=<. Seer 31.00 24.00 22.00 
PEE aeadceartacnes 37.00 33.00 29.00 

Clear Bungalow Siding, %-inch 
a. Oe vega wees Tere 
RUPEES 6st 6esdseneale ee Wat dowe@eslonens Ee 
ee a ee ee - 70.00 
Finish, B&better, S2 or 4S, 6-16’ 

S2S or S4S 

or Rough 
SIE  caisiatiee Da merbe bees comes 80.00 
BS -exra:0-00-n.n avec lemntiatain ie taadenmale aaa. 
co  —_———__e Cae eee Canteens eves aww 0.00 
REEL 6.60686 os4ee eee) evagnices ene Se 
lo —— deve Vewee we we ewenee ++. 100.00 
CC PROPS FLORA Ae covcce. Se 
1x20” Be eae aes eg oe e+. 115.00 
1x22@23” ......... ea eee eeeee 120.00 

, Ceiling or Flooring, B&better, 4-16’ 

RR Sha SOR REY Se 4 dae beans tee eee Sa 
ina” wakamearcs ’ ilahGh ecianie eee kee tive. 

Discount — "Mouldings 6-20’, Odd Lengths 

Series 8000 
Listing under ee cocccce cBOD 
Listing $4 and Sabine 16-00-0:0000e 
Clear Lattice, 5/16”, 4 to 16’ 

sme 100 rk tt. 
ign eee PER Re se et, = nee nee 37 
1%” . 7 eeeee . eeene eeeeeeeeeeeeeene 60 





“OAK FLOORING 


Current prices of oak flooring are un- 
changed from list that appeared in previous 
issue.—EDITOR. 








WESTERN PINES 


Following f. o. b. mill prices on actual sales 
were reported to the Western Pine Associa- 
tion by members during the period from 
Nov. 25 to 30, inclusive. Averages include both 
direct and wholesale sales, and are based on 
specified items only. Quotations follow: 


Ponderosa Pine 


SELEcTs, S2 or 4S— 1x8 5/4RW 6/4RW 
rae $61.86 $65.78 $66.20 
_ ee ee 45.12 49.30 49.53 
SHop, S2S— No. 1 No. 2 
pa bishe wie biorde Mimeeierere ate ete $33.58 $26.54 
Is pce ee hive are eiateler es wle™ Rei aas 33. 26.01 
Commons, S2 or 4S— No. oO. 
RS OR ree $33.51 $28.19 
po ene en eran 34.41 26.11 
Se eo. eS Ue eee 19.89 


Idaho White Pine 


Se.tects, S2 or 4S— 1x8 5-6/4RW 


oo a ee $62.99 $75.18 

Quattte CO): Wks. ovicccks csv 46.33 61.59 
CoMMONS, S2 or 4S— 

ae a Sterling Standard 

0.1 No. 2 No. 3 

as : Re ry oe a $49.00 $38.36 $31.60 

nr ae 1.00 44.52 31.46 

Utilite (No. 4) 4/4 Se" or 4S RWRL....$22.56 

Sugar Pine 

SBLECTs, " or 4S— boy 5/4RW 6/4RW 

B&Btr., RL....... $71 $73.34 $70.89 

er eae Tad 0.39 67.82 

eer 48.73 48.98 50.09 

SHop, S2S— No. 1 No. 2 0. 3 

BEF ihe rolerd.s.« Gum aieruic $37.03 $30.52 sta 

GE are-0'e. ao eras erele 37.01 30.20 $25.52 

BPE! declsos matersoSien 48.02 35.66 22.72 

Larch-Douglas Fir 

Tee, Be; U, Bion os secs ccswene $25.18 

Dimension, No. 1, a re 23.82 

Flooring vert. wr. Cee, © Beds. os ccces 43.08 

Boards, No. 8, S2 or 4S, 1x8............ 21.76 








NORTHERN HARDWOOD 


Following are prevailing quotations f. 0. b. 
Wausau, Wis., on northern hardwoods: 


No.1 No.2 No.3 


Brown Ash— FAS Sel. Com. Com. Com. 
SS $70.00 $60.00 $45.00 $31.00 $21.00 
_ eer 75.00 65.00 50.00 35.00 22.00 
ee 80.00 70.00 55.00 36.00 22.00 
BPMN. Ss orieware 85.00 75.00 58.00 40.00 23.00 

No.1 No.2 No.3 

Basswood— FAS Sel. Com. Com. Com 
Ce $78.00 $68.00 $46.00 $30.00 $22.00 
ENG: 83.0 73.00 51.00 34.00 23.00 
6/4 . --- 86.00 76.00 54.00 35.00 25.00 
BE Siccctoun - 93.00 83.00 64.00 36.00 25.00 

10/4 coscce, See See Tee SEP | snes 

12/4 ooeeee103.00 93.00 76.00 52.00 ... 
ML... watenere 70.0 60.00 39.00 26.00 .... 

No.1 No.2 No.3 

Hard Maple— FAS Sel. Com. Com. Com 
Ae $77.00 $62.00 $49.00 $34.00 $18.00 
* eee 0.00 65.00 54.00 37.00 20.00 
ee - 83.00 68.00 57.00 38.00 20.00 
ee 90.00 75.00 62.00 38.00 21.00 
erecta ore 0.00 75.00 62.00 39.00 21.00 
eee ---103.00 88.00 70.00 44.0 ee 

10/4 -++-103.00 88.00 73.00 44.00 ... 

2 ee: 123.00 108.00 85.00 47.00... 

A 123.00 108.00 85.00 47.00 con 

eee -163.00 148.00 125.00 .... .... 

No.1 No. 2 No. 3 

Soft Elm— FAS Com. & Sel. Com. Com 
a $54.00 $44.00 $32.00 $22.00 
Ce 57.0 47.00 34.00 23.00 
EAA 57.00 47.00 35.00 24.00 
_. ere 60.00 50.00 36.00 24.00 

oe 63.00 53.00 38.00 POTS s 

0. ee 68.00 58.00 43.00 a eaice 

No. 1 No. 2 No. 3 

Rock Elm— FAS Com Com Com 
ee $50.00 $32.00 $21.00 $20.00 
57.00 39.00 23.00 22.00 
SC are 67.00 47.00 25.00 22.00 
NR ea 70.00 55.00 30.00 25.00 

ar 80.00 65.00 42.00 28.00 

EES 90.00 75.00 47.00 30.00 

No.1 No.2 No.3 

Birch— FAS Sel. Com. Com. Com 
ae $93.00 $75.00 $51.00 $32.00 $20.00 
SS are 98.00 80.00 59.00 39.00 21.00 
a eee 00.00 82.00 65.00 45.00 21.00 
Sere 100.00 88.00 75.00 50.00 22.00 

rr 102.00 92.00 77.00 50.00 oom 

ee 105.00 95.00 82.00 55.00 

ee 160.00 150.00 125.00 
eS 77.00 63.00 46.00 30.00 
_, Saree: 80.00 66.00 50.00 32.00 .... 

No. 1 No. 2 No. 3 

Soft Maple— FAS Com. & Sel. Com. Com 
Se $65.00 oes. 00 ses. 00 $20.00 
SS) eee ee 70.00 50.00 2.00 21.00 
Ee. Gtinisaceuies 8.00 55.00 3 00 21.00 
MET ico atehaisibeiacs 85.00 60.00 36.00 22.00 





DOUGLAS FIR 


Seattle, Wash., Dec. 9.—Current quotations 
f.o.b. mill on Douglas fir items in mixed cars 
ee rail shipments direct to the trade appear 
below: 

Vertical Grain Flooring 


B&btr. Cc D 

RE aii Awieeuereeernee $47.00 $41.00 $35.00 
Flat Grain Flooring 

eee e ee 38.00 $36.00 $33.00 

ize iericorskes eee * 43.00 41.00 33.00 

Drop Siding 
1x6 Pat. No. 106....$43.00 $42.00 $33.00 
1x6 Pat. No. 116.... 43.00 42.00 33.00 
Ceiling 

See Pere $36.00 $33.00 $24.00 

See ee 37.00 34.00 27.00 
Boards and Shiplap 

1x 1 1x10 1x12 

eee $30.00 $30.00 $28.00 $31.00 

eS 26.00 26.00 25.00 25.00 

We vasa 20.00 20.00 20.00 20.00 

"— 1 “Re 

re ee $26. 30 926. 59 $27. 50 $27. 50 $21. mn) 

> are 6.50 27.00 27.00 

SS eae 3 50 36/60 36. 30 26. 80 26.50 

BEI o-c.sierwisiere 27.50 27.50 28.00 28.00 28.00 

BUM -<sdwae es 28.50 28.50 29.50 29.50 29.50 


No. 1 Rough and/or Surfaced Timbers 
4x4 to 4x12-inch eeyeNy 20 feet and 
shorter, cane 
12x12 20 ‘tt. and shorter. ee sicee'es a ee 
12x12 22 to 30 feet......... 
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SOUTHERN HARDWOODS 


Following are ranges of f.o.b. mill prices 
on rough, air dried southern hardwoods, from 
reports of sales made during the week 
ended Dec. 9: 








Qrtd. Red Gum Plain Red Oak 
-. 1é& ae = FAS— 

. Peres 5.25 @37.00 OO errr 43.00 @ 44.00 
Hy ee 39.50 7: Aes 55.00 @55.25 
a 42.00 aes 59.25 

Plain Red Gum eee 68.25 
FAS— No. 1 & Sel 
83.50 7, 33.00 @34.00 
No. 1 & Sel.— Mixed Oak 
| 30.00@37.50 | Sound Wormy— 

, rere 41.50 7 ee 25.00 
No. 2 Com.— i eee 
Me tsvetee 20.00 ee er 9.00 
Qrtd. Sap Gum S Beech 
FAS— ir 35.00 
ee ase 48.50 | 4/4 .-..-.; 6. 
| Babee 52.00 No, uvmeam =? 
No. 1 & Sel.— = 25.00 
4 4/4 een 34.00@ oy 50 FAS— 
eben + PY 48.50 
Aa: PUD ois xeas 75.00 
aca Sap Gum 

s— No.1 & 1— 
ake 44.00@47.00 | No 1 © Se! 31.00 
6/4 eoeese 46.00 @ 48.00 No 2 Com.— 
ey © Se0@s4.00 | tee 19.08 
5/4 2 ....134.00@34.50 | LOS Run— 27.00 
6/4 ...... SO etnias 27.00 
No. 2 Com Cottonwood 
OE kee Were 19.00 No. 2 Com.— 

Qrtd. Black Gum are ssduae 21.50 
FAS— Willow 

acters 42.50 No. 1 & Sel.— 
No. 1 & Sel.— ; pee 29.50 

errr 32.50@33.00 Ser 34.00 
ge ee 35.00 -) eer 34.00 

Quartered Tupelo No. 2 Com.— 19.50 

, ae 43.50@ 45.00 ecan 
No. 1 & Sel.— No. 2 Com.— 
og ae ee ae 33.50 WE. weadee< 15.00 
|) [eae 34.00 | Log Run— ; 
C8 cece 36.00 /4 ...... 42.50 

Plain Tupelo ye 3 ne 9.50 
hats re 41.50 ress 
i. — Selects— 
No. 1 & Sel. 31.50 o ao die’ 62.00 @65.00 
ae ele : ae tale 65.00 
Qrtd. White Oak bladed se 
$7 ai > | Shop— 
ee 87.25 | 4/4 ......32.50@40.00 
No, 1 & Sel.— iy, See 48.00 @52.00 
tees 55.50 | 8/4 ...... 60.00 
gran White Oak No. 2 Com.— 
FPAS— —— &| 4/4 ...... 26.50 
ere 60.00 Mixed Hardwoods 
No. 1 & Sel. — Dunnage— 
A Re 34.00 @35.00 4/4 ...... 7.50@10.00 
No. 2 Com.— ), es 10.00 
hed ok ae 30.00 J aa 10.00 
Following are average sales prices, these 


f. o. b. mill figures being based on shortleaf 


weights, obtained by Arkansas Soft Pine 
mills during the week ended Dec. 7: 
Flooring 
Edge grain— 3-inch 4-inch 
PTT COC CC $70.00 $70.00 
Brae Sameer & tiene Go yA alae 60.00 57.00 
Flat grain— 
Rabetter Bla Wn ela gato uae ae $55.00 $52.00 
eaiaiala ale tnware ak sedate aa 48.00 47.00 
D RheCCe Okan cebeerwasee 36.00 36.00 
Partition 
B&Better Cc 
maraseee, SABE. wicccciowwece $53.00 $48.00 
Boston Partition, OS are 50.00 45.00 
Drop Siding, 1x6 
No. 117 No. 116 
Babetter Sree ry err es $56.00 $60.00 
Sy Pee ee ee re 47.00 50.00 
D A eee Pe ee 38.00 38.00 


Coue. — & Jambs 
3&4 6 


8 10 
B&better $72. 00 $77. 00 $72.00 $72.00 $77.00 


Mouldings 
; Discount 
Listed at $3 and under........... cee. 35% 
OG Ee Wedtineweewerebadéaeaulnebare eas 30% 


Boards one Shiplap 


*Boards, S4S, No. 
or Shiplap No. 2. 


1x8 1x10 1x12 
1.$46.00 $46. 00 = 00 = 00 
34.00 35.00 35.00 40.00 


No. 3. 28.00 29.00 29.00 29.00 
Dimension, 84S, 16-Foot 

No. 1 No. 2 
SE ak bh vidieadinl ed haheoe wale sa alead a ee $35.00 $33.00 
ERS Siblin é einen ok phe Uo 9.4 haw oo weed ae 32.00 30.00 
NT ay Ra ausiorg Corn a8 OO aed e are ere 33.00 31.00 
cio hivins dneabeas eet ek ae nen 42.00 35.00 
I so.ah a Absdarta Sab act sale ata a ea 47.00 37.00 

i Lath, %x1%, 4-Foot 
BD TS Sie Hee aa aa ak Oot odo orcs wanwniel aint $5.75 
I eid eaasinwnaeurducamavecess <dekewes 4.75 





*Applies to the new SPA grade of No. 1 
common. 


Amemecanfiumberman 


December 14, 1940 


Current Market Review 


The softwood market has lost much of 
its recent hectic appearance, that resulted 
from a heavy concentration of Defense 
buying on a few items, for the volume of 
Government buying has receded further 
from its peak, while the ordinary distribu- 
tors, hoping for some approach to stabili- 
zation, have been holding back even more 
than they normally would at this season. 
Prospects for increased production and 
freer distribution, on the other hand, are 
opened by settlement of the steam schoon- 
er strike that tied up the movement from 
the Pacific Northwest to California, by 
expectations of quick ending of the strike 
that had tied up numerous large fir mills, 
by an improvement of the weather in pro- 
ducing sections as a whole, and by indica- 
tions of an increase in supply of spruce 
from Canada. Prices of the southern 
pine items that had led the advance are 
reported to have eased off slightly, while 
the softwood market as a whole has been 
gaining a little in strength. Retailers 
have had to fit most of their orders to mill 
assortments, but these are now sufficiently 
improved to permit the setting of much 
shorter than recent delivery periods. The 
distributors, however, though concerned 
about next year’s supplies and sending in 
numerous inquiries, are confining pur- 
chases mostly to small lots for current 
needs. They apparently want to decide 
at what cost level they can expect their 
customers to go ahead with building 
plans. Atlantic coast trade is still se- 
verely handicapped by lack of ship space 
for the movement from the Pacific North- 
west, so laid-down are much stronger 
than mill prices. California has large 
needs, especially for Defense construction, 
which, with active private building, has 
greatly depleted stocks, so settlement of 
the marine strike is expected to be fol- 
lowed by a big increase in the movement 
there; but the mill strike in the North- 
west, which also has large Defense and 
other needs, should at least mean that 
there will be no surplus offerings. The 
principal demand in the South is for 
Government projects. Middle West 
trade is seasonally slower and there have 
relatively few Government projects so far 
in this area. The mills should continue 


in good statistical position, for there is 
every reason for expecting continuance of 
Defense buying in large volume, and re- 
tail distributors have yet to enter the mar- 
ket for spring needs. Total softwood sales 
in the two weeks ended Nov. 30 were 33 
percent ahead of last year’s, but ship- 
ments, 6 percent above sales, were mak- 
ing inroads on the back- -log of orders, 
Shipments were about twelve percent 
above production, which had been cur- 
tailed principally by the strikes in the 
Pacific Northwest. 

Hardwood demand in the two weeks 
ended Nov. 30, while 37 percent above 
that for the corresponding period of 1939, 
was behind current production; but an 
excess of shipments over production 
meant a further decline in already de- 
pleted mill stocks, and output in the 
South is normally much reduced during 
winter. With the southern gums and oak 
in low supply, furniture and_ flooring 
plants have continued in the market for 
good amounts, with prospects that De- 
fense buying will result in increased busi- 
ness through both. But trade as a whole 
is seasonally slacker. Some reports indi- 
cate a slight easiness in prices, but all say 
that the scarce items are very firmly held. 


RED CEDAR SHINGLES 


Seattle, Wash., Dec. 9.—Average prices on 
red cedar shingles, f.o.b. mills, are: 


Royals: 





ENE 2 ans ce. airacts arta ae ae et areleaenece Sree $4.10 

MME cio: 2's. basse ore lw 4 erase cme Oa ae 2.50 

ea lea caf or wg) ogc <a wi 3 1m (al oc ve yew lea ae 1.60 
Perfections: 

1-18” 5/2% Weld avian alé ehnlerew eee ae Riad $3.05- * Hd 

SN I, 9. ond tanik wdc Wid wae 2 anon enw GOR aE 

3- EEE, 6.6 o a cigracg inl aba es Wee RE $1.50- i 55 
XXXXX: 

i NE kde crab aera Be tare cated ein hladacorwiaeece $2.85-$3.00 

ee arene wre ea 1.80- 1.85 

Oe Ne nian ae ie Rhee ao cha ain es ene aaa 1.35- 1.40 





WEST COAST LOGS 


Seattle, Wash., Dec. 6—Average prices 
of logs are as follows 

Fir No. 1, $22-26; No, 2, $17-19; No. 3, 
$12. 00-13.80: Peelers, No. i, $35; No. 3, $28-29. 
S30 Shingle logs, $16- aes lumber logs, 

Hemlock: No. 2&3, $13.00. 


MAPLE FLOORING 


Northern maple flooring mills report the 
following average prices realized f.o.b. floor- 





ing mill basis, during the week ending 
Dec. 7: 

First Second Third 
eee $75.13 $67.65 $52.70 





APPALACHIAN HARDWOODS 


Cleveland, Ohio, Dec. 9.—Following are current prices on Appalachian hardwoods, f.o.b. 


Cleveland: 

Ash: 4/4 5/4 $/¢ 
ee 80.00 $85.00 $90.00 
Com. & Sel 55.00 60.00 65.00 

Plain White Oak: 

a <asneees 110.00 115.00 120.00 
No. 1 C.&S... 60.00 65.00 70.00 

Plain Red Oak: 

caresses 84.00 92.50 98.00 
No. 1 C.&S... 54.00 60.00 65.00 

Poplar: 

ME 6 gum Banat 2.00 98.00 94.50 
i. 1C¢ 57.00 59.50 62.00 
PD andaae ws 2.00 74.50 74.50 
No. - A Com. 42.00 48.00 48.00 

Basswood: 
are 2.00 87.00 87.00 
No. 1 C.&S... 57.00 60.00 65.00 
No. 2-A Com. 37.00 39.00 41.00 





8/4 10/4 12/4 16/4 
$9 of 0 $120.000 $130.00 $145.00 
70.00 90.00 100.00 120.00 
140.00 165.00 180.00 195.00 
75.00 100.00 110.00 120.00 
118.00 163.000 163.00 190.00 
70.00 90.00 100.00 120.00 
102.00 127.00 142.00 157.00 
69.50 82.00 97.00 115.00 
84.50 | Chestnut: 4/4 6/4 6/4 8/4 
55.00 SA cee MERON. 1c oes 
No.1 WHND 45.00 49.00 50.00 57.00 

No. 1C&Btr 
98.00 Sd. wae. 43.00 45.00 45.00 50.00 

75.00] No. 2C&sd 


- 36.00 37.00 37.00 


45.00 wiry. 
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OBITUARY RECORD 








J. L. BURT, 46, vice president and secre- 
tary of the Johnson-Burt Lumber Co., 
Wausau, Wis., sales manager for the Lake 
Superior Lumber Corp., Ontonagon, Mich. 
and past president 
of the Wisconsin 
Retail Lumbermen’s 
Association, died 
December 8 at a 
Grand Rapids, Mich. 
hospital where he 
had been receiving 
treatment since 
September 30. Mr. 
Burt was first 
elected president of 
the lumbermen’s 
association in 1933 
and was re-elected 
to the position for 
three terms. He 
served as chairman 
of the State code 
authority for the 
industry and was 
active in shaping 
the regulations it 
promulgated. In 
1921 he purchased 
an interest in the 
Heinemann - John- 
son Lumber Co. 
which was reorgan- 
ized as the John- 
son-Burt company 
in 1930. Previous 
to this association 
he had been affiliated with the Barker- 
Stewart Lumber Co., and the Builder’s 
Lumber & Supply Co. Upon returning 
from active service with the Army in 
France in 1919, Mr. Burt directed the con- 
struction of a sawmill. He was prominent 
in a fraternal order of which he was Wis- 
consin grand commander. His widow and 
a sister survive. 


ALFRED W. TRUE, 84, secretary and 
treasurer of True & True, a former Chi- 
cago, Ill., millwork and lumber concern, 
died in Los Angeles, Cal., December 6. Mr. 
True first entered the lumber business with 
Hair & Odiorne, wholesalers in Chicago in 
1884. He and his brother, C. J. True, 
bought an interest in a company which 
became Thompson and True. In 1890 the 
two brothers acquired the entire ownership 
and changed the company name to True & 
True. This company was a pioneer in 
many lines of millwork. It developed deco- 
rative pine doors and through its salesmen 
it covered a wide market. The business 
was sold in 1912 to Curtis Brothers & Co., 
Clinton, Iowa. 


W. FRED LIGHTSEY, 64, owner of Light- 
sey Brothers, lumber manufacturers at 
Miley, S. C., died suddenly November 19 as 
fire was ravaging one of the company’s 
dry kilns. Mr. Lightsey was prominent 
in the affairs of South Carolina having 
served as state senator for eight years 
and as a member of the highway commis- 
sion for a number of years. At the time 
of his death he was a director of the 
South Cardlina Power Company. His 
lumber firm operated one of the largest 
lumber mills in the state. Damage from 
the fire was estimated at $75,000. Mr. 
Lightsey is survived by his widow, two 
sons and four sisters. 

















THOMAS R. KERR, for fifteen years 
field staff representative of the Northern 
Hemlock & Hardwood Manufacturers’ As- 
sociation, Oshkosh, Wis., died December 
10 at the home of his daughter in Spring 
Grove, Va. Mr. Kerr had represented the 
northern lumber manufacturers in their 
contacts with public officials in the Chi- 
cago and Midwest area, and in Washing- 
ton, D. C. He also did trade promotion 
work with architects and industrial speci- 
fiers and had a wide acquaintance among 
them. Mr. Kerr retired from this work 
last spring and has been living with his 
daughter. Funeral services were held at 
Norfolk, Va. December 12. 


WILLIAM E. DeLANEY, 69, president of 
the Kentucky Lumber Co., Inc., Columbia, 
Miss., died November 24 at his home in 
that city. Mr. DeLaney had been active in 
the hardwood business for about fifty years. 
He operated his first sawmill when he was 
17 years old. His present interests included 
the Kentucky Co., manufacturers of ve- 
neers and plywood also located at Colum- 
bia. Mr. DeLaney served as president of a 
number of lumber associations throughout 
the country. He is survived by his widow, 
a sister and one son, DeLaney, vice 
president and general manager of the Ken- 
tucky Lumber Co., and two granddaughters. 





BURR E. JONES, 64, former retailer in 
Port Washington, Oconomawac and Wis- 
consin Rapids, Wis., and later engaged in 
the wholesale field in Minnesota, South 
Dakota, Illinois and Wisconsin died No- 
vember 13. For some time Mr. Jones was 
identified with the former Wausau Nov- 
elty Co. He has been in retirement for 
the past four years, living in Waukesha 
with his daughter. He was the son of the 
late Brad Jones, prominent pioneer lum- 
berman in Wisconsin. Surviving are his 
widow, a daughter, four grandsons and 
one great-grandson. 


GEORGE ELMER BEADLING, 65, a 
founder and for 35 years an official of the 
Carnegie Mill & Lumber Co., Carnegie, Pa., 
died November 29. After his retirement 
from the Carnegie company he worked as 
a wholesale lumber broker. Mr. Beadling 
was a past president of the Pittsburgh 
Wholesale Lumber Dealers’ Association. At 
one time he was president of the Carnegie 
school board, and a director in a bank there. 
He was a charter member of the Rotary 
Club. Since the death of his wife in 1932 
he lived in Dormont, Pa. Four sons, three 
daughters and two brothers survive. 


DONALD FRASER, 73, one of New 
Brunswick’s most widely known lumber- 
men died November 14 after a heart at- 
tack. Mr. Fraser was vice president of 
Fraser’s Ltd., of Canada, large timber 
owners and lumber operators in New 
Brunswick, and active head of the Fraser 
Pulp and Paper Co., Ltd., with mills in 
New Brunswick and Maine. His business 
interests also extended to the Rolland 
Paper Co. and the Snowflake Lime Co., 
St. John. The Fraser home is in Plaster 
Rock, N. B. Survivors are his widow, two 
sons and a daughter. 


_ISAAC THOMAS BUTLER, 74, an execu- 
tive of the W. H. Norris Lumber Co., a 
retail chain with headquarters in Houston, 
Tex. died November 25 at the home of his 
daughter in Dallas, Tex. Mr. Butler began 
his career in the lumber business in 1898 
when he assisted in the organization of 
the Norris company. Surviving are a 
daughter, a son, Burnell Butler, head of 
the Yorktown Lumber Co., Yorktown, Tex., 
two grandchildren and a brother, Hugh L. 
Butler, a lumber dealer in Runge, Tex. 


HENRY B. CLARK, 86, long identified 
with the wholesale lumber business in 
Boston died recently at a convalescent home 
in Plaistow, N. H. Since his retirement ten 
years ago he has lived in Derry, N. H. Well 
known in trade circles as “Harry” Clark, 
he was associated for many years with the 
Boston Lumber Co. In conjunction with L. 
Sweet of Providence, R. I., Mr. Clark oper- 
ated a Boston wholesale firm known as 
Sweet, Clark & Co. Surviving are his 
widow, three sons and a daughter. 





GUY HAMILTON JONES, 47, secretary- 
treasurer of the Adams-Edgar Lumber Co., 
Morton, Miss. died recently after an ex- 
tended period of illness. Mr. Jones was 
well known throughout the lumber indus- 
try in the South. He is survived by his 
widow, a daughter, a son, a sister and a 
brother. 


FRANK J. FITZGERALD, 50, well known 
Pacific Northwest logging executive con- 
nected with the Miller Logging Co., Index, 
Wash. died in a Seattle hospital November 
29. He had been active in the logging in- 
dustry for 30 years, being connected with 
the Greenwood Logging Co. at one time. 
Survivors include two sistefs. 





EDWARD G. FEIL, superintendent of 
yards for the L. P. Dolliff Lumber Co., 
line yard operators with headquarters in 
Minneapolis, Minn. died December 2 at his 
home in Morton, Minn., after a long ill- 
ness. Mr. Feil became associated with the 
Dolliff company in 1913, and has been su- 
perintendent since 1928. 





J. FRANK JONES, 63, retired West 
coast wholesale lumberman, died October 
30 at his home in Seattle. At one time 
Mr. Jones was head of the Klipsun Lum- 
ber Co. and later was in the commission 


lumber business in Los Angeles. His widow 
survives. 


G. J. ARCHER, head of the Home Lum- 
ber, Coal and Grain Co., Densmore, Kans. 
died recently at his home there. Mr. 
Archer was well known throughout the 
State. Gov. Payne Ratner attended and 
spoke at the funeral. 
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CLASSIFIED 
ADVERTISING 


DEPARTMENT 


How to Figure Costs for Advertising 
In Classified Department 








Ce ne 30 cents a line 
Two consecutive issues........... 55 cents a line 
Three consecutive issues.......... 75 cents a line 
Four consecutive issues........... 90 cents a line 
Thirteen consecutive issues........... $2.70 a line 
Twenty-six consecutive issues........ $5.40 a line 

Seven words of ordinary length make 
one line. 


Count in the signature. 
counts as two lines. 


No display except the heading is 
permitted. 


Extra white space figured at line 
te. 


Heading 


ra 


One inch space advertisement is 
equal to twelve lines. 


Remittance to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 











Too Late To Classify 





CARPENTER APRONS 


Write for samples and prices. 
THE MINNESOTA 8SPECL Co., Ine. 
Minneapolis, Minn. 





Wanted -- Salesmen 


FLOORING SALESMAN WANTED 


Experienced hardwood and softwood flooring sales- 
man with knowledge of block and strip flooring. 
Require man to travel and supervise national dis- 
tribution. One who can invest substantial amount 
in business to assure interest preferred. 

Address “J. 74,’’ care American Lumberman. 


SALESMAN WANTED 


By northern wholesaler of Yellow Pine and West 
Coast Products. Prefer man familiar with Retail 
Yard Trade in Northern Indiana and Southern 
Michigan territory. Give references, stating salary. 
Might consider proposition on split profit basis 
with drawing account. 

Address “J. 70,’ care American Lumberman. 











Employees 


SUPERINTENDENT AND FOREMAN 


For small band mill and lumber yard in Memphis 
territory. Must be hustler and able to get good 
production at lowest possible cost. Must be good 
mechanic, know grades of lumber and logs and 
how to operate dry kiln. 

Address “J. 76,’’ care American Lumberman. 


MILLWORK MANAGER 


Millwork and remanufacturing plant, operating 
over twenty-five years, with competent mill opera- 
tor and enough business at high prices on hand to 
run until March 1941, requires, because of death of 
principals, competent general manager. Must in- 
vest fifteen to thirty thousand dollars to be on 
equal bases with associates. 
Address “J. 73,” care American Lumberman. 


WANTED: 
Sawyers, log cutters, and teamstérs. Write P. O. 
Box 775, Youngstown, Ohio. 
EXPERIENCED SAWYER 


For small portable mill. 
Address “J. 82,” care American Lumberman. 
























WANTED 


Employees 











MARRIED MAN 25 YEARS OR OVER 


Must be experienced estimator and able to take off 
plans. Retail lumber and millwork yard. Good 
opportunity for right man. 

American Coal & Supply Co., Ft. Wayne, Ind. 


ASST. RETAIL LUMBER-YARD FOREMAN 


Young man preferred. Give age, experience, wages 
expected, and references. 

United States Lumber & Fuel Co., 
Mich, 








Battle Creek, 





Employment 


BOOKKEEPER—SALESMAN 


Young man knows accounting, can estimate small 
new and repair jobs; congenial; resourceful; good 
education. Go anywhere. 

Address “J. 66,” care American Lumberman. 








POSITION WANTED: BUYER 


Division manager; yard manager. Available now. 
Address “J. 62," care American Lumberman. 


LUMBER BUYER 
With 15 yrs. experience purchasing Canadian lum- 
ber, Pine, Spruce, Hemlock, Fir, Cedar, Hard- 
woods, Vancouver to Halifax, seeks permanent po- 
sition as Canadian Buyer with AMERICAN firm, 
purchasing this class of lumber in Canada. Write 
P. O. Box 84, Station B, Montreal, Canada. 


Al FACTORY SUPT. AVAILABLE 


Wide experience in special and stock mill 

Expert on low cost factory production. Capable 

detailer, biller and Al mechanic. References. 
Address “‘G. 87,"" care American Lumberman. 


SUPERINTENDENT & DRAFTSMAN MILLWORK 
20 yrs. exp., 17 yrs. in charge of planing mill also 
detailing and billing into mill: age 40 

Address ‘J. 48," care American Lumberman. 


SALESMANAGER-ACCOUNTANT 


Now doing both successfully for a band mill, 
wants change. Experienced stump to consumer. 
Address “J. 30," care American Lumberman. 








work. 











EXPERIENCED RETAIL MANAGER 


Nine years in Management and Retail Lumber 
he Age 29; married; references. Prefer Line 
rard. 

Address “J; 91,” care American Lumberman. 


December 14, 1940 








WANTED 





WANTED 








Employment 


RETAIL, OIL FIELD LINE YD. MGR. 


Six years experience, 28, married. Desire book- 
keeping or managing yard. Available soon. Refer- 
ences. 

83,” 


Address ‘J. eare American Lumberman. 


GOOD ESTIMATOR AND BILLER 
Well versed in Lumber and Millwork Business, 46 
yrs. old, good education, wants position in or near 


Chicago. Not afraid of hard work or long hours. 
Address “J. 85,’’ care American Lumberman. 








EXPERIENCED YARD MANAGER 


Also estimating and contracting. Ten yrs. exp., 37 

yrs. old, college ed., married, willing to go any 

place but south preferred. Available at once. 
Address “J. 81," care American Lumberman. 


FIRST CLASS DETAILER & BILLER 


With Cost Book A estimating experience. Used to 
handling large and high grade projects. 
Address “J. 93," care American Lumberman. 


WIDE EXP. IN SPECIAL MILLWORK 


Cabinets, and fixtures. Ten years at machines, 

bench, layout man and foreman. Fifteen years de- 

tailing, piece billing and supervising fabrication. 
Address “J. 92,’° care American Lumberman. 











BAND SAW FILER 


Make saws stand good hard feeds in all timbers; 
good welder on saws. 


Address “J. 96," care American Lumberman. 





EXPERIENCED RETAIL LUMBER SALESMAN 


34 years old, employed, wants position in live field. 
Sell complete package, estimator, designer-drafts- 
man. Middle west preferred. 

Address “J. 97,’ care American Lumberman. 


MILL SUPERINTENDENT AND ESTIMATOR 


17 years with present firm, 8 years supt. and esti- 
mator. Wants larger field. 
Address ‘J. 98," care American 





Lumberman. 


Steel Rails 


4 MILES TRACKAGE 


Could use any weight from 20 to 40 lb. if good con- 
dition. Also log car Trucks. 
Address ‘J. 78,’ 





LP SANS 


care American Lumberman, 


RAILS WANTED. ANY SIZE OR QUANTITY 


Particularly 20 lb., 25 Ib., 30 Ib. and 40 lb. Secure 
our price before selling. MIDWEST STEEL CORP., 
Charlesten, W. Va. 


Used Machinery 


WANTED TO PURCHASE 


54” vertical band resaw. Prefer ball or roller 

bearing, V-belt motor drive. In reply give detailed 

description, best price and location of machine, 
R. C. OWEN COMPANY, Hopkinsville, Ky. 


TABLE SAW 


For use in retail lumber yard, 
Address “J. 84,” care American Lumberman. 


54” CLARK OR WHELAND BAND MILL 


Heavy duty. Must be in good condition. Gennett 
Lumber Company, Asheville, N. C. 


IDLE SAWMILL WITH PLANING MILL 
Already set up in vicinity of considerable available 
timber. Furnish full particulars and approximate 
price wanted at once. 

Address “J. 95,’ care 


RIPSAW FOR WORK UP TO 6’ 


Must be rebuilt or in A-1 condition. Grogan-Rob- 
inson Lumber Co., Box 1419, Great Falls, Montana, 








~~ 














American Lumberman. 











Business Opportunities 


CAPITAL TO INVEST 


In a logging, sawmill or other lumber operation. I 

will assist in financing and also handle sales. Send 

complete details. 
Address “J. 90,’ 








care American Lumberman. 





WANTED: POSITION AS BOOKKEEPER 


Twenty years general office, taxes and adjusting. 
Pleasant personality, 43, excellent health, unques- 
tionable character. Good on detail. Give orders, 
take ’em. Your interests my interests. 

Address “H. 51,” care American Lumberman. 





SALES REPRESENTATION 


In New York 
R. D. Lusk, 24 West 40th St., New York City. 





LUMBER CLERK, AGE 29 


Desires position. Small yard in or near Chicago. 
8 yrs. exp. Can handle deliveries, pricing and bill- 
ing. Good counter man. A-1 ref. Your interests 
my interests. 


Address “J. 87," care American Lumberman. 


POSITION AS SALESMAN ON ROAD 
Four years experience; 54 years old. Have sold 
both Southern and Western Lumber. 
Address ‘J. 86," care American Lumberman. 


POSITION WANTED AS YARD MANAGER OR 


Lumber Salesman on road. Managed yard for 25 
yrs.; also 4 yrs. exp. on road. Age 54, married. 
Address “H. 85,’’ care American Lumberman. 








Lumber and Dimension 





WANTED—CARLOAD LOTS 


Of good Industrial grade Oak Ties, dry or partly 
dry, sawed and hewn, sizes 1, 2, and 3—8’ also 
some 4 and 5—8’ and 8’6”, also 7x9 sawed Oak 
Switch ties, dry or partly dry, sawed only, 8%’ to 
16’ lengths, 6” break. Want ties located mainly in 
SE. Mo., North Ark. and in Central and Western 
Tenn. and Kentucky. Inspection and payment as 
loaded on cars. State what you have to offer, if 
sawed or hewn, where ties can be seen, and price. 
Will ship in straight or in mixed carloads Cross 
ties and Switch ties. 
Address “J. 72,’ care American Lumberman. 


HARD MAPLE & BIRCH SQUARES 


5/4x24” and 30”, clear turning squares. Quote FOB 
loading point, AD or KD. 
FRED M. HOLMES, Clintonville, Wis. 


4 FT. NO. 1 WHITE PINE & SPRUCE LATH 


% in. thick, also % in. thick. John Brennan & 
Co., Lumber Yard, 5859 W. Ogden Ave., Chicago, III. 











“A-1” HARDWOOD INSPECTOR 
Wide experience, Northern and Southern woods 
and mahoganies. Now employed, wants change. 
Clean record. Finest references. 
Address “J. 77,"" care American Lumberman. 





COMPETENT DETAILER AND BILLER 
Long practical experience special millwork. 
up new job short notice. References. 

Address “J. 80," care American Lumberman. 


Take 





BUYER AND INSPECTOR 
Eleven years experience on Hard and Soft Woods, 
also Cross Ties. Excellent refs. Report at once. 
care American Lumberman. 


Address “J. 52,” 








ATTENTION! LUMBER MILLS 
See our display advertisement on page 63. 
more Lumber Co., Buying Office, P. O. 
Baltimore, Md. 


Timber and Timber Lands 


TRACT FIFTEEN MILLION FEET OR MORE 
Good Yellow Pine Timber. Prefer in Louisiana or 
Arkansas. Advise full particulars and approximate 
price wanted at once, 

Address “J. 94," care American Lumberman. 


Balti- 
Box 387, 




















FOR SALE 
Retail Lumber Yards 


WELL PAYING SUBURBAN LBR. YD. 
Hardware store, also carrying plumbing and elec- 
trical goods, for sale on account of ill health. 

Route 5, Box 659, Houston, Texas. 


SO. CALIFORNIA LBR. YDS. FOR SALE 
Advise amount investment wanted. TWOHY LUM- 
BER CO., Pet. Sec. Bldg., Los Angeles, Lumber 
Yard Brokers for over a quarter of a Century. 


$10,000 DOWN PAYMENT i 
Buys well established lumber yard. Balance 10% 
of the sale with 3% interest. Owner seeks retire- 
ment. Located near Scranton, Pa. 
Address “J. 43,” care American Lumberman. 


RETAIL LUMBER & COAL YARD 


In business for 33 years, with old established lines. 
Excellent location in heart of the Blue Grass. 
necessary equipment with planing mill. 

LEE SMOCK CoO., INC., Harrodsburg, Ky. 


























LUMBER YARD IN ARIZONA TOWN 


Of 3,000 population. Only yard in good college 
town. Exceptionally well located and good opera- 
tion record. Good reason for selling. 

Address “H. 89,’’ care American Lumberman. 





LUMBER YARD AND DOWN-TOWN __HARD- 
WARE STORE IN CENTRAL FLORIDA 


Town Population 7,000—has good College. Will 
sell one or both for little above inventory, includ- 
ing equipment. Reason for selling is condition of 
Manager’s health. 


Address “J. 75,’’ car American Lumberman. 





RETAIL LUMBER & COAL YARD 


In city of 55,000 population, Central Michigan; Es- 
tablished 32 years and doing good business. Good 
reasons for selling. 


Address “J. 79,” care American Lumberman. 





A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 








